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Sparks 


Red Face for Barney 
An Official Million-Miler 
Ed Smithwick’s Saga 
U.S.’s Star Drivers Club 


By 
Chris Sinsabaugh 












| 





| 


ED SMITHWICK, left, tells the con- | 
ductor, right, his story of driving 1,- 
450,000 miles in 16 years, in_ recogni- 
tion of which U. S. Rubber Co.’s Star 
Driver Club presented him with a 
diamond membership badge. Smith- 
wick drives a Dodge truck. 


NCE UPON a time-—and that 
was only two years back —| 
Barney Oldfield, old cynic that he 
is, wrote me a letter in which the 
famous ex-race driver virtually | 
called a liar any man who claimed | 
he had driven 1,000,000 miles in an | 
automobile. | 
“In the last couple of years I 
have read of different people who | 
claimed to have driven more’n a 
million miles in automobiles,” he 
wrote in his characteristic man- | 
ner. “O, yeah! Well, I have been | 
asked many times how many miles | 
I figured I have driven. It is easy 
to say I have driven over a million, | 
just as easy as it used to be | 
John W. Gates to say ‘I betcha a/| 
million dollars.’ 
“If you were to ask some of, 
these ‘million-aire’ claimants to) 
show you just how many years 
they have been driving an auto-| 
mobile, and then how far they 
have driven, or how many miles 
they drove each year, it might run 
up a great many miles less than a| 

million. 
x ” * 


“FOR INSTANCE, myself. I 
started driving in 1902. You won’t 
have to wear out many lead pen- 
cils to figure how many miles I 
covered in my first 10 years of 
driving — 100,000 would be putting 
in plenty miles. And the next 10 
years we'll say 150,000. As late as 
1923 I remember I fought mud 
from California to St. Louis, then 
had to ship my car by freight to 
Indianapolis. 

“All I want to say is that any 
sucker who has driven over a 
million miles since 1902 would have 
had to average well over 50,000 
miles per year from Jan. 1, 1928, 
to Jan. 1, 1939. So-o0-o00, right 
here I dispute these million-mile 
guys. I'm from Missouri—they’ve 
got to show me! I’ve heard about 
turning odometers back but never 
about turning them ahead.” 

* * * 

THAT SOUNDED like columnar | 
Material to me and I converted 
that letter into copy. But I found 
only one man who could give him 
an argument. He was Ray McNa-| 
Mara, now with the Chrysler Corp., | 

(See SPARKS, Page 19, Col. 1) 
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No-Discrimination 


Drive Has Support 
Of Entire Industry 


Congressmen Impressed, 
But Cite Need for More 


Action at Once 


On Dealer Front 


Mass. dealers urge Page 
‘percentage’ distribution ..... 3 
Pa.. N. Y.. S. C. dealers 
MOIG CONCIAVER 6 o6 oc cccccece 4-5 


DETROIT. — Favorable re-| 
action—and action— greeted | 


AUTOMOTIVE News’ plea last 
week to dealers, salesmen 
and suppliers that they pro- 


| test to congressmen on discrimina- | 


tion against the automotive 
dustry. 


As telegrams and letters of pro- 


Cargile Calls 
For Action 


Your editorial, “Washington 
Must Be Told Before It’s Too 
Late,” properly emphasizes the 
necessity for arousing everyone 
interested in the automobile in- 
dustry. 

We are now facing the grav- 
est period we have ever known, 
and no dealer or dealer employe 
is doing his part if he fails to 
impress those who represent 
him in Congress with the tragic 
results which will ensue if all 
of the assaults directed against 
the automobile industry should 
be successful. 

The accumulative burden, 
which will be placed upon this 
industry if all of these plans 
succeed, will be unbearable and 
we cannot survive it.—L. Clare 
Cargile, president, National 
Automobile Dealers Assn. 


in- 





test poured into Washington, Capi- 
tol circles were reported highly 
impressed and numerous congress- 


;men promised their constituents 


all possible assistance in thwarting 
proposed throttling of the industry. 

Typical of the messages being 
to Washington by 
2, Col. 5) 


(See PROTESTS, Page 





ATAM Conclave 
To Provide Line 
On 1941 Shows 


CHICAGO.—The situation with 
regard to dealer-sponsored automo- 
bile shows this fall is expected to 
be clarified July 24-25, when the 
Automotive Trade Assn. Managers 
convenes for its summer meeting 
at the Drake hotel. 

Shows will be prominent among 
the subjects on the program and 
various association managers are 


due to report on plans for = 
o- 


positions in their respective 
calities. 
As a result, a fairly definite 


schedule of shows will be obtain- 


lable. Sentiment in favor of shows 


is said to be strong in various 
cities among association members, 
who regard these events not only 


as established annual institutions | 


but also as essential, popular and 
possessed of real sales value. 
Just what will develop on the 


show 
meetings, according to ATAM of- 


the sessions were occasions for ex- 
changing ideas on effective show- 


| manship, attendance building ideas | 
and other highlights, which again | 


will be under discussion at the 
forthcoming conclave here. 


those, | 








HISTORIC SIGNING. Harry Bennett, 







Copyright by Harris & Ewing 
center, Ford personnel director, affixes 


|his signature to the union-shop agreement reached between the company and 


| the UAW-CIO last week in Washington. 


| of the CIO, while at the right is R. 


What's It Mean? 





At the left is Philip Murray, president 


J. Thomas, president of the UAW-CIO. 


Possible Effects of Ford Pact 
On Union, Production, Sales 


By Harry A. Williams 
Associate Editor 

DETROIT. — With a bombshell 
dropped into the laps of the auto- 
motive industry by Henry Ford’s 
acceptance of the most liberal and 
advanced union contract in the in- 
dustry, speculation here in the past 
week centered on what effect the 
agreement would have in future 
dealings with the UAW-CIO by 
other car manufacturers. 

That the contract, with its dues. 
check - off provision, union - shop 
|clause and granting the use of 
the union label to the Ford com- 
pany, will be recorded as one of 
the most important steps in the 
history of the American labor 
movement, is a foregone conclu- 
sion. 

Major points of the contract 
were (1) company recognizes the 
UAW-CIO as sole bargaining agent 
for all Ford employes in all pro- 
duction and assembly plants of the 
company in the United States. 





Certain classifications, such as su- 
pervisory employes, are excepted; 
(2) all employes must remain good- 
standing union members or lose 
their jobs; (3) company will de- 
duct union initiation fees, dues 
and assessments from employes’ 
paychecks; (4) seniority will be 
cumulative from the first day of 
employment but will not be ac- 
quired until after six months; (5) 
seniority will determine lay-offs, 


The Top Ten 


PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1940 


Make Pos. 
1—422,063 Chevrolet 329,494— 1 
2—267,322 Ford 214,337— 2 
8—211,174 Plymouth 167,100— 3 
104,339— 4 
$4,110— 5 


4—147,230 Buick 
5—139,240 Pontiac 





situation must await the | 


past, | 


6—112,551 Oldsmobile 73,175— 7 


7— 94,313 Dodge 81,216— 6 
8— 64,065 Chrysler 38,346— 8 
9— 44,191 Studebaker 36,518— 9 
10— 37,824 De Soto 26,605—13 
Total All Makes 
1,718,362 1,296,706 


For standings of all 


complete ) 
makes, this issue. 


see Page 15, 





and hours of work must be cut to 
32 before any one with seniority 
shall be laid off; (6) company pay 
rates shall be as high as those paid 
by a major competitor, to be named 
by the union within 10 days, and 
any employes receiving higher 
rates than the scale calls for shall 
not be reduced; 


(7) All plant “service” employes 
shall wear conspicuous insignia to 
distinguish them from other em- 
ployes; (8) union and its members 
will not engage in any strike, pick- 
eting, sitdown, slowdown, or stayin, 
and the company will not engage 
in a lockout until the procedure 
provided for the settlement of 
grievances has been complied with. 

The check-off system is regarded 
as the most important and least 
expected of the contract features. 
Long a major problem of union 
leaders has been to keep the mem- 
bership paying dues and thus at- 
tain a solid financial footing. Now 
the UAW-CIO is assured of ap- 
proximately $130,000 monthly from 
Ford workers. These dues will be 
deducted by the company from 

(See FORD, Page 19, Col. 5) 








DETROIT.— Application to auto- 
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Price Boosts Stay in Effect; 
Ceiling Likely on ’42 Cars 


_ |Chrysler Insists 


Markup Justified 


Henderson Unleashes Blast; 
15% Excise Tax Hinted; 
Packard Ups List 


On Defense Front 


OPM’s industry committees Page 
to streamline defense ........ 8 

NADA backs OPM plan ........ 2 

Truckers urged to act now..... 11 


By Pete Wemhoff 
Managing Editor 


DETROIT.—Price boosts 
on 1941 models, made re- 
cently by Chrysler Corp., 
Ford, Studebaker, Hudson 
and Nash, will remain in 
effect, but federal officials plan to 
place a ceiling on manufacturer 
prices, dealer mark-ups and pos- 
sibly trade-in prices starting with 
the 1942-model season, Aug. 1. 

This was the result of develop- 
ments during the past week, which 
saw: 

A head-on collision between 

Chrysler Corp. and Price Chief 
Leon Henderson, which led to 
Henderson’s public denunciation 
of the corporation’s refusal to 
rescind recent price increases rang- 
ing from $10 to $53. For complete 
nee by both sides, see page 
18. 


As a result, Henderson said he 

is going to “take the pricing of 
automobiles out of the hands of 
the industry,” and he immediate- 
ly set about getting Congress and 
President Roosevelt to okay wide 
price-control powers for the 
OPACS. Meanwhile, furniture com- 
panies disregarded another Hen- 
derson request and raised prices 
5 percent. 

At the same time, Henderson 

withdrew his similar price- 
rescinding request to Hudson, 
Studebaker and Nash and okayed 
a $20 to $45 price boost in Packard 
prices for 1941 models. These ac- 
tions were taken under Hender- 
son’s recent proviso that some 
firms had recourse because of “ex- 
treme hardship.” 

Henderson also announced that 

he had sent another appeal to 


Ford to answer, one way or an- 
(See PRICES, Page 19, Col. 1) 


New Wage-Hour Applications 
Explained by NADA Counsel 


NADA’s counsel points out that 


|mobile dealers of the new enforce- | under the interpretation retail sales 
ment policy of the Wage-Hour | are sales of cars, parts, accessories, 
division of the U. S. department | gasoline and oil to purchasers for 
of labor is explained in a bulletin| use and not for resale. The classi- 
prepared by Charles W. Bishop,| fication of sales to business users 
general counsel of National Auto-|are governed by quantity and dis- 
mobile Dealers Assn. The net ef-|counts. Thus, a sale of 10 cars to 


| fect of the new interpretation has 
been to narrow the exemption by 
reducing the former percentage of 
|50 percent to 25 percent of per- 
| missible non-retail selling. 


| 


a corporation at a special discount 


would be a wholesale sale, but if 
the same corporation bought 10 


cars one at a time on the same 


The new interpretations become|>asis as an individual purchaser, 
|effective on July 1, 1941, and from/|the sales are retail. Sales to sub- 


sales made in 


the ensuing six|dealers for resale, and sales of 


| months a division inspector will| parts to independent garages and 
| decide whether the dealer’s place | other dealers, are regarded as non- 


|is exempt as a retail establishment. 
The examination will also deter- 
mine whether some of the em- 


| 
| 


retail. 
In view of the doubt still existing 


ployes are covered and have been|in the division about trucks, the 
paid in accordance with the act,| NADA counsel, based on his own 
|or whether the dealer has violated | negotiations with the division, ex- 


the law. 


(See WAGE-HOUR, Page 5, Col. 5) 





2—(594) 


AUTOMOTIVE NEWS, JUNE 30, 1941 





Washington Circles Back ‘No 


But See Growing Dangers 
Unless Protests Are Strong 


By William Ullman 
Washington Correspondent 

WASHINGTON. AUTOMOTIVE 
News’ slashing page-one editorial 
of last week, calling for a con- 
certed campaign to “Tell Washing- 
ton Before It’s Too Late” of dis- 
crimination being practiced against 
the industry in the national de- 
fense effort, evoked far more than 
passing interest and comment in 
important capital quarters last 
week. 


Except in circles well known for 
their antagonism for the industry 
and their ill-concealed desire to 
make it the “whipping boy” of the 
entire program, strong sympathy 
was found for the position taken 
by Automotive News in behalf of 
the industry. 


The views of Senator Vanden- 
berg and Senator Brown, published 
elsewhere in today’s issue, are typ- 
ical. On Capitol Hill and “down 
town” there were many executives 
who, speaking off the record, voiced 
deep concern at the uninterrupted 
series of attacks leveled against 


NADA Backs OPM 
On Gradual Car 


Curtailment Plan 


DETROIT.—The expressed pref- 
erence of the Office of Production 
Management for gradual curtail- 
ment of automobile production, on 
the basis of essential requirements 
rather than complete cessation to 
meet the needs of defense orders, 
was endorsed last week by L. C. 
Cargile, president of National Auto- 
mobile Dealers Assn. 


“While it is recognized through- 
out the industry that sacrifices 
must be made and that the re- 
sources of the automobile industry 
are highly important in carrying 
out the defense program,” he said, 
“a complete stoppage or drastic 
curtailment of automobile produc- 
tion would cause hardship and 
loss that do not appear necessary 
at the present time. 


“If a plan of progressive cur- 
tailment were adopted, extending 
over a definite period, and mem- 
bers of the retailing industry ad- 
vised of what to expect, it would 
help to remove the _ uncertainty 
now existing and enable dealers 
to adapt themselves to defense re- 
quirements more effectively. 


“There are upwards of 40,000 
automobile dealers in this country 
with investments running into 
millions of dollars. They are im- 
portant members of the business 
life in every city and community, 
employing nearly half a _ million 
people who are also a part of each 
community. To deprive them sud- 
denly of the merchandise they sell 
would seriously disrupt not only 
the industry of which they are a 
part, but would throw them out ol 
employment with grievous effects 
on their families and their loca) 
interests. 


“Automobile dealers have shown 
their willingness to readjust their 
operations under a curtailed sup- 
ply of cars in cooperating with the 
defense program, but they are not 
prepared to meet a condition that 
would force them out of business. 
The OPM plan of curtailment, 
such as that scheduled and agreed 
upon by the industry, will enable 
them to survive. 

“Automotive transportation is ab- 
solutely essential to the defense 
program, and keeping motor cars 
now on the highway in continued 
operation and replacing those that 
are constantly wearing out is the 
job of the dealers in this program. 
They feel that because of its im- 
mensity nothing should be done to 
interfere with the free movement 
of motor vehicles, and they are 
confident that a graduated rate of 
curtailment will enable them to 
maintain a high degree of ef- 
ficiency in adjusting their opera- 
tions to the needs of transporta- 
tion requirements.” 





Wire your congressman “Be fair! 


to our industry!” 








one which, it everywhere 


fense production today. 


Furthermore, there seems to be| 
an increasing understanding here | 
(brought into sharp focus by the 
AvToMoTIVE News spotlight) of the) 
grave dangers which will arise if 
those who are advocating increas- | 
ingly radical action are not headed | 
off. More comment than in many | 
weeks was heard to the effect that 
punitive taxes will prove danger- 
ously destructive; that further) 
sharp and unnecessary cuts in pro- 
duction will derange the domestic 
economic setup, carrying many | 
dealers into the abyss and causing 
widespread unemployment; and 
that the federal price policy with! 


respect to the automobile industry | yw 


should be most carefully consid- 
ered—without bias or animus as| 
the motivating influence. 


AUTOMOTIVE News’ correspondent 
was told by one qualified observer 
that “it is not only perfectly proper 
but absolutely essential that your 
editors speak out plainly on these | 
issues, for they are important to. 
the whole people. Every unpreju- | 
diced man knows the grand job 
the automotive industry is doing 
on national defense, and how will- | 
ing that great enterprise is to) 
help and give to the utmost. But | 
a policy of kicking the industry | 
around—a policy which seems well 
on the way to fulfillment at the | 
moment—cannot be justified on any 
ground.” 


It was pointed out that the edi- 
torial suggestion to dealers, sales- 
men and _ suppliers to _ protest 
promptly and vigorously against | 
continued discrimination against | 
the industry, is sound and should 
be followed. Congress particularly, 
it was declared, will not fail to) 
pay heed to such protests if they 
are made in sufficient volume. The 
arguments on the side of an Ad- 
ministration policy of moderation | 
as contrasted to that now being 
pursued and the even sharper) 
tactics being planned, are strong. | 
But moderation will not be the 
keynote, competent opinion held, 
unless it is made known, strongly, 
quickly, and from all parts of the 
country, that such a policy is de- 
manded by business and the public. 








It is clearer now than ever be- 
fore to Washington observers, of- 
ficial and unofficial alike, that 
unless the rank-and-file of the in- 
dustry, the millions of men and 
families dependent upon it for a 
livelihood, present their views here 
—and powerfully—that the present 
hurtful discrimination not only will 
be continued but will grow worse. 
If anything at all is plain it is 
that fact and each passing day 
gives additional emphasis to it. 






Mich. Prepares 


To Fight Drastic} 
Car Output Cut 


LANSING. — Proposed plans for 
an immediate drastic cut in auto- 
mobile production has aroused the 
Michigan Defense Council to at- 
tempt to forestall any such action. 





As a means of registering a pro- 
test in Washington, Harold L. Fur- 
long, administrator of the council, 
conferred last week with Gov. Van 
Wagoner as to what action the 
state would take. 

Cc. C. Carleton, Motor Wheel ex- 
ecutive, told the council that it 
is too early to think about reducing 
consumer-goods consumption. Such 
a move now would create unneces- 
sary unemployment, needlessly dis- 
locate Michigan income, and would 
be disastrous to state revenues, he | 
added. 


“There is no shortage of labor | 
in Michigan,” Carleton said. “That | 
may develop next year. When the 
time comes I believe that the auto- 
motive industry will see that de- 





| fense industries are manned, even|over this preci 


at the expense of civilian produc- 
tio 


|'the nation’s top-ranking industry | 


ee | 
is 
agreed, is the keystone of the de- | 





FOR THE FIRST TIME in the history of the 


Modern Merchandising and Management, 





Post-Graduate School of 


Chevrolet’s Dealers’ Sons School, 


three Detroiters were numbered among the graduating class of 31. Commence- 


address. 
Detroit. 


ment exercises for the 12th session of the school were 
E. Coyle, general manager of Chevrolet, 
Here Coyle present a diploma to D. J. 


held in Detroit, with | 
delivering the baccalaureate | 
Dawson of Hanley Dawson Co., | 





Vandenberg Warns Congress — 


Of Over-Taxing Car Industry 


Special to Automotive News 

WASHINGTON.—In a vigorously 
outspoken statement written ex- 
pressly for AuToMoTive News, Sena- 
tor Arthur H. Vandenberg of Michi- 
gan last week warned Congress 
against over-taxing the automobile 
industry, cautioned against un- 
necessary restrictions in matters 
of price and production, and de- 
clared that “this ‘patriot’ (the au- 
tomobile industry) wants still to 
be a ‘patriot’—but it must survive 
in order to do so.” 

At his office on Capitol Hill Sen- 
ator Vandenberg’s attention was 


|ecalled to AUTOMOTIVE NEws’ editor- 


ial, “Washington Must Be Told 
Before It’s Too Late!” which ap- 
peared on the first page of the 
June 23 issue. 

Text of the AUTOMOTIVE NEws 
statement as it came from the 
Senatorial typewriter (Vandenberg 
is a newspaperman) follows: 

“The automobile has been the 
greatest, single peace-time ‘patriot’ 
in American life—in terms of pay- 
ing taxes. It, and its fuel, have 
borne far more than their relative 
share of the public burden for 
many years—and without com- 
plaint. I have seen or heard noth- 
ing to indicate that it is not ready 
to take up new burdens in connec- 
tion with our common and united 
obligation to the national defense 
and the President’s ‘full national 
emergency.’ 

“But there will come a point in 
this process — unless reason and 
equity prevail in dealing with all 
phases of this problem — where 
government will ‘kill the goose 
that lays the golden egg.’ The fact 
that the automobile, and its fuel, 
have borne a disproportionate share 
of peace-time burdens is no reason 
why it should be asked to survive 
a still greater disproportionate 
share of war-time burdens; and the 
fact that it has accepted these 
peace-time burdens in good spirit 
is no reason why these patriotic 
attitudes should be unduly imposed 
upon in connection with our war- 
time problems. * * * 

“Confronting a national deficit 
in the next fiscal year which will 
probably, all told, exceed $25,000,- 
000,000 (on top of nine previous red 
ink years), it is perfectly obvious 
that all business and all citizenship 
must be prepared to face heavy— 
and I mean HEAVY— increases in 
current taxes if we are to save the 
public credit and avoid the su- 
preme disaster of inflation or bank- 
ruptcy. No citizen and no com- 
modity, including the automobile, 
can hope to escape or has any 
right to escape. There is no such 
thing as inexpensive war; and 
there is no such thing as ‘spending’ 
without someday ‘paying.’ 

“But there comes a well-known 
point of ‘diminishing returns’ when 
taxes are too heavy; and it be- 
hooves the Congress to consider 
deeply lest it push the automobile 
pice. There is also 
lay involved. 
this defense 


an element of fair-p 
These deficits and 


preparation—and this war, if we_| 
needlessly go all the way in—are| 
the business and the responsibility | 
of our whole people. The new tax | 
law must be responsive to this | 


same principle. * * * 


“I cannot as yet speak specific- 
ally about the actual items con- | 
templated in the new tar Dill | 
because it is still in the House, | 
and our Senate finance commit- 
tee is awaiting conclusive House 
action before exploring any phase | 
of the subject. But I can assert | 
this general principle without | 
waiting for the details; namely, | 
the automobile, and its fuel, must | 
have ‘fair play’ in relations to | 
other tax targets. It must not 
become the ‘whipping boy’ of this 


emergency. It must not suffer | 


exaggerated impositions simply 
because it has not complained too 
much about previous impositions. 
It is entitled to a ‘square deal.’ 


“The same attitude should con- | 


trol the government's attitudes in 
the matter of production and 
prices. Obviously automotive pro- 
duction must get out of the way 
for defense production wherever 
necessary—and that is voluntarily 
happening. But it must never be 
forgotten that the automobile is 
probably the No. 1 key commodity 
in our general American economy; 
and the impulse should be to dis- 
turb it as little, rather than as 
much, as possible, always with the 
reservation, however, that what- 
ever all-out national defense needs, 
it must have. 


“The same thing is true in re- 


spect to price controls. We must! 


prevent inflationary price spirals 


as much as possible. As the No. 1| 


key commodity in our general 
American economy, the automobile 
necessarily belongs within reason- 
able price controls. But what is 
‘reasonable’? Is it ‘reasonable’ to 
expect stabilization only in the 
sales price, and not in any of the 
factors that swell the production 
‘price’? It is not. One-sided price 
controls lead to fantastic distor- 
tions. The automobile is no auto- 
matic, illimitable ‘gold mine,’ Its 
producers cannot pay higher ma- 
terials costs and higher wages 
and still maintain old-level selling 
prices—-if there are to be left any 
of the profits which the treasury 
confidently counts upon as a source 
of tax revenue with which to pay 
the nation’s bills. 

“There is a ‘vicious circle’ in- 
volved. The problem defies a 
slap-dash, piece-meal answer. It 
calls for sound economic states- 
manship. And it calls for a ‘rule 
of reason’ in dealing with every 
phase of public relations that is 
touched by the automobile and 
its fuel. This ‘patriot’ wants still 
to be a ‘patriot? — but it must 
survive in order to do so.” 


“NO DISCRIMINATION against auto- 
mobile industry !"’—-wire your congress- 
man. 


* ® * . 9 * 
Discrimination’ Drive 





Protests 


(Continued from Page 1) 
whose livelihood depends on the 
automotive industry, are the fol. 
lowing which were forwarded to 
Avtomotive News during the pag 


week: 
* 


* * 


Fair, Just 


Treatment Asked 

The following telegram was sen; 
to Hon. John M. Voorhees, House 
of Representatives; Hon. Rober 
Taft, Senate Bldg., and Hon. Harol 
Burton, Senate Bldg., Washington: 

WE ARE AS PATRIOTIC 
ABOUT THE DEFENSE OF our 
COUNTRY AS ANY OTHER 
CLASS OF BUSINESS MEN, BUT 
WE ARE CERTAINLY OPPOSEp 


‘TO THE DISCRIMINATORY 


LEGISLATION BEING ADVo. 
CATED BY SOME TO CUT Dowx 
PRODUCTION OF AUTOM. 
BILES FROM 30 TO 50 PER. 
CENT, WHICH WILL THROW 
THOUSANDS OF EMPLOYES 
OUT OF WORK, AND TO IN. 
CREASE FEDERAL TAX ON 
CARS TO AS HIGH AS 25 PER. 
CENT WHICH WOULD MAKE 
IT NEARLY IMPOSSIBLE 10 
MARKET OUR PRODUCTS. ALL 
WE ASK IS FAIR AND JUST 
TREATMENT FOR OUR INDUS. 
TRY. — J. W. WATSON, PRESI- 
DENT, J. W. WATSON & CO, 
(FORD), COLUMBUS, O. 
. = ¢ 


Must Avoid 


A Depression 

Franklin D. Roosevelt 
President of United States 
Washington. 

I do not intend to become wide- 
spread with my proposal nor to 
speak about the effects of what 
automobile production curtailment 
and higher excise taxes would re- 
sult in. But we here, with men 
and women dependent upon this 
business for their living, would 
be forced to close our doors. 

Automobile production if it takes 
any further decline would be very 
serious here and so we appeal to 
you to make a very reasonable and 
minimum cut if any at all and a 
very reasonable minimum tax, pre- 
= under 5 percent, if any at 
all. 

Thus I believe the country will 
|be able to avoid a major depres- 
| sion.—S. B. Levin, president, Rhode 
7 Willys, Inc., Providence, 


7. * * 


Wants 
Influence Used 


Hon. Prentiss M. Brown, 
Senate Chambers, 
| Washington, D.C. 
| WE URGENTLY REQUEST 
| THAT YOU USE YOUR STRONG 
INFLUENCE TO PROTECT THE 
AUTOMOBILE INDUSTRY 
AGAINST UNFAIR TAXATION 
AND UNDUE CUT IN PRODUC- 
TION STOP THE AUTOMOBILE 
DEALERS IN DETROIT ARE 
DEPENDING ON YOUR ASSIST: 
ANCE, THANKS. 
JAMES M “PAT” O'DEA, 

Studebaker Distributor, Detroit 
| * os 
Extra Copies 

Wanted 
| Airmail 50 front pages issue June 
23, carrying “Washington Must Be 
| Told Before It’s Too Late” edis 
|torial.— Washington Automotive 
'Trade Assn., Washington, D. C. 

Epitor’s Note: Sorry but supply 
of June 23 is already exhausted 
+ * « 


| Foresees Peril 

To Nation 

Rep. Carroll Reece 

| Washington 

| I suppose you have been the 
recipient of numerous letters anda 
telegrams concerning the proposed 
new automobile taxation and fi- 
nancing as outlined by Leon Hen: 
derson. 

It appears that Henderson has 
|failed to delve very deeply inte 
the automobile situation as it af- 
fects the very structure of our 
country. There can be no 
that the car and the truck are 
vitally important to America; so 


that any attempt to unjustly throt- 
tle the industry can only drastic- 
(Continued on Page 13, Col. 4) 
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addressed to John 0. 


AST history is not only interest- 
fa and educational, but it is 
valuable when used as a guide-post 
fr directing us down the proper 
aths into the future. I am in- 
jebted, for a recital of conditions 
which existed with automobile 
jealers in the last war, to some 
sid-time dealers whom most of my 
readers know, and who were in 
pusiness during the preceding war. 
Their review of what happened 
follows: 

“During the last war our prob- 
lem, so far as We were concerned, 
was threefold. Naturally, due to 
priorities, our first problem was 
to get cars. On some types we 
were from six to nine months 
behind on deliveries. By that I 
mean we had orders on hand 
with cash deposits of not less 
than $100 for the cars we ex- 
pected to get in approximately 
six to nine months. Cars were 
so scarce that oftentimes cus- 
tomers desiring earlier deliveries 
would pay a bonus of from $50 
to $100 to customers who held a 
high position on the waiting list. 

* 


Few Trade-ins 


Encountered 
“(\F COURSE there were no used 
cars, practically speaking. Oc- 
casionally we took one in, but it 
could be sold just as easily as a 
new one, and you didn’t have to 
even recondition it. We kept none 
in stock. Perhaps as good an illus- 
tration as any—I have a customer 
who still likes to remind me of 
how he bought from us a new 
Dodge roadster for $850, kept and 
used it for eight months and then 
sold it for $900 cash. I imagine, of 
course, that new cars had advanced 
in the meantime. They did have 
several advances of $50 and $100 
at a time. That gave us another 
headache, since almost every order 
was on hand long enough to catch 
at least one advance, which natur- 
ally we had to pass on. 

“Our second problem was to 
get freight cars to load the auto- 
mobiles, after we obtained them. 
We had a good many shipped by 
express. Some we drove down to 
Bowling Green, Ky., and loaded 
in freight cars for shipment from 
that point. From there the L&N 
railroad handled them all the 
way to Mobile, and since we had 
a friend who worked for the 
LEN, we were often able to get 
freight cars as well as materials 
and there were practically no 
hard-surfaced roads, so trans- 
portation was a big bottleneck. 


* * * 
M anpower 


Big Problem 
Ow third problem was man- 
power. The draft and shipyards 
cleaned us out pretty thoroughly. 
Fortunately we needed no sales- 
men as I took practically all the 
orders myself. However, we did 
ave to keep the service going 
and managed to do it after a 
fashion. Obviously, due to the scar- 
tity of labor, wages were high. 
“It does strike me that we 
should keep reminding ourselves 
that transportation was one of 
the real bottlenecks of the last 
war and exercise caution lest we 
restrict motor cars too drastically 
and hamper our defense where it 
is not presently expected.” — 
Henry J. Kittrell, Kittrell-Milling 
Motor Co., Mobile, Ala. 
Kittrell is past president of the 
Alabama Dealers Assn. and at 
present director and member of the 


executive committee of NADA. 
eS 2 “os 


Panic Drops 


Business 
‘T REMEMBER during the last 
war I was so busy organizing 
@ Motor Corps Liberty Loan Drive | 
for the government that I did not | 
have time to try to protect myself | 
in business. Our statement does not | 
Show any falling off in business | 
til the panic. 
Our total sales from October, | 


Dealers toll me 


By John 0. Munn 





Dealers’ or salesmen’s comments, questions 


and the writer’s name will be kept in co 


AUTOMOTIVE NEWS, JUNE 30, 1941 
Urge ‘Percentage’ Distribution 


Mass. Dealer Conclave Asks 
Fair Treatment of All Outlets 






or requests 
Munn In care of Automotive News, Dower, 


fidence if requested. 






1916, to Sept. 30, 

$3,059,226.15, Our total 
October, 1917, to Sept. 30, 1918, 
were $3,347.394.52. Our total sales 


1917, were 
sales from 


from October, 1918, to Sept. 30, 
1919, were $5,436,586.35, 


Taxes Hit 
Hard 


“T HIS last year is where the taxes 
* hit us hard — $81,735.72, and 
with only $21,023.17 reserved for it. 
s I say, I had not given much 
thought to this so it was somewhat 
of a blow. This is one thing we 
are preparing for this year. 

‘From October, 1919, to Sept. 
30, 1920, our total sales amounted 
to $8,316,665.64 and the reason for 
the big jump was the $3,000,000 
tractor sales. Business kept up 
fair until 1930, and then started 
to drop until 1940, when it came 
up again.”—William L. Hughson, 
Wm. L, Hughson Co., Inc., San 
Francisco, Calif. 

Hughson is the oldest Ford 
dealer in America, and almost con- 
tinuously an officer or director in 
the NADA. 


* ¢+ ¢ 
Prices Start 


To Rise 
be THE fall of 1916, shortly after 
the 1917 Cadillac was announced, 
prices started to go up, which as- 
sisted us greatly in liquidating a 
large stock of 1916 Cadillacs, not 
sold in season. We sold 1916 Cadil- 
lacs in the spring of 1917 at a 
premium. Prices continued to rise 
during 1917; however, by the time 
the 1918 Type “57” Cadillac was 
announced in the fall, the purchas- 
ing of a new automobile was not 
a popular pastime. ‘ 


“There was no financial stress 
during this period, particularly 
because of the profitable business 
dealers had enjoyed during pre- 
vious years. We did not sell many 
new cars during 1918; the Cadillac 
factory was devoting most of its 
time to building cars for the 
U. S. Army in France, and the 
prospects of winning the war did 
not look bright until the fall of 
that year—a month or two before 
the Armistice was signed. 


Service Demand 


Heavy 
” Y RECOLLECTION is that 
there was plenty of demand 

for maintenance service on cars, 
and this activity, together with a 
few sales, kept us ‘out of the red.’ 
I had planned, however, although 
married and the father of two 
children, to discontinue selling 
operations on Dec. 31, 1918, and 
if possible, get into some branch 
of the service. Most dealers not 
in the service were devoting their 
time to the sale of Liberty Bonds 
and Thrift Stamps and other types 
of personal support which the 
country needed at that time. 

“My most vivid recollection of 

(Continued on Page 19, Col. 3) 


On the House . 












Placing Your 


House in Order 


Nine Important Steps in 
Meeting the Shock of 
Curtailment 


Build substantial cash _ re- 
serves; 

Secure adequate working 
capital; 

Work for full gross profit; 
Control overhead expense; 
Seek additional business op- 
portunities; 

Watch credits and _ collec- 
tions; 

Obtain adequate down - pay- 
ments; 

. Limit installment terms; 

. Train and maintain sufficient 
mechanics to handle more 
service business. 








_ 
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N. Calif. Dealers 
Urge Excise Tax 


Not Exceeding 7% 


SAN FRANCISCO.—Earnest pro- 
test against the proposed 20 per- 


cent excise tax on the sale of 
automobiles was registered by the 
executive committee of the North- 
ern California Dealer Assn. at its 
meeting at the Sir Francis Drake 
hotel here last week. 

Dealers pointed out that such 
proposed taxation would be “pro- 
hibitory” to the purchaser in that 
it would raise the price of every 
$1,000 car by $200. Higher priced 
cars would be raised in price in 
the same proportion. 

The dealers, who were called to 
the meeting by J. J. Jacobs, Sac- 
ramento Cadillac and Buick dealer 
and president of NCDA, passed a 
resolution condemning the proposed 
tax as, “exeessive,” “prohibitory” 
and designed “not to raise revenue 
but to discourage the purchase of 
automobiles.” 

It was pointed out that this 
excessive tax would penalize the 
automobile buyer and the auto- 
mobile dealer in a highly discrim- 
inatory manner and urged that an 
“excise tax, not to exceed 7 per- 
cent” be substituted for the pro- 
posed 20 percent levy. 

This resolution is in line with 
National Automobile Dealers Assn. 
proposal, which was presented to 
the dealer-executive group by Wil- 
liam L. Hughson, world’s oldest 
Ford dealer and Pacific coast vice- 
president of NADA. 


San Francisco Dealer Assn., of 
which Les Vogel, Chevrolet dealer, 
is president, is cooperating to the 
fullest extent with the northern 
California dealers in their program. 

Tod Bates, manager of both the 
San Francisco and northern Cali- 
fornia dealer groups, told of the 
activities of the dealers in Sacra- 
mento, as also did H. A. Crockard, 
vice-president of the NCDA and 
Chevrolet dealer at Roseville. 

Other speakers included: Glen 
Smallcomb, Chevrolet dealer in 
Burlingame; Joe Gaestel, Ford 
dealer of Merced; Harold Foreman, 
Chrysler dealer of Oakland; Jack 
Eagal, Ford dealer of Stockton, 
and Carl Voss, Dodge dealer of 
Salinas. 


AVE you protested to your congressmen on discrimination 


i our industry and livelihood? . 
oe ik n East to adopt purchase & discount plan. 7 
ilant over state’s ruling permitting use 


dealers are first i ; 
Tennessee dealers are jub 
of dealer tags in 
distributor to dea 
A dealer, reports 
what car 
praisals which 
livery of the new car, 
days afterwards . 
the way, 
Philadelphian. .. . 
Akron dealers wil 
“Festival of Freedom 
and one open car. . 
first time last week 
to state conclave in 


. . Empire 


transporting cars n 
ler; Kentucky also will honor the tags... . 


Philadelphia association, wants to know 
1 be done about protecting one’s self on used car ap- 


summer frolic on July 18... 
a (July 4) needs loan of 10 platform trucks 


. . New York state 


from maker to dealer and from 


will have to be given contingent on final de- 
when the latter may take place 60 or 90 
_. Philadelphia Automobile Trade Assn., by 
will shortly move into new headquarters at Hotel 


. Cleveland's 


State association was on air for 


with Commissioner Carroll E. Mealey talking 
Rochester on safety responsibility law... . 
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By James T. Sullivan 

Staff Correspondent 

BOSTON.—A resolution, 
on car makers to distribute next 
season’s available models to dealers 
on a percentage basis, according 
to the number sold during the past 
model-year, was one of the high- 
lights of the first annual con- 
vention of the Massachusetts State 
Automobile Dealers Assn. here last 
week. More than 300 dealers from 

all parts of the state attended. 


Delegates also adopted _ resolu- 
tions (1) protesting proposed dis- 
criminatory taxation of motor ve- 
hicles, (2) calling for discontinu- 
ance of discounts to insurance 
companies on automobile parts, (3) 
petitioning the general court to 
exempt garage service trucks from 
regulations of the Department of 
Public Utilities, (4) requesting the 
registrar of motor vehicles to 
change the spring inspection pe- 
riod from April to either March 
or May, (5) protesting the pro- 
posed rationing of gasoline “until 
such time at least as the shortage 
of gasoline becomes a_ definite 
hazard to our public safety,” and 
two resolutions related to elections 
and board of directors. 


L. Clare Cargile, president, Na- 
tional Automobile Dealers Assn., 
told the conclave that “the public 
is little aware of the degree to 
which the economy of the country 
is geared to automobile and truck 
production and maintenance and is 
probably not familiar with the role 
which the automobile dealer must 
play in maintaining the highway 
transportation system of the coun- 
try if the defense program is to 
succeed. 


“The public has come to depend 
upon the stand-by service of the 
automobile dealer, who has been 
ever ready either to repair units 
of transportation which have been 
previously acquired or to replace 
them with new units, if desired, 
by the owner, with little thought 
of the tremendous investment and 
of the numbers of people who are 
given employment in the retail 
automobile industry, which is in 
itself of a magnitude comparable 
to the manufacturing part of the 
industry,” Cargile said. 


“The retail automobile industry 
is now facing such a crisis as it 
has never before experienced. With 
the drastic curtailment of produc- 
tion made certain with proposals 
for exorbitant and discriminatory 
taxes now under consideration, and 
with prospects of severe restric- 
tion on installment selling, the au- 
tomobile dealer is faced with the 
problem of so reorganizing his 
business that he will be able to 
survive in order to do his part in 
the defense effort.” 


Gov. Leverett Saltonstall, first 
speaker at the evening session, 
said that it is not generally recog- 
nized by many people today what 
substantial aid the motor indus- 
try was to Massachusetts for more 
than 30 years. 

President William L. Mallon of 
Newark Automobile Trade Assn., 
gave an inspiring talk on how to 
build up an organization and keep 
it alive through giving everyone 
something to do. He outlined fac- 
tors which have made the Newark 
association one of the strongest 
in the east. 


Mayor Maurice J. Tobin, in an'to our industry! 
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address of welcome, urged motor- 
ists, and all workers in the auto- 


calling | mobile business, to each spend 3 


cents and a little time to protest 
prohibitive federal taxes on cars, 
tires, gasoline, etc. He said such 
action in writing to Congressmen 
may save many losing their jobs 
through unemployment. 

National Shawmut Bank was host 
to the dealers at the luncheon. 
John Barry of the Boston Globe, 
spoke on “Preview of Front 
Line Headlines” and it was fol- 
lowed by a membership closed 
session at which reports were 
made by President Edward G. Fitz- 
Henry, Treasurer Edward H. 
Baker, vice-presidents Percy E. 
Frost and Harry B. Liggett. 

Manager Walter E. Blanchard of 
NADA, told the dealers: 

“As I view it, about the best 
anyone can do under present con- 
ditions is to analyze what has 
happened in the past, appraise the 
present situation, and from the 
known facts, try to estimate trends 
for the future. ... We must take 
a realistic view of conditions as 
they are. We must realize that the 
very size and scope of the National 
Defense program is going to mean 
real sacrifices—real hardships and 
many difficult adjustments. 

“So far as the automobile busi- 
ness is concerned, to date the im- 
pact of national defense effort has 
mostly served to create a feast of 
business—a prelude to the famine 
of tomorrow. Automobile manufac- 
turers have taken on huge defense 
contracts without interfering with 
automobile production which, as 
everyone knows, has broken all 
records this year. 

“Everyone realizes that the pres- 
ent boom period is but temporary 
—it’s the calm before the storm 
which — unfortunately — is lulling 
many dealers into a sense of false 
security. The NADA and the hun- 
dreds of state and local dealer 
organizations throughout the coun- 
try have been urging dealers for 
many months past to prepare 
themselves for the drastic changes 
which lie ahead. 

“The important point, which all 
thoughtful dealers are giving at- 
tention to, is the need to be pre- 
pared—to avoid getting caught out 
on a limb when it is too late to 
climb back.” 


Minnesota Grou 


Holding Parley 


MINNEAPOLIS. — Walter 
Blanchard, general manager of the 
National Automobile Dealers Assn., 
will be the principal speaker at a 
special luncheon of the Minnesota 
Automobile Dealers Assn., June 30, 
at the Hotel Radison here. He will 
discuss recent interpretations of 
the wage and hour law, proposed 
production limitations and taxes as 
they affect the industry. : 

Minneapolis and St. Paul dealer 
groups have indicated they will be 
strongly represented at the meet- 
ing and considerable numbers of 
out-in-the-state dealers are ex- 
pected to be present, according to 
H. M. Whisman, general manager 
of the MADA. A board of direc- 
tors meeting will follow the lunch- 





Wire your congressman: “Be fair 





MEMBERS of the executive board of the Northern California Dealers Assn. 
met at the Sir Francis Drake hotel to hear the report of J. J. Jacobs, president, 
on his business trip to eastern centers. Left to right, Billy Hughson (Ford), 
coast vice-president of NADA; Jacobs, Sacramento Cadillac and Buick dealer, 
and W. S. Venn of Earle C. Anthony Inc., Packard distributor. 
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Conclave Adopts Resolution 
Against Unfair Taxation 


By George Toles but at the same time it must be 
Staff Correspondent realized that the industry is the 
ROCHESTER, N. Y.—Reduction| major economic venture in the 
in automobile output “far greater|country and any interference with 
and more sudden than anything|/it is likely to have a tremendous 
envisioned by the public or deal-|effect on the economic situation of 
ers” is in prospect, more than 400] the entire country.” 
members of the Empire State| Benefits of the new state install- 
Automobile Merchants Assn. were| ment selling laws were outlined by 
warned at their annual conven-|State Senator Benjamin J. Fein- 
tion in Hotel Sagamore here last| berg who referred to them as “a 
week. The delegates also heard| shining example of cooperation by 
that: business on laws to regulate itself.” 


Olds Dealers Golf .. . 











1. New state installment selling 
laws will protect the public from| “great achievement 
abuses of the old conditional sales | lation, 
contracts. 

















develop their service and acces-| business,” the senator declared. 


sory departments to offset the ex- 


consequent drop in car sales. 
3. The state’s new financial re-|sales manager 
“so praiseworthy that no _ fair- 
minded citizen will wish to deny|in operation in 10 states for co- 
them the trial they deserve.” 
sudden cut in car output was made| goods businesses, farmers’ and 
by L. Clare Cargile, president of | dairymen. 
National Automobile Dealers Assn. Cites Insurance Law 
“In fact,” Cargile said, “there is} Dealers heard State Commission- 
a sudden and very real danger of|er of Motor Vehicles Carroll E. 
a disastrous curtailment, unex-|Mealey praise the state’s new 
pected despite the warnings that] financial responsibility laws. “New 
have been given.” York can expect an increase in 
Dealers Are Warned the number of cars covered by in- 
Cargile told the dealers in nojsurance,” he said, “comparable to 
uncertain terms that they must that in New Hampshire where the 
prepare for the greatest impact| percentage of insured cars has 
against their industry that they|risen from 26 to 75 percent in four 
have ever experienced. He pleaded] years. Certainly, the penalties 
that they prepare themselves| under this law should serve as a 
financially for an era that would| strong incentive to safer driving.’ 
require a sound and solvent po-| As to what effect the new law 
sition. will have on car sales, the com- 
Somewhat bitter in his contem- missioner said the answer to this 
plation of recent statements from | Question now would “simply be 
persons of national prominence | suesswork.” He cited, however, the 
that American citizens must bej|rise in automobile sales in New 
prepared to forego purchases of|Hampshire under the safety-re- 
many things, including automo-| sponsibility law. 
biles, Cargile emphasized that to-| The association adopted a reso- 
day the automobile is not a luxury| lution pledging aid in the National 
but an economic necessity. He Defense program but specifying 
urged the dealers to instill into}that “in providing an appropriate 
their patrons the need for un-| part of the necessary increase in 
limited highway traffic and recog- | revenue and to secure the greatest 
nition of “the fact that the auto-;amount of said revenue, there 
mobile is a utility, not a luxury.” |Should not be a discriminatory tax. 
“What we view as the important|By that we mean should not ex- 
phase of the National Defense ceed that of other manufactured 


program,” he said, “is that in this,|800ds of the same necessity to 
as in the past, the automobile > the a are of the American 
dustry: has been considered the | people. 
aolepine boy’ and everyone New Officers Elected ; 
seems to think that if men, ma-| C. C. Bateman of Dansville, 
terials, managerial ability, time president of the state association. 
and money are needed, the auto-| Was reelected for another term. 
mobile business furnishes the ma-|Other officers for the coming year 
jor target. are: First vice-president, P. J. 
Sears fer Bocnensios Kaufmann, Mt. Vernon; second 
“We do not object to the rating vice-president, Charles W. Neubig, 
of importance given the industry, — secretary, Ward Wilday, 
i — ean; treasurer, C. H. Touhey, 
- Albany, and manager, Treadwell 
5 New Directors __ |x. Berg, albany. 
Bateman presided at the busi- 
Elected b CATA: ness sessions. E. J. Mott, president 
y 9 lof the Rochester Automobile Deal- 
ers Assn., welcomed the delegates. 
Roster Is at Peak Monday afternoon the delegates 
CHICAGO.—With no opposition} were guests at Oak Hill Country 
ticket in the field, the choices of|Club where they staged a_ golf 
the nominating committee were| tournament and later had dinner. 
elected to the board at the Chi-}| Another convention highlight was 
cago Automobile Trade Assn. an-|an address by Charles W. Bishop, 
nual meeting Thursday night in| general counsel of NADA, who 
the grand ballroom of the Stevens | discussed the Wage and Hour law 
hotel. and how it affects the automobile 
Voted in as directors by mem-j|trade. There are two _ possible 
bers at the brief business session|sources of trouble for dealers un- 
in connection with an evening of|der the new law, he said. First, 
original entertainment were: V. C.| employes ‘may sue for overtime, 
P. Dreiske, Cadillac Motor di-|coupled with a 100 percent penalty 
vision; S. B. Herbison, Broadway|and an attorney's fee. Second, if 
Buick Co.; H. T. Hollingshead,|an inspection is made and the divi- 
Nash Sales, Inc.; M. J. Lanahan,|sion concludes that the dealer is 
M. J. Lanahan, Inc. (Dodge-Plym-| violating the act, it can bring 
outh), and F. W. Patterson sr.,| either civil or criminal proceedings 
Ajax Auto Co. (Oldsmobile). against the dealer. 
In opening the business side of| A playlet, entitled “The Dealer's 
the affair, Lynn S. Snow, president | Dilemma,” probably the first of its 
of CATA, announced that the as-|kind ever presented at an auto- 
sociation roster now stands at 390| mobile dealers gathering, was pro- 
members, an all-time high. He} duced by the Rochester association. 
stated also that during the past 12}The three-act drama was staged 
months, a number of vital services|and directed by Robert E. McIn- 
for members was added to the tyre. ; 
many previously rendered. Frank W. Herrick, secretary- 
The CATA gathering drew over|manager of Michigan Automobile 
800 guests and seated at the head| Dealers Assn., talked on the Michi- 
table were Walter Blanchard, gen-| gan dealers’ purchase and discount 
eral manager of National Automo-| plan. Another speaker was A. O. 
bile Dealers Assn. and officials of | Dietz of Commercial Investment 
Illinois Automotive Trade Assn. Trust Corp. 


The new regulations represent a 
in self-regu- 
heading off a movement 
which undoubtedly would have led 
2. It is necessary for dealers to|to government licensing of retail 


The necessity of development of 
pected shortage in automobiles and|service and accessory departments 
was stressed by E. L. Holloway, 
of Pennsylvania 
sponsibility laws for motorists are| Rubber Co. He outlined a syndi- 
cated buying plan for dealers now 


operative purchasing and discount 
Prediction of the drastic andj|similar to that used by large dry 
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week. Photo shows A. T. Shore, 


sales representative, Detroit zone. 
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Mich., and R. L. 


By L. D. Bray 
Staff Correspondent 

MYRTLE BEACH, S. C.— Earl 
Wilson, of Columbia, was elected 
president of the South Carolina 
Automobile Dealers’ Assn. at the 
closing session of its annual con- 
vention here June 24. 

Other officers named were Mar- 
tin Bridges, Greenville, vice-presi- 
dent and director on the board of 
National Automobile Dealers’ 
Assn., and W. Dickert, Columbia, 
re-elected executive secretary. 

The following were named 
district directors: Russell Lentz, 
Spartanburg, Piedmont district; 
Frank H. Gibbes, Columbia, capi- 


™“ 
New Car Sales 
- e 
High in lowa 
DES MOINES, Ia.—Sales of new 
automobiles in Iowa during May 
set a new post-depression record, 
the Iowa state tax commission an- 
nounced last week. 
Iowans purchased $10,867,000 
worth of new automobiles in May, 
1941, which represented a gain of 


50 percent over the corresponding 
month a year ago. Car sales to- 





taled $7,208,000 in May, 1940. 





HIGHLIGHT of the second annual meeting of the Detroit Oldsmobile dealers 
association last week at Plum Hollow Golf Club, Detroit, was the presentation 
of a riding horse to D. E. Ralston by the Metropolitan dealers. The horse was 
a gift from the dealers to Oldsmobile’s general sales manager. Dave Griffith 
(right above) of Griffith Oldsmobile Co., made the presentation. S. E. Skinner, 
Oldsmobile’s general manager, left, was among the 75 guests present. Ralston, 
in riding regalia is mounted on his new steed. 


i, 


. 





DETROIT OLDSMOBILE dealers met in their annual golf tournament last 
Shore Severs Co.; L. A. Eastman, Wyandotte 
Motor Sales; ‘“‘Doc’’ Rund, Rund Motor Sales, and Bert Wagner, Oldsmobile 





OLDSMOBILE executives were matched against Metropolitan dealers in the 
annual outing of the Detroit Oldsmobile dealers association in Detroit last 
Tuesday. Taking part in activities were G. R. 
assistant general sales manager; Jack Lynch, Pomeroy-Lynch Co., Birmingham, 

Myers, assistant sales manager for Oldsmobile. 


S.C. Dealers Urge Fairness 
On Taxation, Elect Wilson 


Browder, right, Oldsmobile’s 





tal district; T. V. West, George- 
town, coastal district, and Thomas 
J. Hunter, Florence, Pee Dee 
district. 


A number of important resolu- 
tions were adopted, including one 
memorializing Congress to consider 
the taxes paid by all the industries 
dependent upon the automobile as 
well as those paid by this in- 
dustry, to the end that additional 
taxes may not unduly impede de- 
velopment of the automobile in- 
dustry. 

“This industry will gladly pay a 
full part to the nation which com- 
mands our loyalty and devotion, but 
very earnestly we ask careful con- 
sideration of the part now being 
borne by this and affiliated in- 
dustries,” the resolution said. 

Another resolution indorsed 
measures taken by the govern- 
ment to assure production of war 
materials and commended labor 
leaders who seek to purge their 
organizations of “subversive or 
Communistic elements;” while an- 
other advocated convoys for ship- 
ments to Great Britain, and an- 
other pledged support to the Presi- 
dent in his program for the de- 
fense of the nation. 


The dealers voted to return to 
Myrtle Beach for their 1942 con- 
vention. 
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Motor Progress 
To Be Continued, 


vanDerZee Say, 


ROCHESTER, N. Y.—Reminjin, 
his audience that “the automo, 
industry has progressed in the pay 
because of its ability to adapt cop, 
tinuously its materials and met}. 
ods to meet emergencies,” A, yap, 
DerZee, vice-president of Chrysle; 
Corp., told the Empire State Aut. 
mobile Merchants Assn. conventio, 
here last week that this past ¢y. 
perience “is the best guarantee 
the industry’s capacity to continy: 
to do so—and to continue to offe, 
its customers products that repre. 
sent high quality, value and ge. 
viceability.” 

Detailing the important contr. 
bution the automotive industry js 
making “willingly, efficiently ang 
aggressively” to “the nation’s No 
1 job of defense equipment pro. 
duction,” vanDerZee told his dealer 
audience that “obviously these ¢e. 
fense activities, as well as produc. 
tion and other restrictions, wi 
result in less car and truck pro. 
duction for commercial use. 

“Don‘t let anybody tell you that 
the automobile industry is not do. 
ing a grand job on defense work’ 
vanDerZee said. “It is doing no 
only everything that it has beer 
asked to do, but a great deal more 
It has not only undertaken , 
tremendous output of weapons, air. 
craft, ammunitions and supplies for 
the Army and Navy; it is als 
spending large sums of money that 
may never be recovered, for de- 
velopment for research and _ for 
engineering that look ahead to 
future defense activities. 

“And don’t let anybody tell you 
that production of cars and trucks 
for civilian use is interfering with 
the automobile industry’s produc- 
tion for defense. It is not. If all 
production of passenger cars and 
civilian trucks had been shut of 
months ago, it is not likely that 
another tank, another airplane or 
another machine gun would have 
been produced. It would simply 
have thrown thousands and thov- 
sands of men out of work and not 
moved the defense program ahead 
one bit faster.” 

That future cars will not be 
“ersatz” productions was also made 
clear by the speaker who said that 
“the urgency and magnitude of our 
defense program, and our economic 
requirements, has accelerated the 
improvement in materials, and the 
development of new and _ better 
materials and manufacturing pro- 
cesses throughout the industry.” 

Counselling automobile dealers 
with regard to their prospects for 
the near future, vanDerZee said. 
“Don’t stand by and hope to ‘get 
by.’ You are in a merchandising 
business although, of course, the 
glamour today is with defense 
activities—the production of bomb- 
ers and ships and guns and tanks 
—and with the ‘planners.’ The for- 
gotten man is the merchant, the 
salesman. But he will come back 
into his own another day, provided 
he functions well today. 

“Broadly speaking, I believe the 
challenge confronting the automo- 
bile dealer today is in two parts— 
first, putting and keeping his own 
house in order for maximum effici- 
ency; and, second, taking a keen 
interest in national, state and local 
policies as they may be evolving. 
Our approach at this time should 
not be—How can I get by under 
these conditions?’ but rather, ‘How 
can I operate most successfully as 
a businessman and as a citizen of 
the United States?’—‘How well can 
I do my job best?’” 


Columbus Sales 


Hit 1,406 in May 


COLUMBUS, O.—-A total of 1.406 
motor vehicles, including 1,252 pas- 
senger cars and 154 trucks were 
sold in Columbus during the first 
20 days of June. 

New car sales included: Buick. 
118; Cadillac, 20; Chevrolet, 287: 
Chrysler, 45; Crosley, 1; De 


18; Lincoln-Zenhyr. 2° Mercury, 20; 
Nash, 20; Oldsmobile, 96; Packard, 
16; Plymouth, 180; Pontiac, 104; 
Studebaker, 35; Willys, 1. 


Soto, 
45; Dodge, 83; Ford, 161; Hudson, 
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DEALERS 


Endorse Legislative Action; 


AUTOMOTIVE NEWS, JUNE 30, 1941 


ni! 800 Dealers Jam Annual Penna. Assn. Convention 


Gardner Elected President 


By George E. Shelley 
Staff Correspondent 
READING, Pa. — (UTPS).— Na- 
tional defense and the effect it will 
have on the automobile industry 
was the keynote of the 21st annual 
convention of the Pennsylvania 
Automotive Assn. held last week 
at the Abraham Lincoln hotel here. 


More than 800 dealers of the as- 
sociation’s 1,100 membership at- 
tended the three-day conclave, 
making it one of the most success- 
ful in the history of the dealer's 
group. Attendance at the business 
sessions was especially heavy. 


John Gardner of Upper Darby, 
Dodge dealer, was elected presi- 
dent at Tuesday’s session. He suc- 
ceeds S. H. Parker, Pittsburgh 
Chevrolet dealer. 

Other officers include Parker; 
Guy Woodward, Washington, 
Dodge; Leigh Schadt, Allentown, 
Chevrolet; Earl Powell, Upper 
Darby, Buick; R. C. Jones, Read- 
ing, Packard, all vice-presidents, 
and Al Golden, Reading, Pontiac- 
Cadillac, secretary-treasurer. 

Jones, a past president and di- 
rector of PAA, was elected director 
from Pennsylvania to National Au- 
tomobile Dealers Assn., for a term 
of three years. 

The following were named direc- 
tors for three-year terms: George 
H. Acker, Erie; W. H. Brearley, 
Ardmore; John H. Gardner, Upper 
Darby; J. Eustace Wolfington, Phil- 
adelphia; Roy Stauffer, Pittston; 
M. F. Wible, Greensburg. Elected 
directors for one-year terms were 
E. J. Powell, Upper Darby; Jones; 
M. M. Ross, Oil City, and E. T. 
Satchell, Allentown. 

L. Clare Cargile, president of 
NADA, addressed the group on the 
subject, “Automobile Retailing and 
National Defense.” 

“The automobile industry is be- 
ing subjected to discriminatory 
taxes” which are out of line with 
taxes on other lines, Cargile stated. 


507,929 Vehicles 
Financed in Apr.; 


All-Time Record 


WASHINGTON. — All-time high 
in retail automobile financing, both 
as to number of cars financed and 
dollar volume, was attained in 
April, according to U. S. census 
bureau statistics. The April figures 
were substantially above the pre- 
ceding month. 

A total of 507,929 cars was 
financed by 400 organizations in 
April. Of this number, 192,750 were 
new cars, 313,504 used cars, and 
1,695 unclassified. In March 434,723 
cars were financed — 166,791 new, 
266,501 used, and 1,431 unclassified. 
The highest previous monthly total 
was 480,330 in June, 1936. Three- 
quarters of a million more cars 
were financed during the first four 
months of this year than in the 
corresponding 1940 period—1,612,322 
in 1941 and 1,235,986 in 1940. _ 

Dollar volume of retail financing 
in April amounted to $236,800,153, 
compared with $202,792,701 in 
March, an increase of 16.8 percent. 
The April figure was 43.3 percent 
above April, 1940, and 94.2 percent 
above April, 1939. 

* 


* * 





Canada Approaches 


Record High 

MONTREAL.—Financing of mo- 
tor vehicle sales in Canada during 
May numbered 25,245 new and used 
vehicles for $12,108,000 compared 
With 24,289 units for $109,430,000 in 
May, 1940, dominion bureau of 
Statistics reports. The May totals 
were only slightly less in number 
and value than the all-time peak 
set during April this year, when 
25,285 new and used cars were 
financed for $12,195,000. 

During the five months of the 
year 86,645 new and used vehicles 
Were financed for $41,673,000 com- 
pared with 74,276 for $32,175,000 in 
like period of 1940. 

Have you wired your congressman 
% “NO DISCRIMINATION against 
atomobile industry?" 


- 


He said the special taxes being 
placed on the industry would be 
difficult to get rid of once the 
Present emergency has passed. 


Stating that Hitler has already 
won an economic revolution, Ed- 
ward Payton, market analyst, 
warned that “1942 will be the last 
year in business for about two- 
thirds of us. 


“The first thing to recognize is 
that your industry is mature,” Pay- 
ton pointed out. “You are no longer 
in a natural growth; you must grow 
up with the industry.” 

Charles W. Bishop, general coun- 
sel of NADA, discussed the federal 
wage-hour law as it affected auto- 
mobile dealers. “Employer-Employe 
Relations,” was the subject of a 
talk given by N. W. Shefferman, 
public relations director of Sears- 
Roebuck & Co. 


Calls for Courage 

“Today we are faced with a 
problem, the like of which prob- 
ably has never been witnessed and 
which we may never again face in 
the future,” S. H. Parker, retiring 
president of PAA, told the conven- 
tion. “To preserve our business and 
the great field of which we are a 
part, it is up to us as dealers in 
automobiles to have the foresight 
and courage to go ahead with the 
trust that has been put in our 
hands—of fighting this out to a 
finish—with the pledge that we will 
do our part in keeping the trans- 
portation of America moving for- 
ward during the crisis.” 

Parker, in his talk on “Mer- 
chandising Service,” suggested 
establishment of a service depart- 
ment as a means of revenue be- 
cause of the expected curtailment 
of new car sales and outlined 
plans for the operation of such 
departments. 


Predicting the future in a talk 
entitled, “What’s in Store for Us,” 
James Dalton, editor of Motor, said 
that “I am strongly of the opinion 
that after October production will 
dwindle steadily to meet the de- 
mands for national defense.” 


He said it was his guess that 
in 1942 automobile manufacturers 
will turn out 1,500,000 trucks and 
500,000 passenger cars, which com- 
pares to the production of from 
1,500,000 to 2,000,000 trucks and 
approximately 5,500,000 passenger 
ears for 1941. The decline in the 
manufacture of passenger cars will 
be caused by plants being occupied 
principally with the making of air- 
planes and airplane parts and with 
the production of trucks needed to 
move defense supplies. 


W. Searight Stuart, director of 
the Pennsylvania bureau of motor 
vehicles, spoke on policies of his 
bureau. 

Back Date Extension 

The convention unanimously 
adopted a resolution soliciting State 
Rep. John P. Corrigan to use his 
best efforts in the passage at the 
earliest possible moment of H.R. 
1804, extending to Jan. 1, 1944, “the 
period of time within which the 
present method of transporting au- 
tomobiles on the highways of Penn- 
sylvania may be continued.” 

The group also adopted a resolu- 
tion “that an effort be made to 
agree with the Pennsylvania Motor 
Truck Assn. on a mutually satis- 
factory program of public relations 
and activity, to solve, if possible, 
the problems presented by the ac- 
tivities of the immediate past, and 
that a joint committee be ap- 
pointed for the purpose of propos- 
ing a program for adoption by both 
associations looking toward an in- 
creased service to the members 
of both organizations, the parties 
interested in free highways and the 

lic at large.” 
Pn iledeiphia was selected for the 
convention city for 1942. 

A clambake and entertainment 
was held Monday night at the 
Reading Country Club. The con- 
vention opened June 22 with the 
annual golf tournament at Galen 
Hall, Wernersville, in which 118 
delegates participated. The winner 
was S. 


Philadelphia, who shot a 68 for | 


the par 66 course. 





Penna. Dealers Confer... 





NEW OFFICERS of Pennsylvania Automotive Assn., elected last week during 
the 2lst annual convention at Reading, are left to right, Leigh Schadt, Allen- 


town, and Earl Powell, Upper Darby, vice-presidents; 


Darby, president; S. H 
to a vice-presidency; R. C. 
Pa., vice-presidents. 


John Gardner, Upper 


- Parker, Pittsburgh, retiring president who was elected 
Jones, Reading, and Guy Woodward, Washington, 





THREE FORD DEALERS from Philadelphia confer at the PAA convention 


in the lobby of the convention hotel. They are, left to right, T. P. 


Lowry, 


a director of the Philadelphia Automotive Trades Assn.; Thomas B. Martindale, 
a past president of PATA, and Clifford R. Koelle. 





THE BOYS GET TOGETHER at the clambake held at the Reading Country 
Club to partake of clams, lobsters, stuff ’n things. Left to right, Tom Francis, 


Ford dealer; 


Harrisburg, 
- WwW. V. 


Braddock, Chevrolet; 


Ed Sahley, 


Hunter, Tarentum, Chevrolet; John 


Beaver Falls, Chevrolet; Ed Cucchi, 


Booth, Mec- 


Keesport, Chevrolet; Frank Borke, Baltimore, GMAC, and Claude S. Klugh, 


manager of PAA. : 





ENJOYING THEMSELVES at the PAA clambake are, left to right, Claude 
S. Klugh, manager of PAA; Guy Woodward, vice-president of PAA, Washing- 
ton, Pa.; Mrs. E. D. McKlean, Pittsburgh; S. H. Parker, Pittsburgh, retiring 
president; Lee Morgan, president of Pittsburgh Automobile Dealers Assn., 
and E. D. McKlean, vice-president of NADA. 





°40 Exports Take More Steel 


Than the Automotive I ndustry 


NEW YORK.—Under the influ- 
ences of the war demand last year 
for American steel from foreign 
countries — particularly England 
and South American nations—rose 
to a point where the total tonnage 
of steel exported in 1940 exceeded 
the tonnage taken by any domestic 
steel-using industry. 

This is revealed in a study of 
shipments of steel in 1940 to con- 
suming industries recently com- 
pleted by the American Iron & 
Steel Institute. The study is the 
first of its kind to be made by 
the institute, and is based on re- 
ports furnished by companies which 


produced 98 percent of the total | 


output of finished steel in 1940. 


Out of the total of 45,851,000 tons 
of steel shipped by those companies 
last year, 8,099,000 tons or 17.7 
percent, was for export. The lead- 
ing domestic steel-using 
was the automotive industry, which 





steel taken by the automotive in- 
dustry is the tonnage needed for 
the mechanized military equipment 
built by that industry last year, 
as well as the steel for ordinary 
passenger car and truck produc- 
tion. The steel used for other de- 
fense purposes in 1940 is included 
in the total tonnages reported as 
shipped to other industries. 


About 14.6 percent of the steel 
made last year was shipped by the 
producers to jobbers, dealers and 
distributors, through whom many 
users of relatively small quantities 
of steel purchase their require- 
ments. The tonnage of steel shipped 
to distributors in 1940 was 6,687,000 
tons. 

More than 4,968,000 tons of steel 
were shipped to the construction 


|industry last year, or 10.8 percent 
| of total shipments. Included in that 


industry | 


took 7,185,000 tons, or 15.7 percent. | 


That total includes the steel con- 
sumed by manufacturers of auto- 
mobile bodies and other automotive 


Rapp of Oldsmobile, | parts produced by pressing, form- 


ing or stamping steel. 
Included in the total tonnage of 


total is the steel used in 1940 for 
the construction of new aircraft 
and ship-building plants, as_ well 
as the steel going into public 
construction projects, railroad and 
utility construction, highway build- 
ing, and other branches of the 
construction industries. 
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Wage-Hour 


(Continued from Page 1) 


presses the opinion that only the 
very heavy type of trucks are non- 
retail, and that the smaller and 
usual types of trucks handled by 
dealers can be sold at _ retail. 
“Unless it is a fleet sale, I would 
regard truck sales as retail,” he 
stated. 

In the matter of exchanges of 
cars between dealers, the division 
takes the view that these ex- 
changes may be disregarded in 
analyzing the selling of the estab- 
lishment. Bishop adds that, in his 
opinion, if the acquiring dealer 
pays cash instead of exchanging a 
car, the result is the same—it is 
not a sale. 

If the blanket retail exemption 
is not applicable, it becomes a 
matter of exclusion of certain em- 
ployes and all employes in certain 
departments. All employes, who 
work exclusively in the new car 
sales department, can be exempted 
if the retail branch of the business 
is adequately segregated. All em- 
ployes in the used car sales de- 
partment are exempt, provided at 
least 75 percent of used cars are 
retailed, as distinguished from be- 
ing wholesaled. 

the service department is 
separated from the other depart- 
ments, and it almost invariably 
is, all the employes are exempt, if 
at least 57 percent of the gross 
receipts is from customer repair 
work. Work which will not be 
considered as customer repair 
work will be repair work on heavy 
type trucks, repair work on com- 
mercially-owned vehicles, either 
trucks or cars, done on a quantity 
arrangement at a special discount. 

If new cars are made ready for 
wholesale delivery in a separate 
department, the employes are cov- 
ered. If it is done in the regular 
service department which is ex- 
empt, those employes are also ex- 
‘empt. 

If a dealer has a special parts 
wholesalers’ or distributors’ fran- 
chise from his factory, the Wage- 
Hour division insists that his parts 
department be considered as a 
separate establishment. As such, if 
more than 25 percent of the sales 
of the parts department are non- 
retail, it is considered under the 
law. 

The only transactions in the 
parts department which are con- 
sidered sales are those to outsiders. 
Transfers of parts to the service 
department or used car department 
are not considered sales. 

Salesmen are exempt whether 
they be retail or wholesale sales- 
men. The driver of a parts panel 
truck is exempt as an _ outside 
salesman. Bona fide executives, 
such as officers and proprietors, 
are exempt. Employes, who are 
customarily and regularly engaged 
in performing work immediately 
incidental to retail selling, are ex- 
empt. 


Edsel Ford Gives 
Diplomas to 122 
Trade Graduates 


DEARBORN.—Always tackle a 
big job by breaking it down into 
its simple units, completing these 
smaller segments in their proper 
sequence, and then systematically 
fitting them back together to form 
the finished task. 

“This is the biggest lesson that 
can be learned out of all education, 
and it is the lesson given to stu- 
dents in the Henry Ford Trade 
School,” Frederick E. Searle, head 
of the Ford school system, told 
the 1941 graduation class last week 
at Fordson High School here. 

Diplomas were awarded to 122 
seniors by Edsel Ford, president 
of Ford Motor Co. The graduation 
class marked the 25th in the his- 
tory of the school, which was 
founded in 1916 by Henry Ford 
to train boys of high school age 
in the skilled trades by giving 
them practical experience in his 
plants. 

Searle, who assisted Ford in 
founding the trade school and in 


building the Ford school system 
into the largest of its kind in 
American industry, was the com- 


mencement speaker. 
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THE WHIRLIGIG Every sm al 1- 
SPINS FASTER! town boy, like 
myself, remem- 

bers when the circus had one ring 


New York—51 E. 42nd 8t. 
Murray Hill—6-0104 


Chris Sinsabaugh, Editor B. B. Crighton, Business Manager in which the clowns, equestrian 
Bernard J. Wemhoff, Managing Editor Colin M. Selph, Advertising Manager riders, trapeze performers and 
ny & Williams, Associate Editor Edward Kruspak, Eastern Manager trained elephants followed each 


owly, Used Car Editor Willard R. Cotton, Western Manager 


RESIDENT CORRESPONDENTS 
indianapolis—Earl Bullock Portland, Me.—O. J. Magee 
Kansas City—H. H. James Portland, Ore.—F. K. Haskell 
Lincoln, Neb.—Geo. Kline Richmond, Va.—T. D. Eaton 
Little Rock—Lynn Hubbard Salt Lake City—Theron Liddle 
London—Leloester Cotton San Antonio—B. C. Reber 
Los Angeles—Slim Barnard San Francisco—Leon Pinkson 
Louisville—Lew Ullrich St. Louls—Sam X. Hurst 
Milwaukee—Wisconsin Bureau St. Petersburgq—Al Merritt 
Minneapolis—Milton Figen Seattle—D. M. Trepp 
Montreal—Roy Carmichael Spartanburg, 8. C.—L. D. Bray 
Nashville—Clyde Grissam Syracuse—J. Burr Bell 
New Orleans—Fred Cumbus Toronto—Warren Hastings 
New York—Bethune Jones Vancouver—F. H, Fullerton 
Harrisburg, Pa.—Geo. Shelley Oklahoma City—E. W. Fair Washington—Wm. Ullman 4 
Hartford, Conn.—C. B. Barr Pittsburgh—Margaret Russell Wilmington, Del.—Wm. Brodie farm or in a small town will 
(Other Cities Covered by Universal Trade Press Syndicate) quickly attest. With the changing 
Subscription ONE YEAR $4; TWO YEARS $6, including annual Almanac | years however, rivalry between the 
7 ohn jon ad =o 4% senece. ~— a eee pesama. aan giants forced fe addition 
‘o other co , One year $6.00. Single copies , vertisin es: : 
See Standard Rate and Data, or write for rate card. No Free List’ of rings and platforms until every 
Entered as second-class matter Post Office, Detroit, under Act of Mar. 3, 1879|g0od circus had three rings, as 
Copyright 1941 Slocum Publishing Co. Printed in U. S. A. many platforms, and the big top 
Member of Audit Bureau of Circulations filled with dizzy aerial acts. No 


OUR PLEDGE boy or girl could center their at- 


One sacred pledge we make our friends here and|tention on any one act, the whole 
now. This publication, God willing and so long as|Producing the Kaleidoscopic im- 
it is in our charge, will never champion the cause | Pression of clowns, bareback riders, 
of any individual or any corporation which is not|trapeze performers and ee 
for the best interests of the automotive industry as|Which leave the modern little 
a whole. Nor will its columns be used to spread|Clarences or Genevieves in a a. 
gossip or inflame prejudice. It will confine itself to|Pplete dither and fit for a strait- 
the upbuilding of the industry it is pledged to serve,| jacket before the afternoon is over. 
wholly through the dissemination of NEWS which| Whence comes our phrase, “busier 


is timely, authentic and of value—(AN 6-10-1933).|than a a 

DETROIT, JUNE 30, 1941 Now I suspect that a great many 
of my friends feel exactly as I do 
these days when we are sitting in 
the grandstand on the same un- 
comfortable seats watching the 
dizziest circus that was ever con- 


—|other in orderly procession. Circus 
day in the small town began when 
you watched them unload at four 
o'clock in the morning and ended 
at two the next morning, when the 
rear lights of the last train pulled 
out toward the town 40 or 50 miles 
away where another group _of 
youngsters was already awaiting 
their arrival. Circus day was the 
most important in youth’s calendar, 
as any man or woman born on a 





































































Akron—Rex McConnell 
Austin, Tex—Alex Louis 
Atlanta—J. H. Reed 
Birmingham, Ala.—Geo. Watson 
Boston—Jim Sullivan 
Buffalo—Geo. E Toles 

Butte, Mont.—Ronald Flamm 
Chicago—Mel Adams 
Cincinnati—Jack Warrington 
Columbus, 0.—P. C. Garrard 
Concord, N. H.—Guy Langley 
Denver—Ira Alexander 

Des Moines—Ethel Daniels 
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In This Corner 


Wire Washington At Once 
se now or forever hold your peace” is an old adage 
) that is particularly applicable to the present crisis} ¢oiveq by man. It seems to me the 
which faces automobile dealers, suppliers and their sales-|iast 10 days have just about 
men _as the Administration continues to make this industry | reached oho. = ~~ 4 
“6 Sanant ” j } j one cou ave playe ip va 
the No. 1 “whipping boy.” AUTOMOTIVE NEws is beating its Waitis fer the set 14 meetine en 
historic drum, warning the dealer body that, if it is going 
: been kept completely out of touch 
to make Congress heed its demands that there shall be no| with every event that has hap- 
discrimination against this business of ours or excessive pened i oe world, he — come 
° : . ac o find changes which, ha 
excise taxes imposed, protesting telegrams must be sent at oe aunseabed thems on pyaniiliides 
once to senators and representatives, giving the views of|¢). year before, he would have 
the dealers on these ‘subjects. As we said in our front-page|pbeen’ locked up in an insane 
editorial in the previous issue: “Washington Must Be Told | asylum. 
Before It’s Too Late!” ; 

Have you and you and you heeded our advice and tele- 
graphed as suggested? If you haven’t, do so at once and 
wire to the lawmakers. The zero hour is at hand. Let Con- 
gress hear from you before it is too late. 

“Speak now or forever hold your peace!” 


No One But a Henry Ford Could Do It 


ip pouring oil on the troubled waters of River Rouge, it 
cannot be said that Henry Ford was defeated by UAW- 
CIO in the generally accepted meaning ef that word. Rather, | gi-ectly interested in the automo- 
after finding out through the NLRB Vote that only about] pile business or any of its many 
3 percent of his employes favored no union, whereas he had| branches, he would probably be 
believed the majority of his 85,000 voting workers was] most surprised of all if he had 
ioni ielded gracefully. In so doing he set|RC*C° UB aS wens ; 
against unionism, he yielded gr y: ‘ & he News and read in bold-face type 
up another milestone in his chronology as a sincere friend|“Ford grants union shop —CIO 
of the working man by blueprinting a pattern for industry | contract lets firm use ns — 
to follow in its relations with labor. The act was epoch-|0 Products!” That would have 
; ; . - 2 been the final payoff. And, if he 
making and will go into history along with that sensational! 159 not dropped dead on the spot, 
act of his in 1914 when he startled the world by setting a/1 have a sneaking feeling that he 
minimum basic wage of $5 for an eight-hour day for every-| would, without further ado, have 
body on the payroll. applied personally at the — 
No one but a Henry Ford could have done what he did} 3S¥ium™ and asked them to put him 
10 days ago when he went the whole hog, slangily speaking, * * * 
in completely reversing his former labor policy. He gave] Of course if our friend had 
UAW-CIO more than they ever had dreamed of getting — a| stayed on his feet, after facing all 
union shop, the check-off and a promise of a wage equal to] °f these cataclysmic world changes, 
: . he ind . he dail to edi he might also note that some 
the highest in the industry, causing the daily press to edi-| ¢ingamental changes had been go- 
: s¢ 66 
torially call it “the most remarkable labor contract in the] ing on in the government's rela- 
history of the industry.” Undoubtedly, the influencing] tion to its citizens soe we 
thought in Henry Ford’s mind was that the law today pro- prec me cuir oe 
vides for collective bargaining, a law which has been sus-|that under a dictatorship which 
tained by the courts, and that as a good American citizen | had been established, our President 
he would bow to that law. was or and adivieuaty re- 
The founder of the Ford Motor Co. often has been ma-|SPonsible to whom he should lease 
. ‘ ; ' or lend any part of our defense 
ligned as to his stand on the labor question, but let’s look} arms or materials. That without so 
into the record and find out just how labor itself feels about|much as a nod toward the duly 
it. He’s had the courage of his convictions but back of them |<! bade : ee ee Thanks 
it will be found that, when the facts are revealed, labor] Gini; ie antine Getende oF eieeeien| & WON to thank vou very mudd 
really looks on him as a patron saint. For instance, there is|of any’ nations overnight. Our|indeed for the prominence you 
the Fortune survey just a year ago when it was shown that|friend would also learn that a|—-————————————- 
the voters believed that Henry has been most helpful to a. ae pe Recap sgl ee ee. See Seeeanee by cur- | 
. . . 2a se > g . s n price 
labor, the vote being 73.6 percent as against 12.3 voting and force manufacturers to sell at|limits which threatened to dis- 
nay and 14.1 percent “don’t know.” Henry was first choice jess than the cost of production.|commode the entire economic 
over Senator Wagner, William Green, Secretary of Labor|He would find too, that his be-| structure of this country. He would | 
Perkins, Alfred F. Sloan jr Senator Robert La Follette,|joved, automotive industry, jenich | probably be so disturbed by, all of 
Senator Wheeler, John L. Lewis, Norman Thomas, Tom - . ey g . Saas wale 


; , happiness and prosperity of U.S.A.| to go right back to sleep—and I, | 
Girdler and Earl Browder, in the order named. than any other industry in_ his! for one, wouldn’t blame him.-G.MS. | 


The views expressed in 
Anonymous contributions will 
be observed upon request. 


not 


Annoyed 

Publicity is publicity but know- 
ing the high ideals of AUTOMOTIVE 
News I feel obliged to call your 
attention to the wishful thinking 
behind the attached news item 
(titled “Crosley Spelling Doom for 
Manila’s Old Dobbin”) appearing 
in your issue of May 12. 

1. The municipal government has 
not decreed that the “carretela” 
or horse-drawn carriage must go. 

2. The “auto-calesa” is not new 
to Manila. For years hundreds of 
British Austins, Italian Fiats, 
American Bantams, etc., have been 
running in this service in all ma- 
jor cities of the Philippines, and 
elsewhere in the Far East. (In ad- 
dition there are hundreds of Chev- 
rolet, Ford, Plymouth and Willys 
taxicabs). 

3. As of May 31, 1941 (your item 
having appeared May 12) the of- 
ficial registration figures which ere 
a matter of public record show not | 
one single Crosley automobile reg- 
istered in Manila for any use 
whatever—and up to June 15 the 
published records disclose only one. 

The above statement can be 
verified, probably through the of- 
fice of Philippine Resident Com- 
missioner in Washington, and 
definitely through the American 
Chamber of Commerce or the U. S. 
high commissioner’s office in Ma- 
nila. 

The matter is obviously of little 
importance and warrants no dis- 
cussion. This letter merely ex- 
presses the personal annoyance of 
a 15-year reader of AUTOMOTIVE 
News that the truth should be so 
bandiec about in your pages.—P. 
L. iddings, manager, General Mo- 
tors Overseas Corp., Manila. 

Epitor’s Note: The article re- 
ferred to was submitted by Cros- 
ley Corp. and was published in 
good faith. 


* * * 


He would, for example, find 
France allied with Germany and 
fighting Britain! Hitler doing his 
best to get a quick decision with a 
‘Joe Louis’ punch on his old buddy, 
Joe Stalin, and, my goodness! 
what have we here—‘“poor little 
Finland,” believe it or not, allied 
with Germany and fighting Russia! 

* * * 

But I think if our Rip Van 

Winkle friend were directly or in- 


It’s Still Not Too Late 


‘From Manila ....... 


this column are 


once 





Automotive News Cartoon by Ogg FitzGerald 
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those of our readers. 
be accepted but confidence will 






gave our recent release on MEWA's 
position on the Automotive Service 
Industries Show; and especially to 
thank you for the editorial com- 
ment on that. 


We believe the show has proved 
its value in an emphatic way ever 
since it came into being 20 years 
ago. Just as individual enterprises 
realize they must carry on the best 
they can under whatever conditions 
might develop because of the de- 
fense program, the _ association 
takes the same attitude for the 
ASI Show. We might have to 
modify it in a number of respects. 
We don’t know but carrying the 
show on modified basis as condi- 
tions force us to do is much better 
than locking the door, throwing the 
key away and waiting until the 
period of strain and stress is over. 

Furthermore, we believe the show 
can be made a vital asset in bring- 
ing about more effective coopera- 
tion between manufacturers and 
jobbers in the defense program. 

Again let me say the prominence 
you have given to the position of 
our association is very much appre- 
ciated and will be very helpful.— 
B. W. Ruark, general manager, 


Motor and Equipment Wholesalers 
Assn. 


Years Age 


(... from Automotive News Files) 





Fifteen Years Ago 
Overland announces the Whippet, 
patterned after the European-type 


light car and listing at $735. 


Murray Body purchases large body 


plant in Indianapolis from Marmon 
Motor Car Co. - Ford offering 
balloon tires as standard equipment; 


practically the entire industry is on a 
100 percent basis, all in two years. 
* * . 


Ten Years Ago 
American Austin announces a 14,-tun 


pick-up delivery model at $325, new 
Ow price in commercial car field .. .« 
Frank N. Nutt, research engineer of 
AC Spark Plug Co.. who started with 

aynes in 1899, died in Rochester, 
Minn. 

. * a 
Five Years Ago 

World production of cars, trucks and 
buses in 1935 totaled 5,126,680, with 75 
percent being American production. - - 


Elihu H. Cutler, organizer of Knox 
Automobile Co., Springfield, Mass. and 
president of Assn. of Licensed 
Automobile Manufacturers, dies . 


Gar Wood manufacturing new line of 
20 and 3 


26 - passenger rear - engined 


motor coaches. 
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Regional Survey to Determine 


If Shortage of Trucks Exists 


WASHINGTON.—A central mo- 
tor-truck transportation committee, 
with 16 regional committees to 
advise on motor-truck transporta- 
tion problems is announced by 
Ralph Budd, transportation com- 
missioner of the Office of Emer- 
gency Management. John Rogers, 
Interstate Commerce Commissioner, 
will be chairman. , 

The committees will have head- 
quarters in the field director's of- 
fices of the Motor Carrier division 
of ICC, and the field directors will 
act as regional committee chair- 


ae of the immediate problems 
facing the committees,” Budd as- 
gerted, “is that of priority in 
motor-truck production. A survey 
of the industry is now in progress. 
The data about trucks and truck 
operators, when obtained, will be 
passed upon initially by the re- 


gional committees, to ascertain 
whether a shortage of trucks 
exists.” 


Following are the chairmen of 
the 16 regional committees: Little 
Rock, Ark., Roy G. Atherton; San 
Francisco, Richard T. Eddy; Den- 
oe esain nineties deimdeenn 


Truckers Report 
Narrow Spread In 


Revenues, Costs 


WASHINGTON.—The Interstate 
Commerce Commission last week 
reported that in the last quarter 
of 1940, class 1 truck operators 
had a spread of only 1.7 percent 
between operating revenues and 
operating costs. 

The commission's report was 
based on the financial reports of 
1092 class 1 motor carriers of 
property —- those having annual 
operating revenues of $100,000 or 
more. 

These carriers had an aggregate 
of $135,240,840 in gross revenues for 
the fourth quarter of 1940, as 
against total expenses of $132,873,- 
465, leaving them a combined net 
profit of $2,366,568. Their ratio of 
expenses to gross revenue soared 
to 98.3 emphasizing the narrow 
line separating the black ink from 
the red. 


Burton to Head 
Utah Truckers 


SALT LAKE CITY.— Fourteen 
years ago Arthur T. Burton, now 
president and general manager of 
the Sterling Transportation Co., 
served as first president of the 
Utah Motor Transport Assn., which 
he helped to organize in 1928. _ 

Now once again Burton is presi- 
dent of the organization, which 
has grown from a minor group 
into an association representing 
the largest trucking firms operat- 
ing in the West. Burton was elected 
to the association presidency at 
the organization’s fourteenth an- 
nual meeting at the Hotel Utah 
here. 

Owen M. Collett was named 
vice-president and I. D. Thompson 
was elected treasurer. Richard W. 
Candland retained his post as 
Secretary-manager. 

Rex Shepherd, W. J. Treadway, 
R. A. Gould, A. E. Erickson, EI- 
wood B. Carter, C. E. Lideen, John 
C. Hadley and W. B. Grummel, 
former president, were chosen as 
directors of the association. 


Dorn, Kennedy, Unger 
Head Reo Branch Offices 


LANSING. — Following appoint- 
ments affecting Reo sales person- 
nel were announced last week by 
E.R. Kroblen, general sales man- 
ager. 

Herman Dorn has been named 
Manager of the Dallas branch; T. 

- Kennedy, named manager at 

ilwaukee; R. C. Unger manager 
of the Pittsburgh branch; Thomas 

ates will handle special work on 

Prices, specifications and general 
sales data; Marvin Frier named 
Service and parts manager of the 
Chicago branch. 


ver, Dan F. Harris jr.; Atlanta, G 
Wm. Addams; Chica g0, Treat 
Purse; Boston, George R. Nuzum: 
Minneapolis, Wm. R. Hustleby: 
yaaa City, James F. Miller; New 
cm R. K, Hagerty; Charlotte, 
. C, T. J. Reynolds: Columbus, O. 
Roy N. Snetzer; Portland, Ore., 
Frank Landsburg; Philadelphia, H. 


R. Stickel; Nashville, Tenn., W 

Faulkner; Fort Worth, Tex.,, T 

: Childs; Salt Lake City, Bert L. 
enn, 


Members of the regional commit- 
tees, to be announced soon, will 
represent the various kinds of 
truck operations, including common 
carriers, contract carriers and pri- 
vate owners. Public members will 
include one each from the High- 
way Traffic Advisory Committee 
to the War Department and one 
from the Office of Civilian Defense. 


Truck Taxes Cost 
American Family $15 


DENVER.—Truck taxes add 
approximately $15 to the cost of 
living of the average American 
family, E. R. Baker, secretary of 
Colorado Motor Carriers Assn. 
said last week. 


“Practically all commodities 
move a part or all their journey 


from producers to consumers 
over the highways,” he said, 
“and the taxes paid by trucks 
are included in the cost of the 
merchandise. In 1941, motor 
truck taxes will reach a total of 
nearly half a billion dollars, and 
the proposed increase in the 
federal gasoline tax rate will 
add to the total. The increase 
will affect everyone, and ad- 
versely affect our national econ- 
omy.” 











HYDRAULIC MASTER-CYLINDER 


Truckers’ Freig 


Named to Study Defense Problems 





ht Business 


In May Rises to New High 


WASHINGTON. — American 
Trucking Assns. survey shows that 
volume of freight transported by 
motor truck in May increased 2 
percent over April to reach an all- 
time high. May volume was 35 per- 
cent above that carried in May, 
1940. Comparable reports were re- 
ceived by ATA from 194 motor 
carriers in 39 states. The reporting 
carriers transported an aggregate 
of 1,339,952 tons in May, as against 
1,372,560 tons in April, and 1,037,- 
021 tons in May, 1940. 

ATA index figure, computed on 
the basis of the average monthly 
tonnage of the reporting carriers 
for the three-year period 1938-1940 
as representing 100, stood at 146.47 
for May. The index figure for April 
was 143.24. 

Slightly more than 79 percent of 
all the freight transported in the 
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OUTSTANDING FEATURES LIKE THE 
“AYORAIR" POWER-CLUSTER 
MAKE WAGNER AIR-HYDRAU- 
CIC BRAKES [DEAL FOR TRUCKS, \ 
TRACTORS, TRAILERS AND BUSES... 72 


month was reported by carriers of 
general freight. The volume in this 
category increased 1.5 percent over 
April, and 38.5 percent over May 
of the previous year. 

Movement of new automobiles 
and trucks, constituting 5% per- 
cent of the total tonnage, increased 
16.1 percent over April and 44.4 
percent over May, 1940. 

Transporters of petroleum prod- 
ucts, accounting for a little more 
than 6 percent of the total tonnage 
reported, showed a decrease of 4.3 
percent in May, as compared with 
April, and a very slight increase 
of 0.2 percent over May, 1940. 

Haulers of iron and steel prod- 
ucts reported almost 4 percent of 
the total tonnage. 


Wire your congressman: “Be fair 
° 


to our industry!’ 











Wagner Air-Hydraulic Brakes are a development of 
the Wagner Electric Corporation, a company with 
more than 15 years of experience in the manufacture 
of Lockheed hydraulic brakes. This vast experience is 
reflected in the many features found only in Wagner 
Air-Hydraulic Brakes. 

Outstanding among these many features is the Wagner 
‘Hydrair” Power-Cluster. This unit is unique in its 
construction and operation and its use eliminates the 
necessity of changing the wheel brake units when in- 
stallation is made in the field. Other advantages of the 
“Hydrair” Power-Cluster are given below. 


If you are planning air brakes on your trucks, tractors, 


trailers and buses it will pay you to get complete in- 
formation on Wagner Air-Hydraulic Brakes. The 


coupon is for your convenience. 


Here are some of the advantages 
of the “HYDRAIR” POWER-CLUSTER: 


1. Correct cylinder alignment assured. 
2. Self-contained—no external stresses—mounting bracket 
needed only to support the weight of the unit and to pre- 


vent undue vibration. 
3. No external levers or linkage. 
4. No external brackets to support levers or linkage. 





AiR- 
POWER 
CYLINDER 





S. For field installation on vehicles already equipped with 


hydraulic brakes, the use of the unit eliminates calculation 
of levers, piston-travel, cylinder size, displacement, etc.; 
merely install a “*Hydrair’’ Power-Cluster corresponding to 
the master cylinder removed. In case of new trucks on the 
production line, the “Hydrair’’ Power-Cluster replaces the 
standard-production master-cylinder in use on the vehicle. 
The standard- production hydraulic-wheel-brake units are 
left as they are. By using the ‘“Hydrair’’ Power-Cluster and 
the necessary control valves, in conjunction with the present 
hydraulic system, the vehicle is under complete air control. 


6. Prevents possibility of excessive hydraulic line-pressure, as 


8. 
3. 
10. 


24. 


12. 







pressure ratios are fixed and cannot be altered. 


Only one air cylinder is used in the Air-Hydraulic system 
whereas four or more cylinders are used in the full-air sys- 
tem. Consequently, less air is required because only one air 
cylinder is used in the ‘“Hydrair’”’ Power-Cluster. 


Simplified service due to use of standard parts. 
Compactness—requires small space for mounting. 


Accessibility—not limited to any one location—can be in- 
stalled where convenient for servicing. 


Travel indicator shows when brakes need adjustment. 


High efficiency—no losses due to friction in linkage since 
there is no linkage. 
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Wi ic G@rporation ™ 


6400 Plymouth Avenue, Saint Louis, US.A. 


Gentlemen: Please send me complete information 
on Wagner Air Brakes. 

NAME : ae eT es 
COMPANY ; r ac icteensaieellacen 
ADDRESS __ ae = sso 
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OPM to Set Up Industry Committees to Aid Defense 


Biggers, Nelson, Stetiinius 
To Head Commodity Sections 


WASHINGTON.—William S. 
Knudsen, director general of Office 
of Production Management, an- 
nounced last week that the OPM 
would set up about 30 industry 
committees in an effort to speed 
up defense program and eliminate 
unnecessary delays. 

Such a_ setup, Knudsen said, 
would allow each major industry 
to deal directly with a single divi- 
sion of the OPM through a com- 
modity section. Thus, it would 
eliminate the long delays encount- 
ered by having to go in turn to 
the production, priorities and pur- 
chases divisions of the OPM. 

Knudsen said that two major 
objectives were involved in the 














plan, which has been forecast for 
some time. These he described as 
“one, a close and unified working 
relationship between members of 
the several divisions concerned 
with the same commodity or ma- 
terial, and two, efficient liaison be- 
tween defense agencies and indus- 
try.” 

The three division directors, John 
D. Biggers, Donald M. Nelson and 
Edward R. Stettinius jr., are to re- 
tain their original staff positions, 
but in addition each will have 
charge of a group of commodity 
sections in which their special eee ee elk tee o 
problems are of paramount impor- UATES ; 2CT’S wing of the $47,000,000 bombing plane plant being constructed by “ord Motor Co. at ‘oduct 
tance. These commodity sections Willow ies, near "Detroit, to produce four-engine Consolidated "Side ey “aie lena. fine dae oe winter’ 


: ; ‘ ) ly : id to 
will be made up largely of present| year, the plant will include its own airport, hangars, assemb ts for the Consolidated B-24 bomb sal 

i y des duce only sub-assemblies and parts for a mber, dl 

OPM employes. Ete Sr cow Ene bese cxpnaded to inelade facilities for final assembly of bombers as well as the production effectiv 



















Ford Plane Plant pr ay a as nee of complete sub-assemblies and parts. mroba 
sections dealing with automobiles, ° e hol 
steel, aluminum, magnesium, paper, A A G alco 

To Turn Out 205 pulp and chemicals. Supervision of Studebaker Gets Chrysler ntt- ircraft uns ein 
the aircraft, ordnance and tools 5 

Bombers Monthly branch and the ship construction Heavy Order For e d Ah d O S ch edul for = 

~,|and supply branch will remain ippe eda e expres 

DETROIT.—Ford Motor Co. will) under him in the production divi- USS. Army Trucks sumer 

build 75 completed huge bomber 7 Aieed Md. f . may h 

planes, plus an additional 130 sub- Nel —— h SOUTH BEND.—Confirmation of} DETROIT.—Chrysler Corp. an- be sent to erdeen, Md., for their Exte 

assemblies, a month in the new] ,.Nelson, who heads the purchases|the receipt of an order from the} nounced Friday that it has just | preliminary Army firing tests. anti-fr 
airplane factory now under con-| vision, will assume inary. Mm War Department for thousands of| shipped, two weeks ahead of its| Designed to shoot more than 120 | j, un 
struction on a 975-acre tract of |SPonsibility for the sections where! army trucks was made here last| most optimistic schedule, the first}shots per minute, the Bofors gun | throug 
land at Willow Run, near Ypsilanti, |PUTchasing problems are of para-| week by R. A. Hutchinson, general|two pilot models of the Bofors 40-|is probably the finest anti-aircraft ] thetic 
Mich. mount importance, such as textiles, manager of truck and national] millimeter rapid fire anti-aircraft |weapon in the world today. up wi 
Allocation of $47,620,171 to the|f00d,drugs and clothing. = — |accounts divisions of Studebaker|gun which it has contracted to} Chrysler Corp. has been com- | ls, 
project by the Defense Plant Corp.| Stettinius, head of the priorities}]Corp. The order will involve be-|make for the United States gov-|missioned to make all of the gun, able t 
was announced last week. The| division, will be in charge of com-|tween 15 and 16 millions of dollars, | ernment. including the sights, except the Denat 
forthcoming contract had previ-|modity sections in which the prob-| Hutchinson stated. This is the first gun of this type|mount, which Firestone Rubber J] for th 
ously been announced. importation or allocation} “Several months ago Studebaker/to be made in the United States/ Co. will make. expan 
When completed, the plant will|@re most important, such as with|engineers built two sample Army|and is designed to serve as one of ———_ ions 
have its own airport, hangars,|rubber, tin and zinc. He will con-|trucks and_turned them over to|the country’s best defenses against Baltimore Sales this 
main assembly bulldngs, maching|‘inue, to, exercise the statutory| the, War Department for teats”|dive-bombing. Oc — 
shop, power plant and offices an L ; sai utchinson. “The Army gave n Feb. 1, , rysler Corp. howe’ 
will be the hennest airplane factory | all proposed priority actions, wher-|them the works. I witnessed some| got the “go ahead” from the Army At Record Pace tory 
in the United States, U. S. officials}ever they originate in the OPM,J/of the tests and heard detail de-|to make drawings of the Bofors BALTIMORE. Md P ward 
said. will be subject to review, approval] scriptions of the others. To call|}gun and to build two sample 1 a ino 4 S aaa Met 
More than 3,700,000 square feet | and issuance by him. them torture tests would be putting | models in its tool rooms according oe “4 sie Sa fi oa a a Pe diver 
will be involved in all the buildings —— it mildly. : to its new drawings. The task of anes ct nae wos - ie Balti. nitric 
of the immense plant. U ~ C t R l “Naturally, it is good news to|making new drawings was com-|2°°° A 2 f CG otis A » ficien 
Of the total of 205 bombers to oO. UOUr ules learn that the trucks’ performance, | pleted in less than three months, "a —s ae ar wh A vides 
be turned out the 130 sub-assemb- e ° stamina and durability have won| after which the first two sample ee omy of o oo proce 

lies will be completed at govern- Strike Violence the generous approval indicated by| guns were made in the corpora- a oa ce th ‘ ora _— aaa 4 

ment-owned plants at Tulsa, Okla., i ‘ an order for thousands of similar|tion’s tool rooms in less than 11|‘#¢ Survey revea 9 li ” dd — deoen 

and Fort Worth, Tex. Kills NLRB Rights vehicles. weeks, considered an outstanding oo ie te ae a toe “ meth 
Ford’s share of the original order _ |, Studebaker has anticipated pro-|record for a job of this sort. . it ‘ we ‘th saneens d four 

was estimated at $200,000,000 for the] CHICAGO.—United States circuit]duction demands. We have been| Manufacture of the Bofors-40,| Percrnt Jump over the correspond: | (4, 

construction of 1,200 bombers with|court of appeals ruled last week|aided in our preparations for the|which is scheduled to reach 300 a “"—s wt ge cmd th varters in- gallo 

the parts later to be assembled/that strikers resorting to “unpro-|0rder we hoped would come by the| month, will be spread among nine di aa th ca oi ae . = un- form 
at the two southern assembly|voked violence” are not protected|fact that we're in production of|of the corporation's plants in De-| filed ordess see caine buck ceveml | little 
plants. An additional 800 bombers|by the National Labor Relations|commercial trucks for American|troit and Indiana. Present plans| toch acne qeegeine back sevens’ | pose 
will be assembled here and boost business. New production lines for|call for some of them to be built as ody: 1 oe ve So empl 
the plane order to approximately| The court issued its ruling on a|the Army trucks are well under|for air cooling and others for ane deli oa a eon a wo cess. 
$420,000,000. petition of Wilson & Co. to set|way and delivery will be made as| water cooling. 7 ne 7 enw | a _ b . a hee 
Peak production at the new plant|aside a National Labor Relations|Quickly as is consistent with the| It is expected that quantity pro-|PF° on oat he th = ” aan id indu: 
will require approximately 60,000|Board order finding J. Evanson & quality demanded by both our en-|duction of the gun will begin by nn cad : ao - - nae mar! 
workers, many of whom are now|Sons, Camden, N. J., soap manu-|gineers and those of the U. S./late fall or early winter. More than trad oS = * nl ss — S sors 
in training at Ford trade schools. guilty of unfair labor Army. : 400,000 square feet of floor space te whil ae ee ited nol ' 
The soap company The — — a oon — hg “—_ in different Thue the cea a — the Ar 

Wi Co., cargo trucks with a governmen rysler Corp. ants for i ; ; 
Bantam Gets RFC Loan = a S rating of 2%-ton capacity, powered | national alma job, in addition ts trade-in cars by owners is at the = 


For U. S. Defense Work 
BUTLER, Pa.— American Ban- 


“We concede without reservation 


with a six-cylinder engine, with a 


the constructing of two new build- 
ings, to be paid for by the cor- 


expense of the dealers. 





the right of employes to strike,” | Piston displacement of 320 cubic k ) ( ~~ 
the court said in commenting upon | inches. poration, involving another 200,000 Used Car Clinie met! 


tam Car Co. here was granted a : . 
the company’s refusal to reinstate me ca square feet. ° shville iso 
strikers it adjudged guilty of un- U. S. Rubber to Build Held in Nashvi a 


loan of $1,094,870 by the Recon- 


struction Finance Co. in Washing- More than 400 of the corpora- 





° ° = ins 
ton on June 17 for use in connec-| lawful acts during a strike at Cam- tion’s present machine tools will| NASHVILLE, Tenn.—A clinic on al 
tion with making cars and parts|den, March 31-July 21, 1939. Army Barrage Balloons pe adapted to this gun job and the|the proper methods of | recon- oly. 


‘s : ; ; : NEW YORK.— United States|500 necessary additional machi ditioning used automobiles was 
att eadar - a either for | Rubber Co. has announced that it|of types alec from ae held at last week by the Used A 

“The strike. however. must be had_ received from the United] the corporation has, have been or-|Car Institute of Detroit. 
conducted in a lawful manner.| States Army Air Corps an edu-|dered. In cooperation with the Nash- th 
When so conducted, the striker cational order for the production] These first guns to be completed | ville Automobile Trade Assn., ses- a 
retains his status as an employe | °f P@rrage balloons. by Chrysler Corp. will be shipped|sions were held nightly. Wade — 
fense Plant Corp., an RFC sub-|/and is protected by the act. When Craig was chairman committee on | 
sidiary. Plants will be built and| unprovoked violence is resorted to arrangements. | Hu 
equipment bought which will re-]. (the striker) is no longer 
main government property but will] protected, and what he thereafter 


for the Army. This was part of a 
total of $18,000,000 of loans to de- 
fense plants. 

In most cases, according to the 
announcement here, the authoriza- 
tions were made through the De- 


A presently closed plant in|to Akron, where their mounts ill 
Woonsocket, R. I. is already being|be added and f wi 
equipped for balloon production. rom there they will 





be used by private companies in|obtains from the employer must Watch Army Convoys, L 
filling defense orders. be at the latter’s discretion. Mass. Drivers Warned -— 
BOSTON.—Unless motorists in fro: 
Massachusetts use more care anc 
and stop passing and cutting in tru 
and out of Army convoys under- Ma 
going maneuvers on highways, Co! 
high ranking officials will re- me 
quest Frank A. Goodwin, motor der 
vehicle registrar, or other au- 7 
thorities to keep motorists out Co: 
of eastern Massachusetts unless lic] 
on urgent business while maneu- ha 
vers are under way. the 
That was the statement made Th 
at Fort Devens here after an tot 
Army truck was ditched by its du 
driver to prevent a rear end $1 
collision when a motorist in- 
sisted in cutting across a con- 

voy at an intersection. ‘There a s e zs es 
were 40 men in the truck and — _ aie eae é CREE OB Tan ti eg 
JOINS THE ARMY. This is the first Studebaker Army truck to roll off the a Sao ee eclune aa ae officials. whe a ae th een now pleat Sor agetenss } 
assembly lines in South Bend. Beside the big vehicle’s right front wheel are h be t di parts and bombing plane parts. Left to right Gt niet eee cident b 
Bert Fowler, generat opeqetntenseet ny ae Seasgnamer want, one =: 4. a oo “go ‘on soldiers aad gonevel manager of De Soto; L. R nate 2 4 ot nr he wi 

owler), who eneral man . ured. . i tye gw , ; Ps : 

adl cnsodhls dteidaes of Studebaker Corp. : - ee ee ee = ns —_ of gun parts, and George Rumford, De Soto’s plant operating . 
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special to Automotive News 

NEW YORK.-Outlook for the 
1941-1942 anti-freeze market, which 
would normally consume 45,000,000 
to 50,000,000 gallons of industrial 
alcohol and synthetic products, is 
reported here as clouded by de- 
fense program demands and inabil- 
ity of alcohol and methanol plants 
to add materially to production. 


Faced with greater uncertainty 
than at any previous time in the 
industry's history, anti - freeze 
manufacturers, who at this time 
of the year generally have some 
idea of the gallonage they must 
produce to meet the following 
winter’s anti-freeze demands, are 
said to be currently unable to plan 
effectively because of the war situ- 
ation. With the government itself 
probably taking many millions of 
alcohol and ethylene glycol as radi- 
ator solutions, in addition to ab- 
sorbing much methanol and alcohol 
for munitions production, belief is 
expressed that non-military con- 
sumers, including the car owner, 
may have much less than normal. 

Extent of the possibility of an 
anti-freeze shortage for consumers 
is uncertain. Alcohol production 
through fermentation and syn-| 
thetic processes has been stepped | 
up with the tempo of everything 
else, but the producers are not 
able to build up much of a surplus. 
Denatured alcohol production 
for the first four months has been 
expanded from 38,375,000 wine gal- 
lons in 1940 to 47,011,000 gallons 
this year. The usual rebound in 
stocks from the year-end low point, 
however, was lacking, and inven- 
tory totals actually turned down- 
ward before the first quarter ended. 

Methanol processes have been 
diverted to anhydrous ammonia for 
nitric acid, and the resultant de- 
ficiency in methanol supplies pro- 
vides a hardship to formaldehyde 
processors, plastics manufacturers 
and others in addition to the anti- 
freeze market. Crude and synthetic 
methanol production for the first 
four months dropped from 16,037,- 
000 gallons in 1940 to 15,764,000 
gallons this year. Processors of 
formaldehyde normally take very 
little wood methanol for this pur- 
pose, contending that the catalysts 
employed are harmed in the pro- 
cess. This year, however, demand 
has forced the wood distillation 
industry to give up the anti-freeze 
market, and formaldehyde proces- 
sors are reported buying up metha- 
nol wherever available. 
Anti-freezes are placed by the 
industry in the following four 
classes: Methanol, denatured ethyl 
alcohol or ethanol, ethylene glycol 
and isopropyl! solutions. Of the four, 
methanols, ethylene glycols and the 
isopropyl solutions are considered 
in short supply, and the denatured 
alcohol anti-freezes in smaller sup- 
ply than last year. 

At the same time there are pros- 
pects for a larger anti-freeze de- 
mand than in 1940-41 because of 
the upward trend in car registra- 
tions. Chemical manufacturers are 





Huge Truck Orders 
Awarded to Mack 


LONG ISLAND, N. Y.—What are 
believed to be the largest orders 
for dump trucks ever placed, both 
from a standpoint of dollar volume 
and total yardage capacity of 
trucks, have been awarded to the 
Mack - International Motor Truck 
Corp., according to an announce- 
ment from F. F. Staniford, presi- 
dent. 

The two orders, placed by Panama 
Constructors and Martin Wunder- 
lich-Okes Construction Co., who 
have large excavating contracts for 
the long-planned Panama Canal 
Third Locks Project, call for a 
total of 69 big super-duty Mack 
dump trucks and involve well over 
$1,000,000. 

Named by Hudson 

MEMPHIS, Tenn. — Hudson Sales 
wher has been appointed here as 
am esale representatives for Hudson 
b _ the establishment of a car distri- 
ution and parts depot here comes 
with it, according to George Johnston 


Tujonnston-Ham Inc., which has been 
Son dealer in Memphis for 16 years. 
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Se Anti-Freeze Industry Facing Shortages in 1941-42 


Army Trucks, Defense Needs 
Are Expected to Tax Supply 


forecasting an increase in d 
emand 
of from 2,000,000 to 4,000,000 gallons. 


_ Ethylene glycol faces a prospec- 
tive large defense demand as cool- 
ant for aircraft engines, and an 
additional expanded use in the 
manufacture of glycol dinitrate ex- 
plosives. Its use is said to result in 
better fuel economy and engine 
operation at 250 to 300 degrees F, 
as against 160 degrees F with plain 
water for cooling. Less “plumbing” 
is required along with less solu- 
tion, thereby lightening the ship's 
front-end load. 

It is also noted that certain de- 
fense uses have developed for anti- 
freezes usually not sold to the mo- 
toring public, such as diethylene 
glycol, used in sprinkler systems 
and in water seals for gas holders. 
Another is propylene glycol, an 
anti-freeze in milk-chilling equip- 
ment and brewery cooling systems. 

Little relief is expected to be af- 





FACTORY-ENSTALLED TANDEM AXLE UNITS 











R. H. DRAGSDORF, Dodge plant manager, explains to Anne Potts, Chicago 
& Southern Airlines stewardess, how Dodge produces 250 trucks a day for the 
c. &. Army in the company’s huge Mound Rd. plant in Detroit. On her visit 
to Detroit Miss Potts accompanied two plane loads of Dodge dealers and 
salesmen from St. Louis and Jackson, Miss. 





forded by isopropyl anti-freezes 
outside of their usual jobbing and 
other outlets, which are owned or 


controlled by the petroleum in- 
terests manufacturing them. 
Thus, barring some _ favorable 


ou buy, specify 


and wholly unexpected turn in the 
methanol and glycol situation, ob- 
servers believe that the _ anti- 
freeze market will have to lean 
rather heavily upon the denatured 
alcohol preparations during the 


coming season. 


CONSIN 








Truckers Act 
To Ease Canada’s 


Fuel Shortage 


MONTREAL. — Individual Cana- 
dian companies which use a large 
fleet of trucks in their business 
are not waiting for any government 
order to cut down the consumption 
of gasoline. With the question of 
gasoline rationing so much to the 
fore these days, a good many 
companies are making a_ close 
examination of their trucking de- 
partments. The object is twofold; 
firstly, to help the tight gasoline 
situation, and secondly, the direct 
benefit of lowering their own costs. 

Inasmuch as this effort is just 
getting underway there is no sub- 
stantial progress to report thus far 
as the problem for a good many 
concerns will take much working 
out. It is not unlikely that the 
members of individual groups of 
industry in certain areas will asso- 
ciate themselves in this voluntary 
idea. 
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PMTA Outlines Plans for Coping 
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Niness Elected to Succeed 
Gibbs at Annual Conclave 


Special to Automotive News 

WERNERSVILLE, Pa.—(UTPS). 
-Plans to enable highway trans- 
portation to meet the fullest civil 
defense requirements in the event 
of dire emergency were outlined 
during the eighth annual conven- 
tion of the Pennsylvania Motor 
Truck Assn. held June 19-21 at 
the Galen Hall hotel. 

S. F. Niness of Drexell Hill, was 
elected president succeeding How- 
ard D. Gibbs, Pittsburgh. 

Other officers were elected as 
follows: Edward Gogolin, Harris- 
burg, first vice-president; Paul 
Keeley, New Castle, second vice- 
present; George Dietrich, Allen- 
town, secretary; Frank Salvatore, 
Pittsburgh, treasurer. 


Urges Pools of Reserve 

“The truck industry of the United 
States should begin immediately 
the making of plans that will en- 
able highway transportation to 
fulfill every demand which civil 
defense requirements are likely to 
make on it in the event of dire 
emergency,” Frederick C. Horner, 
consultant of the National Defense 
Advisory Commission told 500 
truckers attending the annual ban- 
quet. “In these plans the estab- 
lishment of pools of reserve ve- 
hicles should be given prime con- 
sideration. 

“That is my advice to the truck 
industry based upon what I learned 
during the 27 days I spent recently 
in England as a member of the 
Civil Defense Mission of the United 
States War Department,” Horner 
said. 

“My advice is just a repetition 
of the advice that was volunteered 
in every authoritative English 
quarter: ‘Don’t wait until the pres- 
sure is on; don’t wait until the 
blitz is upon you, plan now.’” 

Public Utility Commissioner Rich- 
ard J. Beamish cited the respon- 
sibility of Pennsylvania truckers 
in the nation’s defense at a busi- 
ness session of the convention. 

“The trucking industry of the 
United States,’ Beamish declared, 
“is in the front line of the national 
defense movement. Because of its 
geographic location, the trucking 
industry of Pennsylvania has 4 
larger part and a more important 
part to play than the trucking 
industry of any other state. 

Asks Truckers’ Support 

“Because you of the PMTA com- 
prise more truck owners and em- 
ploy more truck drivers than any 
other group, you have a heavier 
responsibility than almost any other 
group in this commonwealth. 

“The commission is setting up 
minimum rates for various classes 
of motor transportation in the 
state,” Beamish said, and he ap- 
pealed to the truckers to support 
these rates “loyally and sincerely.” 

Strong arguments are being made 
to have the federal government 
take over control of the highways, 
because of state restrictions of 
traffic which is national in char- 
acter, W. Y. Blanning, director of 
the bureau of motor carriers of the 
Interstate Commerce Commission, 
declared. 

“If such a development is to be 
prevented,” Blanning told a dinner 
meeting of the convention, “the 
states’ roads must be capable of 
meeting the needs of the national 
emergency. ICC is preparing a 
report on this subject for Congress. 

“We are going to be short of 
equipment. That is certain. In the 





Truck Top Ten 


First Ten in Registrations as 
Reported in AN Today: 


1941 1940 
Pos. Make Pos. 
1—85,022 Chevrolet 74,004— 1 
2—74,763 Ford 61,498— 2 
8—35,748 Internat’l 27,276— 3 
4—22,550 Dodge 22,116— 4 
5—16,320 GMC 14,220— 5 
6— 4,138 Plymouth 3,959— 6 
I— 3,337 White 2,333— 8 
8— 3,265 Mack 2,397— 7 


9— 2,421 Diamond T 2,291— 9 
10— 1,493 Studebaker 

Total All Makes 

254,353 


507—14 


215,093 





interest of national defense, Con- 
gress is not going to permit trucks 
to run half loaded. If state barriers 
regarding sizes and weights inter- 
fere with inter-state commerce, 
they must be removed, to permit 
fullest use of transportation facili- 
ties in the emergency. 

“We are faced with the need for 
increased transportation, and yet 
there will not be enough vehicles 
to handle the jeb. There is going 
to be a decrease in the number of 
new trucks manufactured, because 
materials and men are being trans- 
ferred to the production of war 
equipment. 

“Therefore, there must be greater 
use of existing vehicles, heavier 
loading and shorter trips. In this 
emergency, any transportation 
which is not fully efficient is waste- 
ful. In our recommendation to Con- 
gress, we will make no suggestion 
which will delay for a single day 
our preparations against any at- 
tack on our freedom.” 


Agrees to Compromise 

William J. Clark, past president 
of the association, discussed the 
truck weights bill which has passed 
both branches of the state legisla- 
ture, but which awaits the reports 
of a conference committee to iron 
out amendments. The house passed 
the bill to allow 25 tons on a 
tractor-trailer and raise the single- 
axle weight maximum to 11 tons. 
The senate cut this to 21 tons on 
a tractor-trailer and 9% tons on a 
single axle. The present Pennsyl- 
vania law limits gross loads on 
the tractor-trailer to 19% tons and 
single axle loads to nine tons. 

“The state highway department,” 
said Clark, “has agreed to a com- 
promise of 22% tons for tractor- 
trailers. We appreciate that, and 
the PMTA has officially agreed to 
that compromise. However, we dis- 
agree on one point. We do not 
understand how we can take ad- 
vantage of the increase weight 
on present equipment without an 
increase in axle load. 

“We are hoping that conferences 
between the PMTA and the depart- 
ment will result in the very near 
future in a compromise that is 
satisfactory all around.” 

Expressing the hope that the bill 
to increase Pennsylvania’s gross 
weight limit for trucks would be 
approved, Ted V. Rodgers, presi- 
dent of the American Trucking 
Assn., pointed out that many other 
states this year had liberalized 
“bottleneck” sizes and weights re- 
strictions. 

Cites Role of Trucks 

“Although the general public,” 
Rodgers said, “is beginning to 
awaken to the importance of motor 
transportation, there is still an 
amazing ignorance with regard to 
this subject, even in some high 
places.” 

“Without motor truck transport- 
ation,’ Howard D. Gibbs, retiring 
president of PMTA pointed out, 
“all our defense industries would 
soon find themselves stranded, un- 
able to get materials to carry on 
the job. 
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INTERNATIONAL K-1-M with Metro all-steel body operated by Zaro’s 
Bakery, the Bronx, New York City. This job has a 113-inch wheelbase. 


New Light-Delivery Models 


Announced by International 


CHICAGO.—Striking a new econ- 
omy note in the light delivery truck 
field, International Harvester has 
announced two new models with 
all-steel, extra - loadspace Metro 
bodies designed for light, bulky 
loads and for deliveries and ser- 
vices that require man-high work 
space in panel bodies. 

These new models, designated as 
K-1-M and K-3-M, each in two 
wheelbases, are %-ton and one-ton 
units respectively. Both sizes are 
made with 225 cubic-foot payload 
capacity Metro bodies on 102-inch 
wheelbase, and with 280 cubic-foot 
bodies on 113-inch wheelbase. 


The increase in payload space is 


State Highways 
Need Revamping 


U.S. Official Says 


WASHINGTON. — Highways _in- 
adequate for military usage are 
even more inadequate for civilian 
needs, it was declared in an ad- 
dress by Thomas H. MacDonald, 
U. S. commissioner of public roads. 

“The evaluation of the adequacy 
of our highway plant for military 
or defense transportation reveals 
in no uncertain light how closely 





we have approached on many im-! 


portant arteries a virtual stagna- 
tion of traffic flow,” Commissioner 
MacDonald declared. 


“Such stagnation already exists 
on some highways crowded with 
week-end traffic. This condition, 
however, has been viewed with a 
certain equanimity; and its serious- 
ness has even been discounted on 
the ground that the greatest pro- 
portion of the movement was for 
‘pleasure.’ With the increasing sub- 
contracting of many items of 
manufacture, and with many larger 
plants becoming principally as- 
sembly centers, the highway be- 
comes an integral feature of the 
assembly line. Stagnation of traf- 
fic under these conditions might 
well result in calamity. 


““=|tured agricultural 


PROBABLY the world’s queerest looking automobile is the ancient touring 
car pictured above. The car is a 1926 Dodge model operated by two prospectors, 
Ken and Walt Wilhelms of Yermo, Calif. The men are using the odd vehicle 
in exploring the Mojave desert for minerals and fossils. It is fitted with radio 


transmitter, ‘‘boiler plate underwear,’’ 
hack.”’ 


and rigging suggesting a ‘‘sea-going 











as much as 131 percent on the new 
%-ton units, and as much as 97 
percent on the one-ton units. The 
new Metro bodies are _ longer, 
wider, and higher than conven- 
tional panel bodies, being 93 inches 
long and 114 inches long, behind 
the driver compartment. Both are 
70 inches wide and 67% inches 
high inside. 

At the new lower prices, the first 
cost of these Internationals with 
greater capacity Metro bodies is 
considerably less per cubic foot of 
payload space than conventional 
panel body units on comparable 
chassis. User’s experience also 
proves much lower operating ex- 
pense per cubic foot of payload 
space than with conventional panel 
trucks in multi-stop operations 
with light bulky loads. 


Another advantage is in garag- 
ing and loading. For example, a 
fleet of 10 conventional %4-ton panel 
type trucks with only 1,200 cubic 
feet of payload space requires ap- 


‘proximately 1,260 square feet of 


garage space while six Metro-body 


equipped Internationals with 1,350 
,cubic feet of payload space require 


only 825 square feet of garage 
space. Likewise, each of these ex- 
tra capacity models will be able 
to take on twice the payload at 
the loading platform, but will oc- 
cupy only slightly more space at 
the platform than a panel body 
truck of comparable wheelbase. 

The bodies have been designed 
to save the driver time and fatigue, 
due to the man-high ceilings, the 
high, wide doors, the ease of load- 
ing and working the load in the 
greater space available, the short 
wheelbase with its ease of maneuv- 
ering, turning, parking, etc. In 
some operations it is said that this 
saving of time will amount to from 
one to two hours a day. 


These new models are not con- 
versions. The chassis, which in- 
corporate the new International 
Green Diamond engine, new brakes 
and other new features, have been 
designed and built for the extra 
capacity Metro bodies which are 
manufactured exclusively for In- 
ternational trucks. The patented 
lift-type Metro magic rear door 
which raises and lowers as easily 
as a window is standard equip- 
ment. Double rear doors of the 
hinged type are available as spe- 
cial equipment. 


Truck Reciprocity Bill 
Signed in Wisconsin 


MADISON, Wis.—Gov. Julius P. 
Heil has signed a bill which 
authorizes the state motor vehicle 
department to negotiate with other 
states for limited reciprocity on 
the licensing of trucks. 


The new statute permits Comm. 
Hugh M. Jones to enter into agree- 
ments under which trucks from 
other states hauling unmanufac- 
products may 
enter Wisconsin without paying 
Wisconsin’s license and tax fees 
provided they grant the same 
privileges to Wisconsin truckers. 


To feel the pulse of the industry, 


TRUCKS 


with Defense Crisis 





OPM to Tighten 
Rules on Costs 


Of Defense Work 


NEW YORK.--Due to the ten. 
ency of some contractors to regar; 
government contracts as “legit. 
mate opportunities to puff up cos, 
to provide a comfortable cushion: 
the Office of Production Manag. 
ment plans more rigid scrutiny 
of cost data submitted for pric, 
purposes, whether for cost plus 
or other types of contracts. Thi; 
was declared here last week }; 
Mark S. Massel, cost consultap; 
to the bureau of research ani 
statistics of the OPM, in addressin; 
the 22nd cost conference of th 
National Assn. of Cost Account. 
ants. 

Because of the action of “a very 
small proportion of contractors, we 
may look forward to a considerable 
tightening of the accounting rules 
and definitions, as well as the audit 
procedures covering cost determi. 


nations under government cop. 
tracts,” Massel stated. 
“These developments do no 


imply a lack of faith,” he said 
“They are based upon a simple 
recognition of the fact that the 
most effective regulation and the 
most desiravle contracts are based 
upon complete understanding.” 

Pointing out that prices to the 
government will affect the entire 
industrial price structure, Masse! 
urged industrial accountants “to 
escape the confines of private profit 
in their business analyses and to 
expand their horizons to the out- 
lines of a national program. 

“New techniques must be de- 
vised,” he declared, “for combining 
analyses of cost to the private 
company and costs to the general 
economy. Practices which we en- 
joyed as peacetime luxuries, even 
necessities, must be modified if 
they remove too many resources 
from the requirements of the de- 
fense program in terms of man 
power, materials, production capac- 
ity and managerial ability.” 





Henderson Cites 
Need for Plan to 
Expand Industry 


NEW YORK.—Immediate _plan- 
ning of an industrial expansior 
program to prevent shutdowns in 
consumer goods industries and dis- 
ruption of whole communities, a 
more and more basic materials are 
restricted to defense use, is sug: 
gested by Leon Henderson, head of 
the Office of Price Administratior 
and Civilian Supply. 


Writing in the July issue of 
Fortune magazine, out June _ 30, 
Henderson declares immediate 


shortages are inevitable because 
the nation does not have time to 
make industrial readjustments 
gradually as in the last war, but 
these shortages can be _ relieved 
later without affecting defense re- 
quirements if expansion of raw 
material capacity is planned now. 
Asserting that “if we continue 
to ignore the problem a lot of 
American industries will soon not 
have even a shovel to lean on,” 
Henderson particularly calls at- 
tention to the situation confront- 
ing the automotive industry. 
_ “Automobile production is being 
limited and faces almost complete 
extinction,” he notes. “Can anyone 
estimate, at this time, the far- 
reaching dislocations of stoppage’ 
Can all the Detroit skills and 
mechanisms be put on _ defense 
work at once? What about parts 
manufacturers? And dealers? And 
finance companies? Detroit mer- 
chants, utilities and landlords?” 
“All American businesses requiré 
a certain volume of activity to 
break even,” Henderson points out. 
“Will the country willingly endure 
disasters because some sacrificion- 
ists refuse to permit additional 
raw-material capacities to be de- 
veloped, particularly in the face of 
ready, willing and eager purchas- 
ing power?” 


Branch Sales Office 


CHICAGO. — Hollis U. Gordon and 
Chester L. Glover have opened sales 
offices here for the National Broach 
& Machine Co. of Detroit and the 


consistent reading of Automotive News!Cone Automatic Machine Co., Inc. of 


is a necessity. 


Windsor, Vt. 
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Peak Season Is Expected 


In September and October 


WASHINGTON. — United States 
department of commerce is urging 
American shippers to move all 
possible commodities during the 
summer in order to help relieve 
“a tight freight car situation dur- 
ing the coming peak shipping sea- 
son in September and October.” In 
its announcement dated June 16, 
the department said, “opinions as 
to the ability of the railroads ade- 
quately to cope with the situation 
vary, but are practically unanimous 
that the transportation capacity 
will be taxed.” 

From other authoritative sources 
comes information that demands 
upon highway transportation are 
being greatly increased and of 
course this situation would be ag- 
gravated by further shortage of 
freight cars. Many informed quart- 
ers foresee a coming transportation 
shortage which may have serious 
effects upon progress of the de- 
fense program. 

Within the last few days, the 
War Department urged a 50 per- 
cent curtailment in the manufac- 
ture of motor vehicles, including 
passenger cars, trucks and buses, 
to release labor and materials for 
production of armaments. Like 
recommendations for such drastic 
curtailment of motor vehicle manu- 
facture have come from other offi- 
cial sources. At the same time, 
railroads have been authorized to 
begin construction of 270,000 freight 
cars to meet increased defense 
transportation demands. 

It is imperative that federal of- 
ficials realize the vital role highway 
transportation is playing in defense 
and the every-day life of the na- 
tion. The passenger automobile is 
carrying hundreds of thousands of 
workers millions of miles daily to 
and from defense plants. The ser- 
vice rendered by the motor truck is 
essentially the same as that of a 
freight car—moving raw or manu- 
factured commodities from one 
place to another, although there 
is variation in the length of the 
hauls. 

In the defense emergency, the 
nation will need the full facilities 


Physical Fitness 
Of Truck Drivers 
Is Tested by ICC 


WASHINGTON.—A report which 
Chairman Joseph B. Eastman calls 
“a pioneering effort in many re- 
spects and substantially the first 
in which commercial drivers have 
been tested in their day-to-day en- 
vironment” has been completed 
and made public by the Interstate 
Commerce Commission. It is called, 
officially, “Fatigue and Hours of 
Service of Interstate Truck Driv- 






Results of the tests, as sum- 
marized in part in the report, are 
as follows: 

“The medical examinations 
showed that the drivers as a group 
were in good health. However, the 
incidence of poor eyesight, blood- 
shot eyes, high white cell counts, 
and tremor of the hands was 
higher than is usually found in 
healthy men of like age groups. 
The men who had not driven at all 
had the highest average efficiency, 
those who had driven less than 10 
hours had the next highest aver- 
age efficiency, and those who had 
driven over 10 hours had the low- 
est average efficiency on tests of 
the following seven functions: 
Speed of tapping, reaction-coordi- 
nation time, simple reaction time, 
manual steadiness, body sway, driv- 
ing vigilance, and the ability to 
distinguish flicker.” 


Koroseal on Priority 


AKRON.—Due to the numerous mili- 
tary adaptations, Koroseal, the syn- 
thetic rubber-like material developed 
by B. F. Goodrich Co. for industrial 
and consumer uses, has been placed 
on the Office of Production Manage- 
ment’s mandatory priority list in the 
Classification with aluminum and other 
tems vital to national defense. 


Wire _your congressman: 
our industry!”’ 


“Be fair 


to 


of all forms of transportation and 
expansion, especially of highway 
transport, is needed. This cannot be 
accomplished if motor vehicle pro- 
duction is greatly curtailed. 


: These developments are of vital 
importance to the citizens of 48,000 
communities in this country with- 
out rail transportation. They are 
of equal importance to millions of 
other highway users dependent 
upon automobiles and trucks for 
the movement of passengers and 
freight. Highway users themselves 
need to study the transportation 
Situation and lay the facts before 
the proper federal officials to in- 
sure that this country will not 
repeat the British mistake of re- 
stricting highway transportation 
only to find movement of vital 
defense materials greatly delayed 
by inadequacy of other means of 
transport to meet the situation. 





WE 


Imagine, if you can, the grief of an entire industry bot- 
tled up in one soundproof room. 
horrors, if you like, is this testing laboratory which, 
as a potent part of Bendix-Westinghouse research, 


keeps thousands upon thousands of accidents from 


ever reaching your 


services Bendix-Westinghouse maintains in the inter- 
est of safer, more economical operation of motor trans- 
portation in all its phases x Obviously, it would be 


difficult to explain in detail the many services such as 





sis/ Action Is Urged Now to Ease Transportation Jam 





Commercial Car Registrations 
Four Months, plus 29 States for May 


New Car Sales 
In Seattle Show 











1941 % 1940 % 
rom Pen 1941 1 dont Pre. 1940 1 d t i. oun ® e e 
ota os. naustry ts. ndustry os. sain 
Chevrolet 9,893 1 85,022 334 1 74,004 344 1 11,018 Big Gain in May 
| Re 6,984 2 74,763 29.1 2 61,498 286 2 13,265 : 
International . 3,678 3 35,748 141 38 27,276 127 3 8472 eo eyes - eS eae 
Dodge ....... 2,521 4 22550 89 4 22116 103 4 a 
GMC. ....... 1597 5 16320 65 5 14220 66 5 21009 | ‘8 another bright spot, according to 
ee : q i : ( ; : figures of the Motor List Co., just 
Plymouth .... 461 6 4,138 16 6 3959 18 6 179 
a 297 8 3337 +414 7 «2333 «+11 8 1,004 |Teleased. The total for May, 1941, 
Mack ........ 333 7 3265 413 8 2397 +11 7 ~~ + 86g |18,2%488 compared to 1,337 for May, 
\DiamondT... 254 9 2,421 97 9 2,291 11 9 130 ae : * eden ie tel 
Studebaker 173 10 1,498 5910 507 24 14 986 n the ladder of sales the leaders 
Aute 91 12 884 36 11 581 97 13 3 follow: Chevrolet, 584; Plymouth, 
utocar ...... . . 303 1306; Ford, 293; Buick, 220; Dodge, 
WEVOO: 606-0000 93 11 826 32 12 678 32 11 148 |172; Pontiac, 170; Oldsmobile, 165; 
Brockway .... 77 14 764 31 13 466 .21 15 298 | Nash, 98; Chrysler, 96, and De 
Vi eee 79 13 597 .25 14 897 42 10 300* | Soto, and Studebaker tied with 86 
Federal ...... 66 15 571 .23 15 640 .28 12 69* | each. 
 tavres wees 47 16 508 .20 16 31 .01 17 477 Used car prices have been hold- 
Hudson ...... 27 17 334 15 17 319 .14 16 15 | ing firmly. Demand has increased, 
Miscellaneous. 79 812 32 880 41 68*|now that the touring and outdoor 
dieditaoas eialoet ____ _| season is at hand. 
TOTAL..... 26,750 254,858 100% 215,093 100% 39,260 
*Loss. Have you wired your congressman 


on “NO DISCRIMINATION 
automobile industry ?”’ 


N.B. The above figures do NOT include government deliveries. — 





HAD A THOUSAND ACCIDENTS 
FOR YOU TODAY 


this which combine for the general advancement of 
A chamber of the motor transport industry % We are confident, 
however, that the success of the products, genuine 
Bendix-Westinghouse Air Brakes and Air Control 
Devices notably reflect the care and precision which 
goes into their manufacture more forcefully than mere 
And 


in genuine 


reports & It’s one of the countless words you may be certain that your 


continued faith Bendix - Westinghouse 
Air Brakes, plus our ever mounting faith in the 
rapidly growing field of motor transportation, will 


constantly intensify our endeavor to serve you best. 


EPro) 
BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE cont 
ELYRIA, OHIO (— 


RLU mh SUR ee EL aa Sle ie) 






ARE DEVOTED TO YOUR CONVENIENCE AND SAFETY 
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Street Remains Calm Despite Injustices to Car Makers 





Hope Still Held That Plea 
For Fairness Will be Heeded 


By Dana Stuart 
Wall St. Correspondent 


NEW YORK.--One reason why 


STOCK PRICE AVERAGES 


Previous Latest Year 


































Week Week Change Ago 

Wall Street has refused to be PAN~ 94 motors ............ 27.35 28.05 +0.70 24.22 
icked by what it considers obvious | 10 car-truck co.’s .... 27.67 28.42 40.75 30.65 
injustices arising out of the ad-| 19 parts-access. ...... 26.28 26.78 +0.50 23.50 
4tire-rubbers ...... 17.16 17.50 40.34 16.32 


ministration of the defense pro- 
gram, is that the financial centers 
for years have seen the innocent 
suffer with the guilty in various 
governmental crusades. 

And the fact that the crusades 
have, for the most part, been 
recognized as justified (just as the 
defense program is justified and 
necessary) has not softened the 
blows suffered by the honest busi- 
ness men, whether in Wall Street 
or elsewhere. Wall Street all along 
has been convinced that the gov- 
ernment in its crusade against 


May Sales Reach 
High Mark For 
Month in Buffalo 


BUFFALO.—Registration of new 
ears in Erie county during May 
was the highest for that month 
on record, the second highest ag- 
gregate for any month and 43 
percent ahead of 1940. May regis- 
trations totaled 5,034 compared 
with 3,522 in May, 1940 and 5,201 
in April, the all-time monthly 
record. 

More new cars were registered 
in Erie county in the first five 
months of 1941 than in any similar 
period on record, figures of the 
Buffalo Automotive Trade Assn. 
Inc. showed. Registrations from 
Jan. 1 to the end of May were 
19,064, a 37 percent increase from 
the 13,914 registered in the first 
five months of 1940. 

Registrations for the five-month 
period in other peak years were 
15,696 in 1937 and 14,522 in 1929. 

Dealers reported demand holding 
at the peak level so far in June 
and indications are that sales for 
this month also will make a very 
impressive showing. The big prob- 
lem facing dealers is that of get- 
ting automobiles. 


various recognized evils has been 
concerned almost exclusively with 
punishment of the guilty (a very 
small percentage of the total), leav- 
ing the innocent and honest (a 
very large percentage of the total) 
to shift for themselves without any 
advocate except their own convic- 
tions. 

Wall Street, having seen stock- 
holders suffer in a crusade to pro- 
tect stockholders in more than one 
instance, therefore takes without 
more than a lifted eyebrow the 
current discrimination against the 
automobile industry in the defense 
program. The feeling here is that 
if the industry doesn’t look out, 
it will be branded as unpatriotic 
just because it is fighting for the 
livelihood of thousands upon thou- 
sands of persons. 

The justice of the cause carries 
little weight when bureaucracy is 
in the saddle. And this does not 
mean that there is any claim that 
bureaucracy should be dispensed 
with at this time. It is recognized 
as necessary but the request that 
the automobile industry now is 
making for fairness is nothing new 
in the Street. 

There is widespread hope that 
the industry’s plea to Washington 
will be heeded and that an indus- 
try, which has contributed so much 
to the nation’s progress, will not 
have to pay too great a penalty 
for the “crime” of being too effi- 
cient. 

In the stock market, Germany’s 
attack on Russia brought a brief 
rally in prices, but after the first 
day, price movements were in line 
with day-to-day news from the new 
battlefront. 


Car, Truck Sales 
In U.S. Hit 609,481 
Units During May 


DETROIT.—Retail sales of new 
passenger cars and trucks in the 
United States during May totaled 
609,481 units, including 524,269 pas- 
senger cars and 85,212 commercial 
vehicles, according to Automobile 





Coming Events 





JULY 
14-15—Ocean City, Md. Automobile 
Trade Assn. of Maryland conclave. 
24-25—C hicago. Automotive Trade 
Assn. Managers conclave. 


21-22—Asheville, N. ©. (Park Grove | Manufacturers Assn. 
Inn). No Carolina Automobile} Retail sales in May, 1940, were 
24-30 Ohane ap enual Gonvention. | 330,521 passenger cars and 55,070 


vention of Automotive Trade Assn. | trucks. 


Managers. 
UGUST 
4- 7—Chicage (Stevens). Automobile 
Accessories Assn. Show. 
20-21—Green Bay, Wis. Annual conven- 
tion of isconsin Automotive 
Trades Assn. 






































Now and Then... 





IN THE DEFENSE limelight at this particular moment is Charles F. 
Kettering, following the announcement he has invented an anti-sub- 
marine device that should be a most effectual weapon in destroying 
the under-sea prowlers. Not surprising, that, for “Ket” always has been 
pulling rabbits out of the hat since those days of long ago when he 
started inventing things for the National Cash Register Co. He came 
into his own, though, when he joined General Motors and became its 
vice-president in charge of research. Since that lucky day for the 
automobile industry, his contributions have revolutionized the art of 
manufacturing motor cars. The cornerstone of his fame is admittedly 
the electric self-starter, which he designed for Cadillac in 1911. Followed, 
among many other “miracles,” were Delco ignition, Ethyl gasoline, Duco 
fast-drying paint and diesel engine improvements. The dual pictures 
above show “Ket,” left, as he looks today, while on the right he is 
shown in his younger days around 1911 when he invented the self-starter. 





Denver Dealers Report 
42% Sales Gain in May 


1941, a total of 6,742 new passenger 
cars were sold in Denver as com- 
pared to 4,895 during the same 
period of last year. This is an in- 


DENVER.— Business is on the 
upgrade in the Denver trade area. 
This upswing is being noticed by 
automobile dealers here. Sale of 





both new and used cars at this 
time is ahead of the same period 
a year ago, according to local auto- 
mobile men. 

Figures released by Tom Braden, 
secretary of the Denver Automo- 
bile Dealers Assn., show that in 
May, this year, 1,624 new passenger 
cars were sold in Denver, while 
during the same month last year 
1,145 new passenger cars were sold. 
This is an increase of 479 cars or 
42 percent. Last year in May Den- 
ver agencies sold 112 trucks, while 
this year in May they sold 241 
trucks—an increase of 129 trucks 
or 115 percent. 


During the first five months of 


























crease of 1,947 cars or 40 percent. 
In the truck field during the first 
five months of 1941, a total of 901 
new trucks were sold as against 
520 for the first five months of last 
year—an increase of 381 trucks or 
71 percent. 

During May, this year, the 10 
leading cars in point of sales and 
the number of each sold are as 
follows: Chevrolet, 300; Ford, 209; 
Buick, 177; Plymouth, 145; Dodge, 
114; Oldsmobile, 91; Pontiac, 90; 
Chrysler, 73; Mercury, 50; De Soto, 
41. 


*‘NO DISCRIMINATION against auto- 
mobile industry !''"—wire your congress- 
man. 























































Shortage of Cars 
In St. Louis Area 
Drops May Sales 


ST. LOUIS.--New car registra. 
tions in this area, which ran 43: 
percent ahead of the 1940 figures 
in the first four months of thi 
year, declined last month to a fig. 
ure 20.9 percent below the reg. 
istration of May, 1940. 


Lack of supply by manufacturers 
is given as the cause by Joseph 4 
Schlecht, manager of the Greate 
St. Louis Automotive Assn. Lag 
month only 4,906 new cars were 
registered, a decrease of 1,298 from 
the 6,204 registrations reported jp 
May, 1940. 

Schlecht said that several deg). 
ers, who normally sell 50 to 60 new 
cars a month, have been unable to 
obtain more than 15 to 20 a month 
recently. Factory representatives 
have told local dealers that their 
plants could meet the buying pub. 
lic’s demands by a sharp stepping 
up of production, but executives 
prefer not to use up their raw ma. 
terials inventories while the avail. 
ability of adequate future meta] 
and alloy supplies remain in doubt, 
owing to increasing defense ear. 
marking and requirements. 

In view of the difficulty in fil). 
ing orders, the possibility of drop. 
ping the annual fall automobile 
show in St. Louis and other cities 
is being seriously discussed. The 
matter will be decided July 24-25 
at a meeting of Automotive Trade 
Assn. Managers in Chicago, 
Schlecht said. St. Louis and S$. 
Louis County dealers expect sales, 
but not demand, to taper off as 
1942 models become available in 
the fall. Demand is expected to 
soar, owing to the money coming 
into possession of workers on 
national defense orders. 


Utah Sales Rise 
38% During May 


SALT LAKE CITY. — Passenger 
car sales in Utah were up 38 per- 
cent in May and 19 percent for the 
first five months of 1940. 


Sales for May totaled 1,800, com- 
pared with 1,305 for May, 1940, 
according to figures compiled by 
Carl L. Snow, secretary of the 
Utah Automobile Dealers Assn. To- 
tal sales for the first five months 
of 1941 were 6,777, compared with 
5,688 for the corresponding period 
in 1940. 


Truck sales for the first five 
months of the year totaled 1,439, 
a 13.4 percent increase over the 
1,268 total for the corresponding 
months in 1940. 








New Commercial Car Registrations, 29 States for May °41-’40 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
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‘No Discrimination’ Drive 


Aided by Entire Industry 


(Continued from Page 2) 


CLA 

er the 4th Dimension 
8 GM Heads Advertisers, 

ars Gilmore to RGR 

\reg By Pete Wemhoff 


Sales Tops 


eral Motors Corp. was the 
registra. Gen 


west buyer of national adver- 
0 fs 43,7 oar in the country last year, 
. golltes I flowed by Procter & Gamble, 
a of this chrysler Corp., R. J. Reynolds 
th 4 fig. | tobacco Co. and General Foods 

€ reg. Corp, according to the second an- 

nual edition of “Expenditures of 
facturers | yational Advertisers in Newspa- 
Joseph A. | iors, Magazines, Farm Journals 
Greater | ind Chain Radio,” issued last week 
sn. Last by the research and promotion de- 
ars were partment of the bureau of adver- 
298 from tising, American Newspaper Pub- 
orted in | jishers Assn. 
ral d Others in the first 10 were Liggett 
ae eal. & Myers Tobacco Co., Lever Broth- 
atte c ers Co., Sterling Products, Inc., and 
a jon : Colgate-Palmolive-Peet Co. 
entacnth | “The study shows that the 1,129 
rat th €s | national advertisers, who spent 
ing - 95,000 or more in at least one 
ste pu of the four media, had an aggre- 
ceoutine | gate expenditure of $378,828,009 in 
raw st the four media combined. Of this 
‘> an iL total, $138,860,348 was spent in news- 
. seta papers; $135,137,630 in magazines; 
in doubt $93,751,548 in chain radio and $11,- 
nse ear. 078,483 in farm journals. 
> in gy. | Switch 
of drop- Earl Gilmore, president of Gil- 
tomobjle | more Oil Co., announced last 
er cities | week in Los Angeles that he had 
ed. The | awarded the Gilmore advertising 
ily 24-25 | account to Ruthrauff & Ryan, 
e Trade | effective July 1. 
Chicago, John Weiser, formerly with 
and St | Botsford, Constantine & Gardner, 
ct sales, | will go to Ruthrauff & Ryan as 
- off as | account executive handling the 
lable jn | Gilmore Oil advertising. 
cted to 


coming | Switch 

ers on | Major Edward Bowes, impre- 
sario of Chrysler’s “Original Ama- 
teur Hour,” is recuping from an 
operation performed June 19 in 
New York City. 

With the “Amateur Hour” can- 
celled for the first time in 326 
successive performances, Morton 
Gould and his symphonic orchestra 
was signed to replace Bowes dur- 


e 
May 


ssenger 
38 per- 














for the | ing his illness. The “Major Bowes- 
'Morton Gould Hour” is to be un- 
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pero’ |F TC Charges 
e 
st fe False Claims 
j 14 ’ e e 
er te On Tire Prices 
* | WASHINGTON.—Firestone Tire 
and Rubber Co., Goodyear Tire and 
“ Rubber Co., its subsidiary, the 
4() Goodyear Tire and Rubber Co., 
Inc, and B. F. Goodrich Co., all of | 
J Akron, O.; Sears, Roebuck & Co.,| 
: Chicago and Western Auto Supply | 
0, Kansas City, have been or-| 
dered by the Federal Trade Com- 
, mission to cease misrepresenting 
that they are granting discounts 
}1n the sale of their tires when it is 
not the fact. 
The commission finds that the 
— /Purported savings and discounts 
oe | advertised were not based upon the 
eel tegular current retail selling prices 
—Faaho | Ut upon amounts higher than 
these. In certain instances the sav- 
Kansas | "8S and discounts were exagger- 
ated by not crediting the pur- 
Maine |chaser with the usual part-pay- 
__— jMent trade-in allowance for used | 
ryland Itires turned in when new tires are | 
ichigan purchased. 
When savings were computed on 
mesos |2dvertised selling prices as com- 
bared with the list prices of com- 
issouri |Petitors, the commission found 
____ {that these were not the regular 
Nevads lcurrent retail selling prices of the 
Toland competitors’ tires. ; ; 
. All the tire companies cited are 
irginia ordered by the commission to cease 
Such practices. All of them, exX-| 
ington |Cept the Western Auto Supply Co.. | 
__- ~{are also ordered to stop repre- 
consi? ‘senting that purchasers are being 
—__ offered savings on certain tires or 
omiDg jtubes when such savings are based | 
— on the regular list price of higher- 
May Priced tires or tubes and that a 
otal ‘sPecified tire or tube is being of-| 
vate fered for sale when actually an- 


other kind is sold. 
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filmed under the title “On to Vic- 
tory” by Associated Screen News 
studios under the direction of 
John M. Alexander and was pre- 
viewed at the Mount Royal hotel, 
Montreal, by a group of automo- 
bile executives, dealers and mem- 
bers of the press. The short sub- 
ject lasts about 16 minutes. 


Explanation 


Atlantic Refining Co. is taking 
space in 125 newspapers in Penn- 
sylvania and Delaware to explain 
through a series of advertise- 
ments the facts about the possi- 
ble shortage of gasoline and fur- 
nace oil in eastern states. Written 
as a direct statement from the 
company to clear up any misun- 
derstanding on the part of its 
customers, the first ad pointed 
out that the problem is one of 
transportation and not produc- 
tion and that the company is 
doing everything possible to meet 
current demands. N. W. Ayers & 
Son, Inc., is the agency. 


Paul Block 


Funeral services were held Tues- 
day (24) in New York for Paul 
Block, 63, newspaper publisher and 
head of an advertising representa- 
tives’ firm. 

Block was president of Paul 
Block and Associates and publisher 
of the Pittsburgh Post-Gazette, the 
Toledo Blade and the Toledo Times. 
At various times he had published 
other newspapers, including the 
New York Evening Mail, the New- 
ark Star-Eagle, the Brooklyn 
Standard-Union, the Los Angeles 
Express, the Detroit Journal and 
the Milwaukee Sentinel. 


Continue 

Declaring that its “normal ad- 
vertising program will continue” 
during the present emergency, 
Pennsylvania Grade Crude Oil 
Assn.’s recent annual report 
stated: 

“No experienced advertiser stops 
advertising merely because he is 
temporarily swamped with or- 
ders. We recognize the fact that 
the current condition is tem- 
porary. After this emergency we 
must still sell to the same mar- 
ket but then it will take more 
selling to move the same amount 
of oil. Today and tomorrow we 
must always sell the record and 
reputation of Pennsylvania oils 
and keep them sold.” 


Notes 


Associated Sales Co., Detroit, an- 
nounces opening of a St. Louis of- 


fice. The office, located in the Shell 
|Bldg., will be under the direction 


of J. E. Jury. 





U.S. Rushes Completion 


Of Panama Highway 
WASHINGTON. — Under the 
blazing tropical sun by day and 
under electric lights at night, 
1,000 men are working on de- 
fense-spurred schedules to com- 
plete by next spring the first 
highway across the Isthmus of 
Panama at the Canal Zone. 
The 50-mile highway will con- 
nect Colon on the Atlantic end 
of the Panama Canal _ with 
Panama on the Pacific end, and 
serve about 200,000 persons in 
the Isthmian area. It will be the 
first Trans-Isthmian road since 
the days of the gold trai! of 
the Seventeenth Century. 


Gilmore Economy 
Run to Canyon 


Is Set for Jan. 8 


LOS ANGELES.—Plans are be- 
ing made now for the 1942 Gilmore 
Grand Canyon Economy Run, and 
it was announced last week by 
Clarence Bessemyer, vice-president 
of Gilmore Oil Co., that the run 
will be held on Jan. 8. 

Bessemyer pointed out that one 
of the reasons the Grand Canyon 
route was particularly liked was 
that it made possible 600 miles of 
travel through three states and 
permitted the competing cars to 
maintain a pace as fast as the 
average driver utilizes on such a 
trip. 

AAA officials said there may be 
some minor changes in the rules 
for the 1942 run but that essential- 
ly the regulations covering check- 
ing of cars and the operation of 
them in the run will be the same. 


Sharp Output Cut 


Seen Disastrous 


To Mich. Workers 


DETROIT.—A curtailment of auto- 
mobile production should taper off 
to match the start of defense pro- 
duction in the industry if wide- 
spread unemployment is to be 
avoided within the next few weeks, 
Walter P. Reuther, General Motors 
department director for the UAW 
(CIO), declared last week. 

Speaking for more than 120,000 
General Motors workers in Michi- 
gan, Reuther said he is requesting 
the corporation to meet with the 
union to discuss the problem, pre- 
liminary to a proposed meeting of 
union, company and federal repre- 
sentatives. 

His announcement followed con- 
ferences with War Department and 
Office of Production Management 
officials in Washington and a 
meeting here last Wednesday night 
of 160 representatives of GM work- 
ers in Detroit, Flint, Lansing and 
Pontiac. 

“The unemployment problem in 
General Motors plant will be seri- 
ous within a few weeks unless 
prompt action is taken,” Reuther 
said. 
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PITTSBURGH business and professional men launched a membership drive 
last week for a National Foundation to Defend America. The group plans to 


study economic problems encountere 


of the group, presenting the 
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ally slow down defense and cause 
a hazard if we should become en- 
gaged in war. Machinery has a 
way all its own of wearing out 
(some 2,600,000 to be junked this 
year, we are told). New machinery 
must be built, and then it must 
be financed. Not that every person 
in any way connected with the 
automobile business is not willing 
to bear his part of the stupendous 
cost of defense. God knows they 
have proved their willingness, are 
proving it now. 

Of course I am not a financial 
expert, but it does not take a 
genius to determine that a heck 
of a lot of hard working men will 
be on the WPA in short order if 
Henderson’s plan is allowed to go 
through. Especially serious will be 
the plight of the car merchant in 
small towns that have not been 
so fortunate as to obtain defense 
plants to swell incomes to the 
point where 12 and six-month fi- 
nancing would be at all practical. 

My company and I are asking 
your sincere help in this matter, 
as we who deal in cars know from 
years in the business that this 
country cannot hope to get the 
lion’s share of defense from one 
source, no more than a physician 
could expect a sick man to recover 
from taking the entire content of 
a bottle of medicine at one dose.— 
Ed Gildersleeve, sales manager, 
Morrell Motor Co. (Studebaker), 
Elizabeth, Tenn. 

Mr. Gildersleeve’s letter brought 
this reply: 

Dear Mr. Gildersleeve: 

It would seem as if Leon is 
proposing to cut in on the motor 
industry from two crucial angles, 
which would not only be de- 
structive of the manufacturing 
phase of the industry, but more 
particularly to the selling phase 
which is as vital to the country 
as the other one. 

I hope we can avoid the adop- 
tion of such a policy, and I feel 
that we can. I am glad to have 
you advise with me about it, 
and I want you to feel free to 
write me anytime matters are 
up in which you are interested 
or whenever I can be of service 
in any way.—Rep. Carroll Reece. 


Reprints Sent 


Dealers 

We have taken the liberty of 
copying the front-page editorial 
from your issue of June 23, as 
per attached, and have mailed it 
to our 276 members of this as- 
sociation. 

We think the article is fine and 
very timely, and we are using 
every effort to get as many wires 
and letters to Washington as 
possible.—O. A. Bonham, Omaha 
Zone Chevrolet Dealers Assn., 
Omaha, Neb. | 
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Complete 


Program Needed 
The President 

The White House 
Washington, D.C. 

We are bringing this matter to 
your attention as the President of 
the United States. 

The proposed discriminatory acts 
against the automobile industry 
will adversely affect the govern- 
ment’s defense program, as well as 
seriously harm thousands of firms 
and employes in many other in- 
dustries. 

The adverse effect upon the 
National Defense program arises 
out of the fact that the financing 
of defense production is just as 
necessary as the producing of de- 
fense requirements. Those em- 
ployed on defense work must be 
paid their wages in cash; and this 
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large readjustments must be made 
in the entire business economy to 
meet the National Defense re- 
quirements; but there is a right 
way and a wrong way to bring 
this about. 


The right way is for the govern- 
ment to call upon all the industries 
to produce their prorated share of 
defense requirements and to issue 
such priorities as are necessary to 
carry this out. Then, leave each 
industry free to do the best it can 
to supply and protect its own 
consumer markets which it has 
built up over a long period. 

If this method is followed the 
automobile industry will carry out 
its prorated share of the defense 
production 100 percent. At the 
same time, it will largely protect 
its own production by making 
numerous replacements of the 
metals and materials, which are 
essential to defense production, 
with other materials which do not 
seriously enter into defense pro- 
duction. 

Summarizing, let the government 
officials concerned think in terms 
of a complete National Defense 
program, its financing as well as 
its production. Let the government 
give full play to the tremendous 
resourcefulness of American in- 
dustry. If this is done, American 
industry will carry out the full de- 
fense production program and at 
the same time carry on in part 
their normal production. While this 
latter will necessarily be in a lesser 
degree, this will be the natural 
working out of circumstances, not 
the result of the arbitrary choking 
off of normal American produc- 
tivity far beyond the necessities of 
the situation. 

American industry, as a whole, 
is patriotic and can be depended 
upon to do its part. There is 
nothing unpatriotic in making jobs 
for as many people as possible, or 
in attempting to keep the volume 
of normal productivity on a plane, 
which will provide a maximum of 
financing for carrying on the de- 
fense program and which will 
serve as a foundation for transi- 
tion to full peace time pursuits, 
when that time arrives. 

Will you not give some reassur- 
ance to American industry and 
their employes that no one in your 
official family will be granted the 
authority to arbitrarily tear down 
the automobile business, and there- 
by harm hundreds of smaller 
businesses and destroy many thou- 
sands of jobs.”—Elwood Sampson, 
president, Advertising Services, 
Inc., Detroit. 

Copies to Hon. Prentiss B. Brown 
and Hon. Arthur H. Vandenberg, 
Senators from Michigan. 


May Kill 


Loyalty 
Senator Vandenberg, 
Washington, D.C. 

OUR EMPLOYES ARE ALL 
LOYAL, PATRIOTIC AND 
DEFENSE - MINDED. MANY OF 
THEIR LOVED ONES HAVE 
BEEN DRAFTED INTO THE 
SERVICE. THEY DO NOT COM- 
PLAIN BUT THEY WILL COM- 
PLAIN IF ROBBED OF THEIR 
LIVELIHOOD. DISCRIMINA- 
TORY EXCISE TAXES ON 
AUTOMOBILES AND TOO DRAS- 
TIC REDUCTION IN THEIR 
PRODUCTION WILL RUIN OUR 
BUSINESS AND KILL THEIR 
LOYALTY AND PATRIOTISM. 
USE YOUR INFLUENCE TO 
EXACT FAIR AND JUST 
TREATMENT FOR THE AUTO- 
MOBILE INDUSTRY.—G. M. 
TAYLOR, President, Taylors, Inc., 
(Dodge), Detroit. 

* 


* * 
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On Employes 
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ale 
By A. H. Allen 

THREE Flint executives of Chev- 
rolet—Arnold Lenz, E. R. Wilson 
and E. A. Hall—have been granted 
a patent for design and manufac- 
turing of a stamped sheet steel 
piston. While there is nothing par- 
ticularly new about the idea of 
forming a piston out of sheet steel, 
the announcement has added in- 
terest at this time because of the 
flurry of excitement among auto- 
motive engineers in those com- 


panies faced with a change from 
aluminum to cast iron for pistons. 


Chevrolet, of course, uses cast 
iron pistons, and the patent on 
@ new design means nothing as 
far as making any change is con- 
cerned. If the matter were as 
simple as just changing over 
from aluminum or cast iron to 
sheet steel, there would no doubt 
be a general movement in this 
direction, but there is serious 
question regarding the ability of 
a stamped steel piston to stand 
up under the high heat of the 
compression chamber. Cast iron, 
because of its bulk, is a good 
material for absorbing this heat 
without any disastrous change in 
shape, but sheet steel is inclined 
to warp, grow, buckle and other- 
wise twist itself into contortions. 


* *+ * 


A complicated system of dies 
and press operations is said to be 
required to produce the piston of 
Messrs. Lenz, Wilson and Arnold, 
but this is only incidental if the 
design proves it can stand up 
under alternate heating and cool- 
ing for long periods of time. Such 
tool and equipment cost probably 
would not even equal the outlay 
required by cast iron pistons for 
molding machines, cores, cleaning 
equipment and machine tool ca- 
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pacity, most of which would be 
eliminated by the steel design. 
* * * 


Liners Buckle 


Under Heat 

THE EXPERIENCE of Ford, 
with stamped sheet steel cylinder 
liners or sleeves, has not been all 
beer and skittles. Particularly in 
truck engines, where the going is 
tough day in and day out, some of 
these thin liners have buckled 
under the heat and failed. This 
has led to studies as to the feasi- 
bility of substituting a centrifu- 
gally cast iron ring in the top inch 
of the cylinder wall, instead of the 
full-length liner. 

* * * 


In other applications, sheet 
steel has proved often a worth- 
while substitute for castings or 
even steel forgings. One case in 
point is a small connecting rod 
for a compressor, formerly made 
from a steel forging. The design 
was changed to provide two ver- 
tical halves of the rod, formed 
by stamping in a press. Edges of 
these halves then are seam 
welded electrically together, the 
finished rod cadmium plated and 
it is ready for installation, with 
no machining cost whatsoever. 
In service, reports indicate it has 
proved every bit as satisfactory 
as the previous forged and ma- 
chined rod. 


* * 


Substitute Wire 


Successful 


ALL MOTOR manufacturers have 
been forced to abandon Swedish 
steel wire as a material for valve 
springs, and for some months now 
have been using domestic wire. To 
stand up under the high speed 
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operation of automobile motors, 
steel for this wire must be care- 
fully processed and drawn to size, 
and steel companies entered upon 
the task of duplicating physical 
properties of the Swedish wire 
with some trepidation. Apparently 
they have been successful, for little 
is heard of any broad-scale break- 
age in valve springs. 

* . * 


Civil Defense Commissioner 
LaGuardia’s statement that col- 
lection of 20,000,000 pounds of old 
aluminum pots, pans, cocktail 
shakers, etc., would provide metal 
for 2,000 bombers’ should be 
taken with a grain of aspirin. 
In the first place, it is most un- 
likely that even 1 percent of this 
collection will ever find its way 
into a bomber, aircraft specifica- 
tions being what they are. In the 
second place, private advices 
from Washington indicate that 
the OPM regards this collection 
as a one-time nonrecurring 
proposition with the advantage of 
whipping up mass war hysteria 
outweighing the disadvantage of 
disturbing normal flow of alumi- 
num scrap. 

* * * 


Figures 
At Variance 


DON BATHRICK, Pontiac sales 
chief, in a _ recent’ statement, 
recommends buying gasoline at 
night ocr early in the morning, be- 
ing quoted as saying that “early 
buying can save you five gallons 
in 100.” This figures out to about 5 
percent. A check with a couple of 
gasoline dispensers in Detroit 
seems to indicate that either Bath- 
rick is misquoted or he is a trifle 
optimistic. One half of one percent, 
or one-half gallon in 100, is the 
figure mentioned by one dealer as 
the maximum expansion in gaso- 
line in the mid-day sun as against 
the cool of the evening. 

a” * * 


However, Bathrick’s other gas- 
saver suggestions are well taken: 
Accelerate gently, shift at low 
speeds, coast to stops, keep tire 
pressure up to rating, keep car 
greased and replace spark plugs 
when worn. 


* * * 


Answer 
To a Question 


A RECENT questionnaire from: 


Buck Weaver's customer research 
division of General Motors con- 
cerned itself with the “tremendous 
trifles” in the design of a car— 
such as location of horn button, 
arm rests, ashtrays and the like. 
One question was: What do you 
consider the most difficult factor 
in operating a car? Suggested 
answers covered the range from 
washing off the dirt to keeping 
tires and battery filled properly. 
Our only answer to this question 
is: Keeping the gasoline tank full. 


Instrument Dials 


Aided by Plastics 


NEWARK, N. J.—White instru- 
ment dials that are not discolored 
by high temperature, light, chem- 
ical fumes, or moisture are being 
made at the Westinghouse Meter 
division here by means of a re- 
cently developed liquid plastic 
material, which is sprayed on 
metal much the same as lacquer 
or paint would be. 

In typical tests previous white 
lacquered dials changed to a light 
coffee brown after 10 hours of 
exposure to dry air at a tempera- 
ture of 317 degrees Fahrenheit. 
Fumes from heated raw phenolic 
plastics changed white to straw 
color after 120 hours, and a satu- 
rated sulphur dioxide atmosphere 
mottled dials with yellow splotches 
after 100 hours. Under identical 
test conditions the new plastic- 
coated dials were practically un- 
changed. 


Foundation of the dial is metal 
sheet that is given a spray of the 
white plastic, which is hardened 
on the surface by quick heating 
and then dried completely by con- 
trolled baking in an electric oven. 


Foundry Continues 


PONTIAC.—Pontiae Motor foundry, 
which has been working 18 hour-days 
since last summer, will continue opera- 
tions through July to meet defense 
and domestic consumer needs, accord- 
ing to Supt. Omer Allen. This will 


constitute the foundry'’s longest work 
year, Allen said. 





HUDSON DEFENSE training classes on 24-hour a day schedule. Albert F 


Koepcke, Hudson personnel 
for national defense, 


clock as Hudson workers began a 24-hour training I 
milling machines, grinders and other machine tools. Training has 
to the machines that will be in use at the new Naval ordnance 
Hudson will operate under contract with the U. 
which will, when completed, require the 
tool operators out of a total of 7,000 employes. 
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ut to Reduce 


Market for Farm Product 


DETROIT. — The American 
farmer has a serious stake in the 
National Defense program, to the 
extent that that program reduces 
the number of cars manufactured. 

The principal farm products that 
go into the making of automobiles 
are cotton, wool, mohair, soybeans, 
flax, tung oil, corn, hog products, 
cattle products, sugar cane, turpen- 
tine and even the bee contributes 
its share. 

Cotton leads the list, with about 
358,800,000 pounds used annually; 
the wool total is figured at 16,640,- 
090 pounds; 2,800,000 bushels of 
corn, or its equivalent, are con- 
sumed in the making of products 
used in paints and varnishes; 590,- 
000 bushels of flax, for paints and 
soaps; 12,500,000 gallons of molas- 





‘As Essential 
As Equipment’ 


DETROIT. Illustrative of 
how essential the automobile is 
to the nation’s farmers, ave the 
following remarks obtained from 
rural readers in a recent survey 
by Corn Belt Farm Dailics: 

“It would be hard to get along 
without an automobile in my 
business. About 90 percent is for 
necessary transportation, 10 per- 
cent for pleasure.” 

“A good farmer needs his au- 
tomobile.” 

“Ninety percent of my mileage 
is business.” 

“I consider the automobile as 
great a necessity as anything 
on farm.” 

“In my farm account book I 
charge *% of the operating 
costs to farm expense. It 
really is more than that.” 

“In our present setup an auto- 
mobile is an absolute necessity 
in farming.” 

“An automobile is the most 
important machine on the 
farm.” 

“Could not do without the 
automobile.” 

“Cars for farms are as great 
a@ necessity as the actual farm 
equipment.” 


“An automobile is as useful 


as a driving team 20 years ago.” 





Construction Started 


On New Tex. Steel Plant 
HOUSTON, Tex. — The open 
hearth department of the first 
large steel plant in the southwest 
was officially begun last week with 
George M. Verity, chairman of 
American Rolling Mill Co., heading 
ground breaking ceremonies. It 
adds a new basic industry to that 
region, and adds another strong 
link to national defense efforts. 
_ The $17,000,000 plant which is be- 
ing built by the Sheffield Steel 
Corp. of Texas, an Armco subsidi- 
ary, 1s expected to get into opera- 
tion early next year. General con- 
struction work on other sections of 
plant was started several weeks 
0. 


ses (sugar cane) for solvents: }. 
925,000 pounds of mohair (froy 
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immense amount of leather fp 
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told of new tests designed to P"| Rhode I 
vent dezincification by indical™) 
it in brass alloys and making P| Virginia 
sible the cure of such trouble. Washin: 
In his address at the conventitl} Trashing 
W. M. Barr, president of AS .| Wiscons 
stated that “in the existing ™ 
tional emergency and in the Y®") Wyomin 
ahead, the safety of this nate) — __ 
and the future success of oe quel: 
whole economic life will be — 
termined by the work of the * te Dat 
search scientists and producti) yoyo, 
engineers.” Total | 
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Week's Production Drops to 126,056 Cars, Trucks 


AN’s Production Estimate 
(U. S. and Canada) 











Model-Year End 
Near at Hand In 





Passenger Car Registrations 
Four Months, plus 29 States for May 





WEEKS ENDED JUNE 28, JUNE 21 ~ C ° 1941 % 1940 % 
Jan.1  Jan.1 ome ompanies May May of 1944 of 940—sUnit 
Week Same Week June to to Total Pos. 1941 Industry Pos, 1940 Industry Pos. Gain 
Ended Week Ended to June29 June 2g |, DETROIT.—With several of the|Chevrolet .... 50,321 1 422,063 24.6 1 329,494 25.4 1 92,569 
June 28 1940* June2i* Date 1940* 1941+ | independent companies starting to/Ford ......... 33,220 2 267,322 15.6 2 214,337 165 2 52,985 
GENERAL MOTORS .. 55,195 39,971 55,210 220,780 1,069,504 1,364,211 taper off on production of 1941-|Plymouth .... 27,293 3 211,174 123 8 167,100 128 3 44,074 
Chevrolet? ........... 31,030 28,890 31,036 124,055 637 193 "718.994 model cars, to-|Buick ........ 17,195 5 147,230 8.6 4 104,339 8.1 4 42,891 
iano aks rare 8,725 6548 8723 34931 165.968 213.383 | AUTOMOTIVE NEWS tal output . Pontiac . Sieke an 4 139240 81 5 84110 65 5 55,130 
DE Raciikn yi dahon 7,840 5, i ; " ; new cars an smobile ... 13,946 6 112551 65 6 173,175 56 7 39,376 
Suieaebtio ae 6,025 3308 ime stm an ae Production Estimate trucks through-|Dodge ....... 11,943 7 94313 5.5 7 81216 63 6 413,097 
as stock erennn 1,575 687 1.578 6.338 20,647 38,295 out the industry|Chrysler ..... 8,100 8 64,065 3.7 8 38,346 2.9 8 25,719 
CHRYSLER ........... 26,740 18,174 26,581 108,469 570,735 712,854 Serre ieee. oe eee lS eS Ce 
Piymeutht ........... 11,450 9,602 11447 46897 280663 384441 week to 126,056|De Soto ..... 4,943 11 37,824 22 10 26605 21 13 11,219 
Dodget ........00.000- 9,175 5,018 9,084 36,287 176,616 220,118 week Th oes" ae ee 
GEaeHNOr .....cssccss. 3510 2,026 $502 15004 65679 94°55 WEEK his compares|Mercury ..... 4,703 12 36,569 21 12 32,510 2.5 10 4,059 
auld dahl ata 2,605 1,588 2,508 10,401 47,777 63,745 tog “ with the previ-|Hudson ...... 4,356 13 31,992 19 18 29,568 23 11 2,424 
irk sides iin’ 27,500 16,584 28193 109947 526615 606.268 126,0 ous week’s total|Cadillac ...... 3,320 15 27,331 16 14 12,951 1.0 15 14,380 
aac iscxccty wn 24.355 14,728 25,074 97.387 458090 524242 weex Production of|Packard ..... 3,661 14 26467 1.5 15 27,024 21 12 557* 
Seay ...<..2.0+0.- 2645 1452 2627 10571 52658 69. 128,084 vehicles| Willys ....... 1,057 16 8,596 5016 8,017 62 17 579 
oe oteeesetenes ™ ‘ " ¥ , 69,776 and a total of|Lincoln ...... 969 17 8,034 4317 8,218 63 16 184* 
Mia EGhanwt aa Gifs units as-| Miscellancous. as tes or hear t's 
a ete So ari a : ’ : 4 ’ 84,7 sembled in the ne eens —- - —- _- 
NODSONG 2020) OStak BB TAT SOTO astSa2 fae oo ee 
Beem +e reese ees —— TE 6 SES SNE pr While it is ex- NB. Th bove fi do NOT include government deliveries 
WELYSt ............. 730 «= 163768) = 8,119 14,769 16,421 pected that|——— eee oO 
e MISCELLANEOUS} ... 7,900 6,369 7,920 31,655 180,890 203,533 mere makere U S O d 2 0 %, R d e 
GOPARA........605.5. 126,056 84,758 128,084 509,743 2,541,202 3,108,125 me up theirjwe Ve raers O eduction 
*Revised. +Includes trucks. tClosed. Miscellaneous includes Crosley, e model-year pro- 
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Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Interna- 
tional, Mack, Reo, Sterling, White, Bantam, etc. 





duction within 
the next two weeks, most of the 
major companies are scheduling 


In Civilian Use of Rubber 
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= full operations through July. WASHINGTON. — A 20 percent, most of the U. S. supply coming 

Tom P i in civili f rubb ithin | f British Mal d the Dutch 
ply ar tee ut ut ud oF ecor Automotive News’ estimates show | cut in civilian use of rubber within | from Britis alaya an e Du 
ner fe production for June at 509,743 units|the next six months was ordered| East Indies, the government will 
4, sie. e e with one more production day|last week by the federal govern-| control virtually all of the coun- 
pound mM h O 9 9 9 % O Ca actt (Monday) still to be recorded. This| ment. Private imports of rubber | try’s rubber. / ; 
t 1.500. e should put total output for the|from the Far East were also| The edict was issued in order to 
oil, it month at well over 530,000 new|suspended and widespread control|cut consumption of rubber from 
beshe .| NEW YORK.—Last week steel, at 98.6 percent and for the corre-| cars and trucks. of manufacturing use of rubber|the current rate of about 817,000 
gallo: operations hit 99.9 percent of| sponding period last year the aver-| General Motors divisions _re- — "an cee by the U. S. TD oft. ol to about 600,000 tons 
produc, | capacity, American Iron and Steel|age was 86.5 percent. mained steady last week, turning t the same Ome it was an- "aaa a ill start in Jul 

, i i . Thi 55.195 vehicles, which contrasts | nounced that a price ceiling would urtailment will start in July 
jucts ; | Institute estimates showed is * * # out 55, vehicles, be clamned on aut bile ti mnland each tire company must out 
t neces, | matches the historic peak reported with 55,210 units built in the pre- - a ober ts oe oe a i: ennai of on i. ouliees te 

“| for the week of May 19 and is an Youngstown Area vious week and a total of 39,971) e near SS a P 

increase of .9 of 1 percent over the vehicles assembled in the same} Prices In effect. poll cones of the monthly average 

> Of the soeviows week’s operating rate Holds Steady week of 1940 In suspending private imports|during the year ended March 31. 
mobiles A month ago the mills operated YOUNGSTOWN, 0.—Youngstown| Chrysler group also remained from the Far East, Jesse Jones, This will be followed by a cut to 
2 district steel plant operations re-| steady, with final assembly lines federal loan administrator, an-|%4 percent in August, 89 percent in 
be hit mained unchanged at 98 percent of |turning out 26,740 new cars and|mounced that the Rubber Reserve September, 84 percent in October, 
rmer i: . ity 1 kk. For the first — ss Co., U. S.-owned corporation, would |82 percent in November and 80 
mobi: | Goodrich Announces capacity last week. For the first|trucks last week, while in the|)0” -.“yo.ney comporation, wou | percent in December 
ost @ Tub time in years, possibly in history,| previous week a total of 26,581| | 1) eciadh a on Uy, oe . 
aly New Type Inner Tube | every blast furnace in the Mahon-| units were built. Total output in|"UPPer exported to the Unite 
oses. i! AKRON, O.—With higher auto-|ing Valley is making iron the comparable period last year|*t#tes from the Far East. With Plant Activity 

98.9 A ae : Siciiandsiie : LOS 
. bo —, os —o = Almost half the current inquiries - se teem ities dein (Week Ending June 28) 
| importance of accurate balance O!f/ for steel include evidence of gov- or ivisions declined slightly ® ° 
m9 | tires and tubes, a patent has been| ernment granted priorities, but|last week with output reaching Vacation Cost in U. S. Buick....... shee: ‘8,725, hoe die 
nt the' granted to two B. F. Goodrich Co.| even possession of these priorities | 27,500 new cars and trucks, which Found at Low Level Cadillac... .steady; 1,575, five days 
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receitt} wheel assemblies. “eventually” there will be enough — of 16,584 eS in| from it all” on a two-week, 2,000-| De Soto....steady; 2,605, five days 
; le . ef ° 
a + A feature of the tube, covered in| steel to go round. the same period o , mile touring vacation at a cost of| Dodge...... steady; 9,175, five days 
= . a patent just issued and designed Raw materials’ scarcity is again Se only $20 per person. This was re-|Ford......... drop; 24,355, six days 
odut:| °Y =. H. Barder, superintendent of | in the forefront, particularly scrap Ship Strike Over vealed here by Joseph W. Frazer, | Hudson. ...... drop; 931, two days 
roduc’! the company’s tire division, and C.| and pig iron. Because of scrap 5 president of Willys-Overland Mo-| Lincoln...... steady; 500, five days 
rirplane ES ief of tube construc- : BUFFALO, N.Y.—With the National : , ’ 

. Snyder, chief of tube c steel scarcity, some steel company | Maritime Union ‘strike against. the| tors, who bases his conclusion on} Mercury....steady; 2,645, six days 
tion, is an increase in the thick- | officials predict that the present | Nicholson Transit Co. called off, all|a study of touring costs just com-| Nash........ drop; 1,920, four days 
ness of the tube wall in an area at| phigh production rate cannot be  caalen  iaeiaan _ oe —_ pleted by his company. Oldsmobile. .steady; 6,025, five days 

e the valve stem. The added weight, | maintained much longer. rier of automobiles on the lakes. The| He explained that the cost esti-| Packard....steady; 1,625, five days 
while small, is sufficient to apply company Sanounced that on agrecment mates included food, sleeping ac-| Plymouth. .steady; 11,450, five days 
i = Ss ? eac i . 
ow = adequate ST a ” as Have you wired your congressman | submit its claims to majority repre- ———— and cost of automo-| Pontiac..... steady; 7,840, five days 
complish a balance 0 e ~ L on “NO DISCRIMINATION against | sentation of crews to the National La- | [le operation for an average fam- | Studebaker.steady; 3,465, five days 
tute tube assembly, the inventors claim. | automobile industry? bor Relations Board. ily of four. Willys....... steady; 780, five days 
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ENGINEERING + PR 
By A. H. Allen 

THREE Flint executives of Chev- 
rolet—Arnold Lenz, E. R. Wilson 
and E. A. Hall—have been granted 
a patent for design and manufac- 
turing of a stamped sheet steel 
piston. While there is nothing par- 
ticularly new about the idea of 
forming a piston out of sheet steel, 
the announcement has added in- 
terest at this time because of the 
flurry of excitement among auto- 
motive engineers in those com- 
panies faced with a change from 
aluminum to cast iron for pistons. 

Chevrolet, of course, uses cast 
iron pistons, and the patent on 
@ new design means nothing as 
far as making any change is con- 
cerned. If the matter were as 
simple as just changing over 
from aluminum or cast iron to 
sheet steel, there would no doubt 
be a general movement in this 
direction, but there is serious 
question regarding the ability of 
a stamped steel piston to stand 
up under the high heat of the 
compression chamber. Cast iron, 
because of its bulk, is a good 
material for absorbing this heat 
without any disastrous change in 
shape, but sheet steel is inclined 
to warp, grow, buckle and other- 


wise twist itself into contortions. 
CJ * ao 


A complicated system of dies 
and press operations is said to be 
required to produce the piston of 
Messrs. Lenz, Wilson and Arnold, 
but this is only incidental if the 
design proves it can stand up 
under alternate heating and cool- 
ing for long periods of time. Such 
tool and equipment cost probably 
would not even equal the outlay 
required by cast iron pistons for 
molding machines, cores, cleaning 
equipment and machine tool ca- 


eva 
ee 





pacity, most of which would be 
eliminated by the steel design. 


Liners Buckle 
Under Heat 


THE EXPERIENCE of Ford, 
with stamped sheet steel cylinder 
liners or sleeves, has not been all 
beer and skittles. Particularly in 
truck engines, where the going is 
tough day in and day out, some of 
these thin liners have buckled 
under the heat and failed. This 
has led to studies as to the feasi- 
bility of substituting a centrifu- 
gally cast iron ring in the top inch 
of the cylinder wall, instead of the 
full-length liner. 

* + * 

In other applications, sheet 
steel has proved often a worth- 
while substitute for castings or 
even steel forgings. One case in 
point is a small connecting rod 
for a compressor, formerly made 
from a steel forging. The design 
was changed to provide two ver- 
tical halves of the rod, formed 
by stamping in a press. Edges of 
these halves then are seam 
welded electrically together, the 
finished rod cadmium plated and 
it is ready for installation, with 
no machining cost whatsoever. 
In service, reports indicate it has 
proved every bit as satisfactory 
as the previous forged and ma- 
chined rod. 


* * * 


Substitute Wire 


Successful 


ALL MOTOR manufacturers have 
been forced to abandon Swedish 
steel wire as a material for valve 
springs, and for some months now 
have been using domestic wire. To 
stand up under the high speed 
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operation of automobile motors, 
steel for this wire must be care- 
fully processed and drawn to size, 
and steel companies entered upon 
the task of duplicating physical 
properties of the Swedish wire 
with some trepidation. Apparently 
they have been successful, for little 
is heard of any broad-scale break- 
age in valve springs. 

* * * 


Civil Defense Commissioner 
LaGuardia’s statement that col- 
lection of 20,000,000 pounds of old 
aluminum pots, pans, cocktail 
shakers, etc., would provide metal 
for 2,000 bombers should be 
taken with a grain of aspirin. 
In the first place, it is most un- 
likely that even 1 percent of this 
collection will ever find its way 
into a bomber, aircraft specifica- 
tions being what they are. In the 
second place, private advices 
from Washington indicate that 
the OPM regards this collection 
as a one-time nonrecurring 
proposition with the advantage of 
whipping up mass war hysteria 
outweighing the disadvantage of 
disturbing normal flow of alumi- 
num scrap. 

* * * 


Figures 
At Variance 


DON BATHRICK, Pontiac sales 
chief, in a_ recent’ statement, 
recommends buying gasoline at 
night or early in the morning, be- 
ing quoted as saying that “early 
buying can save you five gallons 
in 100.” This figures out to about 5 
percent. A check with a couple of 
gasoline dispensers in Detroit 
seems to indicate that either Bath- 
rick is misquoted or he is a trifle 
optimistic. One half of one percent, 
or one-half gallon in 100, is the 
figure mentioned by one dealer as 
the maximum expansion in gaso- 
line in the mid-day sun as against 
the cool of the evening. 

* * * 

However, Bathrick’s other gas- 
saver suggestions are well taken: 
Accelerate gently, shift at low 
speeds, coast to stops, keep tire 
pressure up to rating, keep car 
greased and replace spark plugs 
when worn. 

* * * 


Answer 
To a Question 


A RECENT questionnaire from! 


Buck Weaver's customer research 
division of General Motors con- 
cerned itself with the “tremendous 
trifles” in the design of a car— 
such as location of horn button, 
arm rests, ashtrays and the like. 
One question was: What do you 
consider the most difficult factor 
in operating a car? Suggested 
answers covered the range from 
washing off the dirt to keeping 
tires and battery filled properly. 
Our only answer to this question 
is: Keeping the gasoline tank full. 


Instrument Dials 


Aided by Plastics 


NEWARK, N. J.—White instru- 
ment dials that are not discolored 
by high temperature, light, chem- 
ical fumes, or moisture are being 
made at the Westinghouse Meter 
division here by means of a re- 
cently developed liquid plastic 
material, which is sprayed on 
metal much the same as lacquer 
or paint would be. 

In typical tests previous white 
lacquered dials changed to a light 
coffee brown after 10 hours of 
exposure to dry air at a tempera- 
ture of 317 degrees Fahrenheit. 
Fumes from heated raw phenolic 
plastics changed white to straw 
color after 120 hours, and a satu- 
rated sulphur dioxide atmosphere 
mottled dials with yellow splotches 
after 100 hours. Under identical 
test conditions the new plastic- 
coated dials were practically un- 
changed. 


Foundation of the dial is metal 
sheet that is given a spray of the 
white plastic, which is hardened 
on the surface by quick heating 
and then dried completely by con- 
trolled baking in an electric oven. 


Foundry Continues 


PONTIAC.—Pontiac Motor foundry, 
which has been working 18 hour-days 
since last summer, will continue opera- 
tions through July to meet defense 
and domestic consumer needs. accord- 
ing to Supt. Omer Allen. This will 
constitute the foundry’s longest work 
year, Allen said. 








HUDSON DEFENSE training classes on 24-hour a day schedule. Albert r] Fo 


Koepcke, 
for national defense, 


Hudson personne! division, in charge of vocational training ¢| 
; is shown above removing the hands from the schoolros, Me 


clock as Hudson workers began a 24-hour training schedule in lathe work, Lit 


milling machines, 
to the machines 


rinders and other machine tools. Training has been |i -e 
that will be in use at the new Naval ordnance plant, “_ ee 


Hudson will operate under contract with the U. S. Navy department, 
whieh will, when completed, require the services of over 4,000 skilled mackie HUD 


tool operators out of a total of 7,000 employes. 


Cut in Car Outp 
Market for Farm Product 


DETROIT. — The American 
farmer has a serious stake in the 
National Defense program, to the 
extent that that program reduces 
the number of cars manufactured. 

The principal farm products that 
go into the making of automobiles 
are cotton, wool, mohair, soybeans, 
flax, tung oil, corn, hog products, 
cattle products, sugar cane, turpen- 
tine and even the bee contributes 
its share. 

Cotton leads the list, with about 
358,800,000 pounds used annually; 
the wool total is figured at 16,640,- 
090 pounds; 2,800,000 bushels of 
corn, or its equivalent, are con- 
sumed in the making of products 
used in paints and varnishes; 590,- 
000 bushels of flax, for paints and 
soaps; 12,500,000 gallons of molas- 








‘As Essential 
As Equipment’ 


| DETROIT. — Illustrative of 
how essential the automobile is 
to the nation’s farmers, are the 
following remarks obtained from 
rural readers in a recent survey 
by Cora Belt Farm Dailics: 

“It would be hard to get along 
without an automobile in my 
business. About 90 percent is for 
necessary transportation, 10 per- 
cent for pleasure.” 

“A good farmer needs his au- 
tomobile.” 

“Ninety percent of my mileage 
is business.” 

“I consider the automobile as 
great a necessity as anything 
on farm.” 

“In my farm account book I 
charge *%% of the operating 
costs to farm expense. It 
really is more than that.” 

“In our present setup an auto- 
mobile is an absolute necessity 
in farming.” 

“An automobile is the most 
important machine on the 
farm.” 

“Could not do without the 
automobile.” 

“Cars for farms are as great 
a necessity as the actual farm 
equipment.” 

“An automobile is as useful 

as a driving team 20 years ago.” 





Construction Started 


On New Tex. Steel Plant 


HOUSTON, Tex. — The open 
hearth department of the first 
large steel plant in the southwest 
was Officially begun last week with 
George M. Verity, chairman of 
American Rolling Mill Co., heading 
ground breaking ceremonies. It 
adds a new basic industry to that 
region, and adds another strong 
link to national defense efforts. 

; The $17,000,000 plant which is be- 
ing built by the Sheffield Steel 
Corp. of Texas, an Armco subsidi- 
ary, 1s expected to get into opera- 
tion early next year. General con- 
struction work on other sections of 
nd plant was started several weeks 
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ut to Reduce 





ses (sugar cane) for solvents: }. 
925,000 pounds of mohair (fro 
Angora goats); cattle supply 
immense amount of leather fy 
upholstery, also glue, greases, glyr. 
erine, and so on; 2,000,000 pound 
of castor oil are used; about 1,50). 
000 gallons of soybean oil, j: 
addition to other soy products ir 
plastics; and about 800,000 gallon 
of tung oil, a southern product 


As the use of these products j 
decreased, farm income must nece | ™atcl 
sarily be reduced. for tl 

But that is only one side of th] increé 
story. As production of automobile} Prev! 
is decreased and as taxes are jp 
creased, farm people will be bhi 
in another way. For the farmer i: 
the largest user of automobile 
and his use of cars is almost e. 
clusively for business purposes. 4 
recent survey showed that %& 
percent of farmers bought auto} . 
mobiles for business purposes. Page 


The Washington argument the’ grante 
cutting the automobile industs! invent 
won't hurt the manufacturers ser:| that 
ously, because they will receiv! wheel 
compensating orders for war m:- Af 
terials, can’t ease the load on th . he 
farmer in his loss of markets, fo b n 
obviously few if any farm product ao a 
are used in making an_ airplan E Sn: 
engine! tion i 
ness 0 
the va 
while 
an ade 
compli 
tube a 





mobil 


ASTM Conclave 
Is Told of New 
Tin Substitute 


CHICAGO.—Nearly 1,500 attené 
ing the 44th annual meeting of th 
American Society for Testing 
terials last week at the Palm 
House got the lowdown on pri 
ress made in the research meté 
lurgical realm during the pé& 
year. Part of the  informati: 
came in papers read at the s 
sions, and the remainder Via ‘) 
number of exhibits, particularly * 
struments and materials th 
eliminate guess work where ™ ro 
terials are concerned. in — 

Attracting much _ interest Ww) “rzone 
news from three metallurgists ° — 
American Smelting and Refit 
Co., to the effect that a new le") Kansas 
base bearing alloy has been Ge 
veloped with better propertt] Maine 
than the standard lead-bearing * 
loys and equal in performance’ 
bearings of tin-base alloy. 

The new alloy was hailed 3’ 
solution to the problems of shit’ 
age and OPM priorities in tiD 
contains 12.5 percent antimony.’ 
percent arsenic, and only .75 i) 

Those in attendance were © 
told of new tests designed to P* 
vent dezincification by indicat™) _ 
it in brass alloys and making P| Virginia 
sible the cure of such trouble. 

In his address at the conver 
W. M. Barr, president of 4°” 
stated that “in the existing © - 
tional emergency and in the Yt | Wyomig 
ahead, the safety of this 0” ~% 
and the future success of ¢) otal 
whole economic life will be «| Total 
termined by the work of o. _ to Da 
search scientists and produc’ “peg. 
engineers.” Total 
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PRODUCTION—REGISTRATIONS 


AUTOMOTIVE NEWS, JUNE 30, 1941 


(607)—15 





Week’s Production Drops to 126,056 Cars, Trucks 





AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED JUNE 28, JUNE 21 











. Jan.1  Jan.1 
Week Same Week June to to 

Ended Week Ended to June29 June 28 

June 28 1940* June2i* Date 1940* 1941* 
GENERAL MOTORS .. 55,195 39,971 55,210 220,780 1,069,504 1,364,211 
Chevrolet] ........... 31,030 23,890 31,086 124,055 637,193 778,994 
ee 8,725 6,548 8,723 34,931 165,968 213,388 
ae 7,840 5,458 7,844 31,373 130,475 184,025 
Oldsmobile ........... 6,025 3,388 6,029 24,083 115,221 149,509 
are 1,575 687 1,578 6,338 20,647 38,295 
CHRYSLER ........... 26,740 18,174 26,581 108,469 570,735 712,854 
Plymouth} ........... 11,450 9,602 11,447 46,827 280,663 334,441 
ae 9,175 5,013 9,034 36,237 176,616 220,113 
NOE vcs vstidcanns 3,510 2,026 3,502 15,004 65,679 94,555 
OED, han enteesscen 2,605 1,533 2,598 10,401 47,777 63,745 
PE 68 86ac6evs ¥en cden 27,500 16,584 28,193 109,947 526,615 606,268 
ET eK 68 600 hie ee v.50 24,355 14,728 25,074 97,387 458,090 524,242 
PED novos cceriows 2,645 1,452 2,627 10,571 52,658 69,776 
RD istic credence 500 404 492 1,989 15,867 12,250 
il STUDEBAKER; ....... 3,465 1,676 3,394 13,787 63,058 70,766 
eee 1,920 $ 2,218 8,173 33,278 52,638 
FET. cevcsvv seers 931 844 2,188 7,447 39,110 43,342 
PACKARD ............ 1,625 977 1,612 6,366 48,243 38,092 
PRET, 56.6 sjc000 60s 730 163 168 3,119 14,769 16,421 
MISCELLANEOUS} ... 7,900 6,369 7,920 31,655 180,890 203,533 
RMT 6 ib 568 864K 126,056 84,758 128,084 509,743 2,541,202 3,108,125 
*Revised. Includes trucks. tClosed. Miscellaneous includes Crosley, 


Henney, Autocar, Brockway, Diamond T, Divco, Federal, GMC, Interna- 
tional, Mack, Reo, Sterling, White, Bantam, etc. 





Model-Year End 
Near at Hand In 


Some Companies 


DETROIT.—With several of the 
independent companies starting to 
taper off on production of 1941- 


model cars, to- 
AUTOMOTIVE NEWS t@! output of 
Production Estimate 


new cars and 
trucks through- 
out the industry 
dropped last 
week to 126,056 
units. 

This compares 
with the previ- 
ous week’s total 
production of 
128,084 vehicles 
and a total of 
84,758 units as- 
sembled in the 
comparable pe- 
riod of 1940. 

While it is ex- 
pected that 
more makers 
will start wind- 
e ing up their 

model-year pro- 
duction within 
the next two weeks, most of the 
major companies are scheduling 


LAST 
WEEK 


< 


THIS 
WEEK 


128, 
126,0 


_ < 
LAST 
YEAR 





Passenger Car Registrations 
Four Months, plus 29 States for May 


1941 % 





1940 % 





May May of 1941 of 1940 Unit 
Total Pos. 1941 Industry Pos. 1940 industry Pos. Gain 
Chevrolet .... 50,321 1 422,063 24.6 1 329,494 25.4 1 £92,569 
WO viens ses 33,220 2 267,322 15.6 2 214,337 16.5 2 52,985 
Plymouth .... 27,293 3 211,174 12.3. 383 167,100 12.8 3 44,074 
eee 17,195 5 147,230 8.6 4 104,339 8.1 4 42,891 
Pontiac ...... 17,353 4 139,240 8.1 5 84,110 6.5 5 55,130 
Oldsmobile ... 13,946 6 112,551 65 6 73,175 56 7 39,376 
WOGRS sescies 11,943 7 94,313 5.5 7 81,216 6.3 6 13,097 
Chrysler ..... 8,100 8 64,065 3.7 8 38,346 29 8 £25,719 
Studebaker .. 5,469 9 44,191 26 9 £36,518 28 9 7,673 
De BOW ..... 4,943 11 37,824 2.2 10 26,605 2.1 13 = 11,219 
BONNE cseuswee 5,272 10 37,812 2.2 11 21,531 1.7 14 16,281 
Mercury ..... 4,703 12 36,569 2.1 12 32,510 25 10 4,059 
Hudson ...... 4,356 13 31,992 1.9 18 29,568 23 11 2,424 
Cadillac ...... 3,320 15 27,331 1.6 14 12,951 1.0 15 14,380 
Packard ..... 3,661 14 26,467 15 15 27,024 2.1 12 557* 
WAGE. ccaceos 1,057 16 8,596 .50 16 8,017 .62 17 579 
Lincoln ...... 969 17 8,034 43 17 8,218 .63 16 184* 
Miscellaneous. 126 1,588 07 1,647 15 59* 
TOTAL..... 213,247 1,718,362 100% 1,296,706 100% 421,656 
*Loss. 


N.B. The above figures do NOT include government deliveries. 


U.S. Orders 20% Reduction - 
In Civilian Use of Rubber 























Total to Date 






































































































































full operations through July. WASHINGTON. — A 20 percent, most of the U. S. supply coming 
Stee l Out ut E uals Record Automotive News’ estimates show | cut in civilian use of rubber within] from British Malaya and the Dutch 
P q production for June at 509,743 units|the next six months was ordered | East Indies, the government will 
° e with one more production day|last week by the federal govern-|control virtually all of the coun- 
Hi h O 99 O% Oo Ca actt (Monday) still to be recorded. This| ment. Private imports of rubber|try’s rubber. ; 
2 e O should put total output for the|from the Far East were also| The edict was issued in order to 
month at well over 530,000 new] suspended and widespread control| cut consumption of rubber from 
NEW YORK.—Last week steel, at 98.6 percent and for the corre-| cars and trucks. of ee — e oe a current = = “Waa Gen 
operations hit 99.9 percent  of| sponding period last year the aver-| General Motors. divisions re- “i. tas a - o t “ - 8 by D conan o abou , ons 
capacity, American Iron and Steel|age was 86.5 percent. mained steady last week, turning e same time it was an-| by , . 
Institute estimates showed. This ee out 55,195 vehicles, which contrasts | ounced that a price ceiling would} Curtailment will start in July 
tches the historic peak reported with 55,210 units built in the pre- be clamped on automobile tires in| and each tire company must cut 
ee P : Y n A : : the near future to keep present| its consumption of crude rubber to 
for the week of May 19 and is an| Youngstown Area vious week and a total of 39,971 prices in effect 99 percent of the monthly average 
eee . soe an ‘in the| Holds Steady akan — in the same/ "In suspending private imports | during ‘the year ended March 31. 
Pr month ago the mills operated| YOUNGSTOWN, 0.—Youngstown| Chrysler group also remained|from the Far East, Jesse Jones, een eee Oe SS See 
: district steel plant operations re-| steady, with final assembly lines| federal loan administrator, an- oe ge gp none. ” — in 
mained unchanged at 98 percent of|turning out 26,740 new cars and as eae Se ee ees oo eae, —S 
Goodrich Announces capacity last week. For the first|trucks last week, while in the| 0» ~- “-ownec corporation, wou P ” 
: : : ig ; become the sole buyer for crude| percent in December. 
b time in years, possibly in history,| previous week a total of 26,581 rubber exported to the United we 
New Type Inner Tube | every blast furnace in the Mahon-| units were built. Total output in States Pts the Fa Es . With 
AKRON, O.—With higher auto-| ing Valley is making iron. the comparable period last year . _ we Plant Activity 
ee — soe ign — Almost half the current inquiries an og declined slightly (Week Ending June 28) 
importance of accurate balance Of) for steel include evidence of gov- or 1V1S10 ined sligh i Cost i OUTPUT UNITS WORKING 
tires and tubes, a patent has been| ernment granted priorities, but | last week with output reaching Vacation st in U. S. Bek. ..058 steady; 8,725, five days 
granted to two B. F. Goodrich Co.| eyen possession of these priorities |27,500 new cars and trucks, which Found at Low Level Cadillac....steady; 1,575, five days 
inventors for a new-type inner tube| does not guarantee delivery, offi- | compares with the previous week’s| por EDO, O. — The average |Chevrolet..steady; 31,030, five days 
that facilitates the balance of| cjals said, but steelmakers feel that —, ao ao Be .2| american family can “get away |Chrysler....steady; 3,510, five days 
wheel assemblies. “eventually” there will be enough i oe . wre ed in| ¢rom it all” on a two-week, 2,000-| De Soto... .steady; 2,605, five days 
A feature of the tube, covered in| steel to go round. ; mile touring vacation at a cost of | Dodge...... steady; 9,175, five days 
a patent just issued and designed| Raw materials’ scarcity is again ee only $20 per person. This was re-|Ford......... drop; 24,355, six days 
by E. H. Barder, superintendent of|in the forefront, particularly scrap Ship Strike Over vealed here by Joseph W. Frazer, | Hudson....... drop; 931, two days 
the company’s tire division, and C.!and pig iron. Because of scrap _an president of Willys-Overland Mo-| Lincoln...... steady; 500, five days 
: truc- . BUFFALO, N.Y.—With the National . . ; 
E. Snyder, chief of tube construc-| stee] scarcity, some steel company | Maritime Union ‘strike against the tors, who bases his conclusion on| Mercury....steady; 2,645, six days 
tion, is an increase in the thick- | officials predict that the present | Nicholson Transit Co. called off, all|a study of touring costs just com-| Nash........ drop; 1,920, four days 
ness of the tube wall in an area at/ high production rate cannot be ere caer Weckedoes —. DIE — pleted by his company. Oldsmobile. .steady; 6,025, five days 
the valve stem. The added weight, | maintained much longer. rier of automobiles on the lakes. The| He explained that the cost esti- Packard....steady; 1,625, five days 
while small, is sufficient to apply company announced oa o> Sqrecmsent mates included food, sleeping ac-| Plymouth. .steady; 11,450, five days 
an adequate corrective force to A Have you wired your congressman] submit its claims to majority repre- commodations and cost of automo-| Pontiac..... steady; 7,840, five days 
complish a balance of the tire and| (yn “NO DISCRIMINATION . against | sentation of crews to the National La- bile operation for an average fam-| Studebaker.steady; 3,465, five days 
tube assembly, the inventors claim. | automobile industry? bor Relations Board. ily of four. WOME: <0 cs steady; 780, five days 
Car Regi 2 
New Passenger Car Registrations, 29 States for May, 1941-1940 
Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
CHRYSLER GENERAL MOTORS FOED NON-AFFILIATED 
Be 
= & ~ = S 
ES © ° B 2a 3 4 . £3 > « « 3 
STAT : z/: ; 2 al 2] Ble 3 ss |. 3 : a gi]. ; : 5 STATES 
s - + a . 3 Pe 
o | 2 )ke 3B 3 = S © © & 5 5 
éigi/éia2/82/a2/él|élslelce|é)4a| a | ee ele) é@|é oe 
- — 731) 4351| 2502) 6159] 13804| 26816] 8522) 1939] 22711) 6967| 8274] 48413) 14772] 545) 2240) 17557 3s I? 
| Total 15 States ritl 43511 7386, 41611 9084| 166071 595317311 16829, 4084) _5299|_32496| 103281 393; 15781 199091 etl ives) Zonal ieee! SBi0| 1091 1ozgsaiat ee 
_for May 741) 112) -«52|_-~=«83|+~=«203| ~—«450| ~=—«14G| S30] += 420) ~—«'100} =| Ss 808; ~=—207| ~=Ss:12| += 0] ~=249| ~—=«a0|~S=S«| SOG] SSC«S| SC 1691/41 _____for May 
Arizona ati 1f3| Sol 561146; 261] __77|__‘10|__307|__-69|__39|__492|_‘ 166) ~~ 7|~—s 37] B00, Ss} ae} Ss, | fo7s\-40 ae 
_____"741, 45] 43] 87| 159) 834! 126) 3| _428/ 96| —-78/ —731/ 201) _8| $3] 242) 2) 55| so] 14 ‘ 
Idaho ail $81 Sl 81 tral sisl__“74|_—G|_- 390, 6s|__at|__s7i_ 330 ai|__Bal_daa|_asl_ es} Sel daT BT] tiara Idaho 
»411186| 122] 346]  768| 1422] 486] 42/1991! 420! 519] 3458] 1098| 23] 115) 1236) 21) 163] 1511 — 6611531 1—SW#?g70 41S ee 
Kansas iil ite 691 | Bs) __563,_979|__270|__11|_1408|__284| 240; 2213; 9211 __33|__9s| 049} it} gaol 13h «SB! ASS | 670 /ran eae 
41) 113). 58) 195) 491| 857] 263; 66) 883| 291/ 397; 1900) 482 18; 5 51 ‘ 6) a —— 
Maine 40|_64|_ 451 —_T8|_ 2881_ esi 308! 39| 652/161] 2581 _1316| 447|__‘13| si} sit; aa|_ ag] 88] al al | Sora = 
*41) 282| 210] 472| +1148) 2112|  611| +92| 1912; 528) +557] «3700; ~=«764)~—S«C«s4| ~SSO8 ; a . vicina 
Maryland a O21 358) 776| 1398) _ Sa] 38|_ 13831 331| 334 2134/6546) oa, faye toa 1381 eat iat a) Sousea0 —rnee 
: +411 1013] 703] 1885] 3791] 7422] 2844] 536] 6863! 1966 3683 15892| 6932| 122] 1074] @128| 185| 738! 209) 8031-46318) 40a a anne 
Michigan “40 $35 307|__ 1440) 2311) 4583! 1736! tel 5302) 1085 1614| 9897 4439) 116! 768 5333 M0 is 336 319) 331 15 3192240 Michigan 
9 995) «203 «427! ~«21318| 2401) 722) = 81] 3066) 559) 665) 5093| 2152; 44| 236] 2432) 42) 149) 342) 112) 333 7 ee 
Minnceota 40) 241 i sed) 1315|_2005|_ 50 oe see _ oe 1461 22} 304\_ i687 _ 1521 156108) a3 sal st37{ 40 — 
: , 427] | 2 5 786| 548| 1759) 58]  261| 2078! ‘ 6) 2848) 126) 232 aes —— —_—__—_——_______ 
Missouri ao) 323! __ 298} _731|_ 1627|_2903|__861|___70|_ 4900, 763|_—698|_—7292|_2172|__ 6s] 290; aodoi aa} teal | ae 206, sel at danalaa ene 
—— ———_—————i si i 2 43, 120! 43) 13 98,24) 34] s212) SS 4 ow 5) 1 a aa ; —————___ 
Nevada 40] 23} 8|__ 21-52} 104)_—s38}_—SG|__—s|_—s8)_—s27|__—sd84) | ee 7 © «& it were Nevada 
= 41} 121 73| #175) 467| 836) 247| 60| 576; 254! 314 1451 3271 14, #59! eT ee ae ee ee a . = 
Rhode Island Ai) 1851 #5) onl 307|_ 512) 173|__ 25] 471 TL Tal 88s 260|__10|47|_osi7)—siel aa} | T9e7i"40 sheds eae 
- ————+41; 276] 172) 516| 1396] 2390! 657|—«79|«2657! «503! «595; —«4491| 1658! 33) 159] 1850! 15| 174) 74| 140) 4) 8337410 — ~~ 
Virginia 40/106! ji} 324/683) 1204) S70) 34|_ 1523) 222] 2791 2318] 1068] 18) torl iiss) fal TRS! Bal Hao) 9g) 4) 933 )7a8 Virginia 
———_—____——_————+41)__ 254] 207| 421] 791! 1673 598! 69| 1762| 522| 481! 3432! 724/ 23) ~—s8a| ~—sa828 co east faa aa A es 
ie ee | Washington 
= eee” a a ae 9| 2375 44| 36| 73; 886| 845) 5484| 1894) 47| 253| 2194) 46! 279! 668! 153). 360). 3! +115e2/"41 W = 
Wisconsin -40|__165| 175] 455|_ 1128] 1923] _541| __65|_1976|__545|__461| 3588) 1111| _32| 173 1306! 35,198; Stil tea) Seal 31 tnarae Wheeenste 
7 ———4,_ 42,24 GO| 115) 24] 84 7) 329] 44] 58] 522-205 4] 20,229, |||] S85] SSS SCs "Wyoming 
Wyoming 40} 32] _—-13)_—S 34) 61)_—s140)_—s59 3| 231 42| 27 362} 132) 5|—-35]_—«s172 " 17 73) 40 a al Hien Wyoming 
as *41) 8100| 4943| 11913) 27293] 52279! 17195] 3320) 50321) 13946! 17353| 102135] 33220] 969) 4703) 3% ~ 1057) 4356! 5 Y ; “aa ash Dl a 
ened 32 States a etl 2741| 8853 19050 34644| 11167] 1253] 38765! 8324| 10161| 69670. 330i4/ 716| se7s| 2eess| ‘eee! Sane 2395| 2906| S008) 184 146285 |"40 ata yay 
—= 41] 64065] 37824) 94313/211174 107376)147230| 27331|422063|112551/139240| 848415/267322| 8034) 36569/311925| 8596 ; : 4 ~1588/1718362 ("41 _ a 
roan At grote) 26605! 812161167100 313267 104339 129511329494] 73175) 84110) 604069 214337) R218] S2e10 B55068] Sore] adeoe] SueaT] Setea| AAzel| 1888|171R62 "41 to Date 
Federal Gov't a5 43. In tas S| lt ee oe hUmaasS 4) Federal Gov't 
| | "40 Total to Date 
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Dealers Urged to Put Protection Clauses 1 
Possible Liability 





is Feared 


If Car Can’t be Delivered 


Special to Automotive News 

NEW YORK.—In view of the im- 
minent shortage of new cars, the 
Automobile Merchants Assn. of 
New York has recommended that 
dealers review their new car con- 
tracts and make certain that they 
have proper protection in the 
event they are unable to make all 
deliveries for which they may ac- 
cept orders. 


While orders usually contain a 
provision that delivery is subject to 
delays in transportation or other 
causes beyond the control of the 
dealer, “it is doubtful whether such 


Packard Opens 
Training School 


For Service Men 


DETROIT. — Packard district 
sales managers, district service 
managers, and retail service man- 
agers from all over the country 
gathered at the Book-Cadillac hotel 
last weck to attend a _ two-day 
school devoted to improving the 
merchandising of parts, accessories 
and service for Packard owners. 

In an effort to see that Packard 
owners receive continuous motor- 
ing satisfaction Packard is inaugu- 
rating this new program to pro- 
mote a general expansion and 
improvement of service facilities 
throughout its entire distributor 
and dealer organization in order 
that Packard drivers may continue 
to have their cars serviced at reg- 
ular intervals and with the same 
degree of speed and efficiency. 


‘“‘NO DISCRIMINATION against auto- 
mobile industry!’’—wire your congress- 
man. 


a provision gives a dealer proper 
protection under circumstances 
presently existing, and which may 
exist throughout the period of the 
present emergency,” Harry G. 
Bragg, general manager of the as- 
sociation, states in a bulletin to 
members. 

“For instance,’ the bulletin con- 
tinues, “if a dealer takes orders 
for 400 cars for delivery within a 
certain period and he is able to 
deliver only 200 cars, the parties 
to whom delivery is not made 
might claim that the dealer is li- 
able because he had received cars, 
but had delivered them to other 
parties. 

“If the dealer were not getting 
any cars whatever the danger to 
the dealer from such claims would 
not be as serious as though he gets 
some cars, since in the latter case 
he necessarily must make a choice 
as to which orders he will fill. The 
buyer is then in a position to claim 
damages for breach of contract to 
deliver the car, and in the absence 
of definite provisions in the con- 
tract absolving the dealer or limit- 
ing liability, the buyer might be 
entitled to recover the trade-in 
value allowed on a used car, which 
in many instances probably would 
be much more than the actual 
price for which the dealer has dis- 
posed of the used car, and might 
even recover additional damages. 

“We all realize that dealers do 
not ordinarily hold buyers to the 
strict letter of the contract, but 
unfortunately there are large num- 
bers of buyers who will take ad- 
vantage of the slightest pretext to 
hold a dealer on a claim, no matter 
how unfair such claim may be.” 


WHEN 


My Gist Sale 


LS ganged R. LEVY, president of Studebaker Sales Co., Chicago, 
has a long background of Studebaker history. He first became 


sold on that name when his father 


handled wagons and carriages 


that bore it before the first Studebaker car was built. 


“T’ll never forget some advice my father gave 


me when I started 


out on my own in Chicago as an automobile 


first sale. 


wait on him. 





Henry R. Levy 


salesman: ‘Always be attentive and courteous 
to every customer’,” Levy said in telling of his 


“T had a chance to prove the value of his ad- 
vice when Studebaker was located at 378 Wabash 
Ave. One day a man walked in. He wore high 
boots, had a huge beard, and was roughly 
dressed. The other salesmen took one look at 
him, sized him up as a joke, and told me to 


“This strange appearing individual said he 
wanted to look at a car. Well, I talked to him 
with all the enthusiasm you'd expect of a young, 
inexperienced salesman, and followed him around 


as he inspected several models. Finally, he stopped at our highest 


priced model. ‘Young man, I lik 


e that one; I'll take it,’ he said, 


and with that, after asking the price and being told, he pulled 


out four $1,000 bills to pay for it. 


“You can bet that the older salesmen waited on all customers, 
regardless of how they were dressed, from then on. And I was 


never more thoroughly convinced that the rule, 


‘You can’t tell a 


book by its cover’ applies equally well to automobile prospects.” 
Levy’s career as a Studebaker salesman started in 1908. He later 


became sales manager of L. 


Markle & Co., distributors, and in 


1918 he took over the company, which then was changed in name 
to Studebaker Sales Co. of Chicago. The firm operates six large 
stores, and distributes Studebakers in the Chicagoland area. 


Seattle Dealers Pledge Aid 


But Protest Discrimination 


Special to Automotive News 


SEATTLE.—F ull cooperation in 
“all essential defense measures” 
has been pledged by the automo- 
bile dealers of Seattle and Wash- 
ington, but definitely the sentiment 
is against saddling the industry 


YOU'RE 


DEMONSTRATING 
A USED CAR... 


Marfak not only is a longer lasting lubricant, but it has special 
qualities which make it ideal for quieting those chassis rattles that 
can stall the sale of a used car. 


Marfak sticks to its job because it is a scientific blend of highly re- 
fined, heavy-bodied oils, combined to make a tougher, more tena- 


cious lubricant. 


Quiet your used cars and quicken their sale this summer with 
Texaco Marfak No. 3. 


Phone the nearest of Texaco’s 2300 distributing plants or write 
The Texas Company, 135 East 42nd Street, New York City. 
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with unjust and discriminatory 
taxes and restrictions. 


As being a fair contribution for 
“necessary proportionate revenue,” 
the dealers favor an excise tax on 
new automobiles up to, but not in 
excess of 7 percent of the manu- 
facturer’s wholesale price. Elimina- 
tion of the proposed tax on used 
cars and any floor tax is also 
urged. 

At a recent meeting of the deal- 
ers identical resolutions were 
adopted by the city and the state 
associations, and forwarded to ad- 
ministrative and legislative officers 
of the federal government. 

In addition to the group action, 
individual dealers have wired con- 
gressmen, urging that no unsound 
action be taken that might injure 
this pacemaker industry, so es- 
sential in helping finance defense. 

Carl R. Heussy, secretary-man- 
ager of the two associations, has 
just sent a letter to all dealers 
urging a change in advertising 
theme and tactics. 

“I feel that the industry is mak- 
ing a big mistake,” he said, “by 
advertising to the public that sales 
are tremendous, that the business 
is better than ever and boasting 
how prosperous we are. 

“Instead of boasting, the adver- 
tising should speak of willingness 
to cooperate with the defense pro- 
gram, seeking to improve good- 
will, and telling of the sound value 
the automobile offers.” 

To this end Heussy asks dealers 
in various centers of the state to 
call together representatives of 
press, radio and other advertising 
media, and urge this change in the 
advertising front. 


n Contract 





Labor Situation | 
Clears; Strike | 
Curb Pendin, 


DETROIT.—-General labor Situ; 
tion in the Detroit area last a 
was conspicuous by the absence » 
any strikes or strike threats . 
automobile plants and _ subsidis, 
plants. The big news was the aa 
ing proposals in Washington of, 
drastic strike curb. : 

The Vinson bill, which provig, 
for a 30-day cooling-off periog },. 
fore any strikes can be called, nor 
appears to be pushed into 4, 
background by a new proposal, ¢,, 
May bill, providing Presige. 
Roosevelt with authority to si; 
any plant tied up or slowed doy: 
by labor difficulties. 

Introduced by Sen. Tom Conny). 
ly, Texas, the bill further strength.| 
ens the Selective Service act, whic| 
already allows plant. seizure, ; 
plant owners refuse to coopers; 
with the government on defen: 
production, by granting leg: 
authority to the President to geiz, 
plants involved in, or threaten: 
by, a strike. Origin of the May bi 
is traced to the recent use ¢ 
troops to break the strike at th; 
North American Aviation Co, May 
believed the action was illegal. — 

Meanwhile, the trouble encoy. 
tered at Chrysler, as reported j: 
AUTOMOTIVE News last week 
reached a peaceful settlement a; 
all workers returned to their jot; 
Monday morning. The strike, whic: 
forced complete. shutdown « 
Chrysler for one day, started wh: 
450 men in the body plant refus: 
to work after the company hi 
disciplined one of the men. 





Delivery Terminal 


Opened by Ponti 


PONTIAC.—Importance of fi 
tory retail car deliveries in relic 
ing strain on an already over: 
crowded railroad freight system i: 
pointed out by H. J. Klingle) 
general manager of Pontiac Motor 
in connection with opening of th| 
division’s new retail delivery te: 
minal. 

This year, Klingler points ou 
approximately 10,000 persons wi 
travel to Pontiac to take deliver 
on 1941 cars at the factory. Hi 
these cars been shipped to the: 
owners, a total of 2,500 boxcars- 
counting four automobiles to a ¢# 
—would have been required. Tt 
Pontiac factory delivery plan-: 
addition to saving owners tt 
freight charges — thus releas: 
nearly 25 trains of 100 freight ca" 
each for other purposes. 

That Pontiac recognizes the it 
portance of factory retail delive 
ies is evidenced by its new relé 
delivery terminal. 

Embodying all the essential 
vices of a modern air termim 
it is built around a 57,000 squa 
foot delivery garage adjacent ' 
the administration building. 





New Recapping Moulds 


NEW WESTMINSTER, B. C.-?! 
Commercial Tire Co. Ltd. here, la 
recapping firm, announces that te 
third installation is Bacon recapplt: 
moulds. This is claimed to be the 
equipment in which the new _ 
of Baconizing can be done and ‘i 
it is the only installation of its *” 
in Canada at the present time. 
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PORTABLE DOLLY, ¢ v 
It is said to be easy to eued, He 
power or for pickup from j 
wheel, car or truck. It’s ma 





jax, takes place of jack when tire £¢ & 
. bermits driving car to nearest stati ses 
service shop. Can be used either on front ° asi 
nufactured by Cello Products Co., East Bostom, ”™ 
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enn nn nn nnn nnn esses 
Actual top and bottom prices on 1940, 1939, 1938 and A D V E R T ; c E D Cleveland—Plain Dealer; Indianapolis—Times; Detroit 
1987 =wscd care ae advertised in local newepapers. — News; Chicago — Herald-American; Dallas — News; 


SEDAN prices only used in this comparison. News- U ad C sy ii P > Birmin : Kx : ee : : 
= son. ‘ gham—Post; Kansas City—Star; Minneapolis— 
papers cooperating include: Boston—Globe; New York. se ar e ING rices 


Star-Journal; Denver—Post; Los Angeles—Examiner; 













































—Times, Journal American; Philadelphia — Bulletin; For Week Ending June 15 San Francisco—Chronicle. 

a (Copyright 1941—Automotive News) 

MAKE Boston New York Phila. Cleve'’d Ind’ polis Detroit Chicago Birm’ham Dallas Kan. City Minn’polis Denver Los Ang. San Fran. Natl. Avg. 

Buick Series 40 40] 875- 695| 795 | 775 l 666- 545| 745- 665| 800- 795 | | 795- 650| 775- 757| 825- 785 | | 925- 845| 798- 717 

30] 645- 495 695- 625 | 625- 529 645-495 625- 465 575-439 625- 485, 595-585, 595- 549, 595- 448| G45- 445| 595- 565| 695- 545| 695- 685| 632- 525_ 

88) 595- 395 495 | 495 | 495- 445 495- 425 465- 389| 495- 315 495- 375| 495- 388) 497- 395| 515- 450| 545- 490| 595 | 514- 452 

87] 1435- 395 395 | 395- 295 425- 369 350- 249) 395- 195 ' $75- 245 397- 385| 395- 345! 419- 365| 495- 438| 404- 328 

Cadillac 60 Special 40] 1200-1179 | | 1049 | | 1550 l ] | 1266-1179 

| | | 
"30] 899- 884 | 995 845 869 l | 1145-995 | 1145 | 983- 938 
"38] 845-799) 795- 697 695- 645. l | | 915 | 945 840- 714 








495- 480 | 445 “345-295 "450 | | 585. | 805 | 486- $88 
728- 575 | 575- 500| 595- 585, 560 | 525 | 495- 485| 645- 545, 599- 545| 650- 489! 649- 599| 645- 585 | 
545- 445| 376 | 445- 395| 545- $95. 475- 425 | 525- 445) 545- $95| 497- 465| 575-515, 545- 495 | 























Chevrolet Master 40 






















88] (165-365 | 385 | 445- 365! 425- 375 339- 325 395- 345! 395- 375! 394- 385| 475- 295| 429- 340| 425- 395! 439- 365| 450 420- 357 
"87 395- 265) 327- 285! | 295- 245 315- 299! 267- 225| 325- 175| 345- 295! 335- 298! 375- 285) 385- 245) 375- 275| 395- 265 | | $44- 260 
Chevrolet Deluxe 40] 675- 595 | 675- 595 | 645- 625) 645- 545| 645- 575| 597- 490| 599- 497| 695- 615) G45- 595| 665- 595) 645- 529) 745- 579| 695- 575| 685 | 660- 572 
"39 535- 450) 525- 465) 525- 375 545- 395 395- 345, 495- 445) 513- 495) 495- 475| 595- 365| 525- 475) 595- 525| 579- 567 | | 527- 448 
*88] 445- 365! 395- 295) 400- 365| 350 | 445 $95- 295| 345 | 395 379 465- 395) 445- 365) 475- 415| 489 | 495 422- 356 
87) 295 | 285- 275! 345- 289 | $45- 245! 365- 175) 325 | $29 $95- 325| 298- 285| 3$45- 325| 398- 295| 465 $50- 277 
Chrysler Royal 40] 845-795 759 | 745- 675| 775- 745 695- 625| 745- 645| 725 | 945 |_786- 697 





l | 845 





































*39 | 600- 565) 595- 525| 575- 545| 525 | 595- 465) 625 

"889 (495-445 | | 435 | 315 422- 388 

"S7]_ 395-195) 367- 285) 345- 265) 365- 275) 350- 299| 3$27- 229| 295- 175 | | | $39- $325| 295- 265| 325 |_445- 375 | 395 |_352- 268 
De Soto 40] (765- 695| 695- 565) 625 | 765- 695) 745- 675) 595- 589| 695- 645| 795- 725) 645- 545| 549 | | |_ 687- 642 

89] 645- 595 615- 545| 545 | 525- 495| 575- 445] 645 499 l | 585- 465| 595 | 745 | 597- 509 

"884 485- 435 |_450- 395 | 399- 395) 345- 300! 445- 385 | |_ 378 445- 385| 445 | 485- 445 | | 565 | 444- $91 

"B7]_ 365-275 | $25- 315| 299- 275) 289 |_ 295-185 | l |_395- 245| 389- 295| 445- 249| 395- 248| 465- 345| 366- 270 

















575! 725- 575| 745- 695| 645- 547| 695- 595| 795- 695| 649 695- 650| 747- 665| 668- 640| 565 | 682- 628 
"S0] 585-515 | 547- 345 465| 595- 495| 575-495 525- 400| 565- 395| 625- 545| 648- 435| 595- 685| 585- 545| 595- 495| 645- 495| 745- 695| 6588- 482 
475- 349| 450- 295 445- 295, 485- $45| 425- 375 | 395- 265| 425- $83| 465- 395| 395 | 475- 864] 895 | $75 495- 395 | 488- 341 
265| 395- 295| 325- 375- 285| 365- 205| 395- 209| 445- 285| 475- 345| 368- 278 
435| 559- 537| 545- 475| 545- 425| 545- 445| 665- 545| 598- 545| 685- 545| 565- 519| 575- 538| 549- 529| 570- 495 
475- 334 | " 445- 395| 350 395 | 415- $45| 495- 385| 395 | 525- 365| 545- $89| 465- 445 | 570- 495| 456- 390 
375- 295 | 395 "295 | $45- $25| $35- 235| $45- 279| 365- 245| $85- $25| 425- 265| 398- 339| 425- 295| 435 l 
325-179 | 265- 195| 285- 195| 245- 105| 245- 125| 205- 275| 295- 145| 297- 185| $25- 175| $25- 275| 298- 185| 285 
























Ford V-8 “85” 



















































































Ford V-8 Deluxe 40] 625- 379| 575- 547| 595- 569) 
89] 525- 395| 469 |_375- 335 625- 445| 495- 395| 475- 365| 469- 395| 550 | 495- 425| 525- 475| 515- 495 | 545- 525 | 495- 415| 565- 495| 508- 430 
88) (449- 355 387 | 419 l | 349 $65- 295! 395- 275| 395 | $95- 365| 445- 395| 395 450- 395| 465- 395| 475- 425| 414- 362 
"S7f 275- 245) | 245- 225| 195 | 295 | 225- 189| 195- 185| 243 | 275 | $45- 200) | $75- 295| $45- 249 | | 274- 227 
Hudson Six 40) 735- 640| 587 | 575- 545| 675- 495} | 595- 489 | | 595 | 750- 745| 658- 588 
(112) °39] 440- 365 | | 495- 485| 489 l l | 535- 395| 499 | 525 | 496- 415 
“884 265 | 397 | 295 | $45- 285! | 225 | | $85- 375| 410 | 445 $99- 385 | | $58- 335 
(Terraplane) ’37] l | 225 | $45- 275) | 279- 199| 265- 215| 345- 275| 295- 195| 295 | 289- 245 | | $45- 2883| 295- 275| 298- 239 
Lincoln-Zephyr 40] 1050- 895 1050- 995| 895- 835| 995 | $20 1095 | 1095 l | | 1000- 908 
89) 695- 519| 675- 645 625- 565! 699 | §89- 569) 577- 567| 545- 465| 675 545 |_845- 725 | 650 845- 595| 795- 645| 745 678- 588 
rT) | 695- 495| 475- 335| 495- 445 | | 495- 345| 395- 355 | | 448- 445| 595- 350| 458 | 495 | 525 645- 595| 522- 420 
"87f 495- 245) 375- 245| 295- 265 | ' $85- 350 289- 249| 295- 199| 313 | 205- 280! $25- 245 | | $95- 365| 445- 205! 495- 445| 367- 298 
775- 685' 725- 578! 665- 625| 699- 675) | 695- 645| 675- 499| 745- 695! 525 | 745- 565| 778- 696| 775- 745| 795- 725| 825 
"S04 545 | 645- 445) 595- 525| 595- 475! | 575- 399| 525- 479| 595- 550! 548- 525! 645- 475| 650 | 645 | 695- 645 | | 605- 502 
Nash Ambassador Six 40 | 745- 675 | | 795 | 704- 672 
"394525 545 | 595 | 495 495 | 495 | 525 495 | 565 l l 595 533- 533 
88] 395-345 | | | $97 l l | 350- 299 $25 385 465 468 $98- 322 
"S74 325 | | | 275- 285| 275 l | 195 ] | | : l | 268- 235 
ccxesemenunsnsemennmanuanageaseatauagamanmaamea ti esanetauiemeestena tate ssa nes aie ean Una GOSH eeaneseeeaanaeananenencti aS 











| 645- 635| 695- 625| 695- 675) | 745- 675| 677 
625- 484 | 595- 475| 595- 495| 575- 525) 545- 450] 545- 425 | 575- 495 
38] 465- 384 | 465- 440| 495- 395| 439 | 425- 369| 445- 345 


| 795 | 745 | 728- 648 


695- 595 | 587- 493 


|_ 387- 375| 475- 435) 497- 385] 545- 395] 545- 395| 498 | 473- 392 








87] 395- 275 =395- 350) 365- 295| 365- 345) 349 | 295- 244| 345- 295| 295 | 295 | 425- 220| 345 | | 395- 265| 495 | 366- 286 
a 
Packard Six 40] 765- 695| 795 | 895- 665 | 675- 575| 695- 685| 845- 735) | 795 | | 780 |_ 795 | 845- 795| 788- 692 
S04 675- 625| 495 | 595 | 695- 525| 559- 545 | 445- 425| 595- 579| 545 | 695- 595| 595 | 745 | 604- 548 
"38 | 516- 408 



















| 
495- 395 | 395 | 695- 385 | | 445 | | 525 | | 495- 445| 485 | | 595 
"87 475- 395| 395- 285. | $95- 295| 375 | | 825- 277| 395- 313) 365- 329| 375- 295! 350 | 289 | 























Plymouth 40] 635- 484| 645- 445| 595- 535| 695- 495| 610- 550| 525- 499| 595- 485| 645 545 | 650- 564| 675- 485| 500 
789) _575- 399| 475- $45| 495- 395] 495- 395| 495- 375 | 425- 389| 495- 365| 495- 465 | 495- 425| 560- 445| 479- 398 | 465 | 595 | 503- 400 
$8) _445- 365| 387- 275| 395- 295| 495- 325| 425 | | 345- 285| 425- 415| 365 | 475- $35] 389- 349| 395  _—'| ‘435 | 495- 475 | 420- 346 
*87] 365-295! S75- 165| 295- 244| 495- 295| 299- 295| 280- 225| 325- 245| 345- 235| 300- 285| 395- 225| 329- 266| $25- 295| 347- 245| 475 | 353- 255 
Plymouth Deluxe 40] 665- 475| 625 _—'|_~G45- 485) 645- 595 545  _—*|_‘595- 494| 695- 625| 595- 549| 685- 595| 645- 495) | 645 | 725 | 642- 540 
*39) 545-475 | | 525- 395] 535- 445| 525- 395| 495- 375| 495- 395| 513- 495| 495- 385| 665- 445| 495- 398| 545- 479| 547- 425| 625 | B81- 425 












738) 445-375) | $95- 335| 425- 397| 435- 350! 250 | $95- 284 | 475- 395| 425- 335 | | 465- $95| 525 | 424- 358 

"S74 375- 315) | 205- 265| 365- 295| 295 | 265- 280| 295- 248 | | 295 | $25- 275| 325- 295| $25- 275| 805- 229| 445- 365| 833- 279 
rere eres reeereerrereerernrnereereeeeeeeseeeseeeeseeeseeeeeeeereeeeeeeerrrerss reer 
Pontiac Six 40] 745- 670| 700- 569| 595 | 795- 675| 695 645- 595| 745- 545| 795- 645| 645- 595 | | 697 | 725- 625 | | 725 | 700- 615 
ess FG] 625- 495 | 565-495 | 525- 425| 595- 495| 575-545) 499- 395] 575- 465) 545 | 495- 473| 575- 495| 595- 527| 575- 489| 695- 495 | 564- 483 








733) 550-445. | 465- 445| 395 ' 399 | 475- 395| 475- 445 | | 445- 395| 497- 395| 495- 425! 465- 395| 485 | 468- 418 

87) 345- 295) 300 '$45- 341| 470- 265| 375- 345! 325- 227| $50- 245| 375 l | 365- 285| 397- $25| 395- 245| 895- 295| 398- 355| $72- 293 
a 
Studebaker Champion 40) 545 | 575- 545| 595- 569! 645 | 545- 485| 595 | 550 | 650- 545| 535 l | 645 | 588- 536 
739) 445 —_——ae ' 499 ' 444 | 485- 365 | 495- 485! | 475 | 645 | 548 | 504- 425 

Studebaker Commander 40] 645 | 745- 575 725- 695 ] | | 695 | 765 145 | 845 | 738- 635 
545- 445! 547 | 595 | 565- 535 | | 650- 595 | 525 


















' 495 | ' 566- 
| | 442- 417 





88] 395 ' 395 | | 525 445- 389 495- 445| 398 





























(Dictator) 37] 295-269 | 347 295- 245 245 299- 260) 325 | 325_—| 295 | 275 | 350- 295! 375- 257! 370- 365) 395- 315| 435- 385| 330- 299 

Willys "404 575-490 345 450- 425 | | | 445 | 545 |: 495- 478| 520- 485! 482- 470 
39] 395- 320 | | | 835-275 | | 395 | 395 425- 389 | 390- 328 

—— ee l | | 145 | 275-195 | | | |_239 220- 195 








135- 115 ' 149 185- 95! | 275- 135 | 225- 195 | 245- 145 | 205- 142 


National Average, All Makes, June 15—$525-$452 
National Average, All Makes, May 11—$518-$442 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by AuTomotivs News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national indez. 
Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle will be published next week. 
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Automotive Washington 


Henderson Loses Sight of Fundamentals; 


Dealer Mark-Ups Affected 


By William Ullman 
Staff Correspondent 


ASHINGTON. —- 
In the whole 
current auto- 
mobile price 
controversy, 
Leon Hender- 
son, flailing 
about with his 
OPACS war 
club, appears 
to have lost sight of a paramount 
point, namely, that the automo- 
bile industry is one industry that 
has never raised prices until ab- 
solutely forced to do so by in- 
creased costs and that the entire 
success of the motor industry 
has been built upon its consistent 
practice of giving ever greater 
values for less. 
For many years this fact 
has underlaid the progress of 
the automobile industry. This 
is the industry which literally 
has taught the rest of the 
country that the way to public 
favor is through a sound prod- 
uct, improved steadily and im- 
pressively from year to year, 
and given a price tag repre- 
senting more value for the 
money with each passing year. 
Search the history of the auto- 
mobile industry with a fine tooth 
comb for many years and the 
consistency of this policy will be 
revealed. The industry has re- 
garded it as contrary to its own 
best interests and fundamental 
policies to raise prices — unless 
forced to do so by rising costs. 
* *- * 


Henderson 


Not Too Sorry 


WITH THIS background clear- 
ly in mind, the irony and unfair- 
ness of Henderson’s action in 
stigmatizing any one or more of 
the important units within the 
industry as price profiteers is 
apparent. From the practical 
standpoint the industry knows, 
far better than Henderson, the 
importance of the price element 
in the industry’s affairs, for it is 
the industry and the industry 
alone which has made the public 
price-conscious by performing 
miracles of value-giving. 

There is reason to suspect 
however, that Henderson was 
not too sorry to meet the 
Chrysler resistance to his re- 
cent “suggestion.” It provides 
him with a spectacular “case” 
for mandatory price control 
legislation, for whipping up 
public and congressional senti- 
ment in support of a brass- 
bound law which will give 
OPACS absolute and dicta- 
torial control over the whole 
price structure of American 
industry, and under which it 
will be possible to issue 
ukases from which there will 
be no practical recourse. In- 
deed, on June 19, Henderson, 
testifying before a House ap- 
propriations committee sub- 
committee, forecast that plans 
for legislation were in process 
of formulation and made the 
observation that so far as 





voluntary price control was 
concerned “the honeymoon is 
over.” 

The demagogic character of 
Henderson's statements with re- 
spect to the Chrysler situation 
was pronounced. Aside from 
pillorying the corporation and 
pointing to its earnings without 
indicating any other factors in- 
volved which might have in- 
fluenced its action, Henderson 
“buried” the fact, far down, that 
some reduction had been offered 
by Chrysler. This he character- 
ized as “merely a gesture of co- 
operation.” In other words, the 
definite fact that Chrysler had 
indicated its willingness to com- 
promise on what it considered to 
be a just and sound basis, was 
twisted to appear as a phony 
“gesture.” In the eyes of any fair- 
minded observer that sort of 
thing is rabble-rousing dema- 
goguery of purest ray serene. 


Wheels Set 


In Motion 

HOWEVER that may be, the 
fact remains that the OPACS 
policy is “set” and Henderson 
and his cause celebre. Armed 
with it, he made top headlines 
in every newspaper in the coun- 
try. But that isn’t all he is going 
to make out of it. Unless the 
headlines cause a quick capitula- 
tion the wheels will be set in mo- 
tion for a price control law with 
the most complete set of teeth 
that can be fashioned. 

Already, in addition, OPACS 
is working on what is described 
as “an overall price ceiling” 
for automobiles, probably ef- 
fective Aug. 1, when the new 
model year begins. Now that 
OPACS is really going strong 
in its automotive industry cam- 
paign, it is not going to stop 
at setting makers’ prices. The 
“overall” policy is to include 
regulations governing the 
mark-up to be allowed dealers 
and also trade-in values as well. 

The omniscient Henderson’s 
activities in the field of used cars 
should be especially interesting 
and illuminating. This is a prob- 
lem with which the automotive 
industry has been wrestling for 
about 30 years, and in that time 
some mighty good brains have 
been exercised overtime in at- 
tempting to bring about a con- 
dition which, apparently, Hen- 
derson feels he can solve from 
behind a Washington desk. Per- 
haps he can. If so, none will be 
more lavish in their praise than 
the men of the automobile in- 
dustry. But in view of their 
rather long and detailed contact 
with the problem, they certainly 
should be permitted at least a 
faint touch of skepticism. 


Christensen Upped 


AKRON.—C. W. Christensen, for- 


merly assistant general sales manager 


of the rubber service department, Mon- 
santo Chemical Co., has been promoted 
to general manager of sales. His for- 
mer post is filled by James F. Hand. 


Have you wired your congressman 
on “NO DISCRIMINATION against 
automobile industry ?’’ 





TWO HUNDRED persons—officers and employes of Mack-Gratiot Co., and 
their families—spent June 25 at Bob-Lo Island, near Detroit, on their third 
annual picnic, closing shop completely so that everyone could enjoy the 
holiday. Photographed on the S.S. Columbia are standing, left to right, N. E. 
Hoover, sales manager, Hanson Chevrolet Co.; 8S. T. Hanson, president, Mack- 
Gratiot Co. and Hanson Chevrolet Co., and Joseph Nantais, sales manager 
Mack-Gratiot Co. Seated at left is Mrs. Hanson and at right Mrs. Nantais. 








HENDERSON: 


Following is the statement issued 
to the press last Thursday by the 
Office of Price Administration and 
Civilian Supply: 

Following a meeting between 
representatives of the Office of 
Price Administration and Civilian 
Supply and of the Chrysler Corp. 
yesterday, Administrator Leon 
Henderson announced that for the 
first time a major industrial cor- 
poration had refused to cooperate 
with his office in maintaining 
stable prices. 


He stated that the Chrysler Corp. 
refused to rescind a recent price 
advance for the balance of the 
model-year and offered to make 
only a small concession as a “ges- 
ture” of cooperation. 

Favorable Earnings Cited 


In commenting upon the refusal 
of the Chrysler Corp. to rescind 
its price advance, Henderson 
stated: “The action of this com- 
pany which is just finishing a year 
of near-record volume and favor- 
able earnings, if followed by other 
companies, would undermine the 
whole structure of price stability. 
It is the policy of this office to 
ask companies which are enjoying 
a good volume of business and 
profit either directly or indirectly 
arising from defense expenditures, 
to absorb cost increases in a rea- 
sonable degree. 


“In striking contrast with the 
attitude of other’ corporations, 
Chrysler has refused to do this. 
Had a similar attitude prevailed in 
other industries, the wholesale 
price level and the cost of living 
would now be out of control. In 
other words, voluntary cooperation 
on the part of private industry 
has so far enabled us to avoid 
inflation. The action of the Chrys- 
ler Corp. endangers this method, 
which cannot be used in an in- 
dustry where a major unit, al- 
ready operating profitably, refused 
to lend its support to measures of 
voluntary cooperation.” 

Releases Smaller Firms 


The price increase which Chrys- 
ler was requested to forego in- 
volves approximately $4,000,000 out 
of net sales of more than $750, 
000,000 during the present model- 
year. In terms of net income to 
stockholders, this means that the 
company was asked to forego $1,- 
500,000 at a time when it had al- 
ready earned, after taxes, about 
$20,000,000 for the first six months 
of this year. In 1940 Chrysler 
earned more than $37,000,000, or 23 
percent of its invested capital. 


Henderson stated that because 
of this refusal, he was releasing 
the smaller independents from his 
request that the price advances be 
rescinded. A request to the Ford 
Motor Co. that it rescind its recent 
price increases is still pending. He 
also stated that the Packard com- 
pany, which at his request, had 
deferred a price increase for sev- 
eral weeks, was making an ad- 
vance which would bring its prices 
into line with those of the other 
independents. Henderson praised 
the cooperation of the Packard 
company in delaying its proposed 
increase at the request of OPACS. 

Dealers Mark-Up Included 


Henderson added that plans 
would be pressed forward immedi- 
ately to establish a complete over- 
all price ceiling for new automo- 
bile models. This will include not 
only manufacturers’ prices, but 
dealers’ mark-up, and, in all prob- 
ability, trade-in values as well. 


“Refusal by the Chrysler Corp. 
to cooperate,” Henderson stated, 
“is forcing us to take the pricing 
of automobiles out of the hands 
of the industry.” 


In accordance with the announced 
intention of OPACS, Henderson 
stated that at the proper time he 
will report the full facts of the 
Chrysler situation to the President 
and to the Congress. 


Hearing Sought 


LINCOLN, Neb.—Nebraska state 
railway commission has been informed 
by Paul Halpine, secretary of the 
Nebraska Commercial Truckers’ Assn., 
that a formal hearing will be sought 
on the application of the Burlington 
Transfer Co. to acquire’ operating 
rights of the Fischer Transfer Line, a 
trucking company of Hastings, Neb. 


CHRYSLER CORP.: 


The following statement was 
issued Thursday afternoon by 
Chrysler Corp.: : 

Leon Henderson has a very diffi- 
cult undertaking and we appreciate 
his problems. To control prices at 
all successfully in this industry it 
is necessary, as he suggests, to 
include manufacturers’ prices, 
dealers’ prices, and trade-in values. 
In addition it is necessary to go 
back to the costs of labor and 
material prices, suppliers’ opera- 
tions and prices they in turn have 
to meet. There should be no dis- 
crimination as between industries 
or companies within an industry, 
nor should there be any favored 
group. 

We think it is only fair, how- 
ever, that in the light of Hender- 
son’s statement we should make 
two things clear: First, the fact 
as to our extensive cooperation 
with the government on defense 
matters and, second, the facts as 
to the price increases which we 
were asked to rescind. 

Proud of Defense Record 

Our record of cooperation with 
the government in the defense pro- 
gram is one that we are proud of. 
Ever since the defense program 
was begun, we have taken a will- 
ing, active and substantial part 
in it. We forecast and advocated 
restriction of automobile produc- 
tion for civilian use. We have ac- 
cepted heavy defense responsibil- 
ities and are prosecuting them 
vigorously. The tank arsenal 
speaks for itself. Since last Octo- 
ber, and without any contract, we 
have paid rent on a huge plant 
which we are preparing for pro- 
ducing nose and center fuselage 
sections of Martin B-26 bombers. 

The Army and Navy are enthu- 
siastic about our work on the Bo- 
fors anti-aircraft gun, on which 
sections of all of our Detroit 
plants will be engaged. Last sum- 
mer we advanced Army truck pro- 
duction 60 days in order to accom- 
modate the Army in its maneuvers 
in the south. And to equip the Army 
with trained technicians, we ran 
at our own expense a school to 
train officers and enlisted men to 
handle and service these vehicles. 
On our initiative we are develop- 
ing a 2,000 horsepower airplane 
engine, a new type of landing gear 
and a new type of marine propul- 
sion apparatus for cargo boats. 

Defense Profit Low 

In the year ending May 31, 1941, 
we delivered to the government 
$31,666,171 worth of finished prod- 
ucts—trucks and other Army ve- 
hicles, repair and _ replacement 
parts for them, cartridge cases, 
bomb nose fuses, field kitchens and 
space heaters. On this entire busi- 
ness we made $13,295, a profit 1/25 
of 1 percent. 

In view of our unstinted cooper- 
ation with the government on 
these and other defense activities, 
as well as the economic justifica- 
tion of the small price increases 
which we made, we naturally feel 
deeply the accusation that we re- 
fused to cooperate with the Office 
of Price Administration and Civil- 
ian Supply. We think it unfor- 
tunate that for the first time in 
our dealings with government 
agencies, because of the terms pro- 
posed, namely, complete withdrawal 
of our recent price increases, co- 
operation could not also be realized 
with the Office of Price Adminis- 
tration and Civilian Supply in this 
instance. 

Chrysler Corp. has at no time 
attempted to disregard the work of 
the OPACS and this present price 
increase was made without any 
knowledge of any communications 
or expressions of the OPACS on 
the subject of automobile prices. 

Recognizing the practical prob- 
lem confronting them, and in a 
desire to be helpful in meeting it, 
we did offer to cooperate and to 
make a concession from our an- 
nounced prices. We said frankly 
that we were willing to do this if 
it would help them in their broad 
problem. 

On June 1 the corporation's pay- 
rolls were increased 8 percent and 
last December they were increased 
2 percent. Prices on the current 
models were set last September. 
We have had two increases in 
labor and many increases in ma- 


Statements on Car Prices 


terial, tools and 
then. 

The effect of these various pay. 
roll and other increases caused ap 
estimated increase in the cost of 
these cars of $27.50—equal to 4.99 
percent of the cost of the car, 

On June 4 the corporation jp. 
creased the prices of its domestic 
passenger cars by 4% percent 
which added to the corporation’; 
income before taxes $26.62 per car 

For the last 12 months on which 
the corporation has figures, name] 
Apr. 1, 1940, to March 31, 1941, the 
corporation’s net profits after taxes 
on its domestic passenger car busi. 
ness amounted to $30.47 per car or 
4.41 percent of the sale price of 
the car. 

Tax Payments Cited 

The $27.55 increase mentioned 
above, coming almost entirely 
since the turn of the year, js 
significant when compared with 
the $30.47 profit. 


So far as last year’s profits are 
concerned, to which reference was 
made by OPACS, it is true that 
they amounted to $37,802,000. In 
considering them, however, it is 
interesting also to note that dur. 
ing the period in which they were 
earned this corporation paid $53. 
177,000 in taxes, $137,000,728 in 
wages and salaries and $453,596,00 
to other businesses selling us ma- 
terials for our cars and who in 
their turn paid wages and taxes, 
Furthermore, from these earnings 
$23,931,000 was paid to the stock- 
holders in dividends, the balance 
remaining invested in the business 
to finance its future growth and 
operations. Our 55,000 stockholders 
received about $440 apiece for the 
year on the average. 


The automobile industry, which 
is being restricted in its output for 
civilian use and is being subjected 
to extraordinary costs in under- 
taking unusual production for de- 
fense should not be compared with 
industries which are _ increasing 
their production of their usual 
products. There are also marked 
differences between an_ industry 
making highly fabricated products 
from divers’ materials drawn from 
all parts of the country, and an 
industry whose products are de- 
rived from basic raw materials 
such as ore, cotton, wool, oil, ete. 

We regret earnestly that Hender- 
son’s office thought it necessary 
from their viewpoint to use our 
situation as they did, but we hope 
this episode, unfortunate as it is 
to us, helps to bring about sound 
price policies generally. 

This incident will in no way 
affect our continued effort to co- 
operate with them and all other 
government agencies engaged in 
promoting national defense. 


Action Needed 
To Fight Drastic 


Tax Proposals 


DETROIT.—With the possibility 
of a 25 to 30 percent excise tax on 
automobiles, Rep. John D. Dingell, 
of Detroit, last week urged the 
automotive industry to start 4 
nationwide campaign to combat 
this threat before it is too late. 

Dingell, a member of the House 
ways and means committee, points 
out that if such a levy is imposed, 
the motor industry will be carrying 
a far greater share of the defense 
burden than any other and vill 
face long years of excessive taxes. 

Once the tax boosts are levied, 
Dingell said, it is likely they will 
remain in effect for years to come. 
Up to now, he declared, the motor 
industry as a whole has done little 
to fight the proposal, but if manu- 
facturers would arouse their deal- 
ers all over the country to wire 
their Congressmen of the adverse 
effect such a proposal would have 
on sales, it may ward off any such 
drastic proposal. 

The fight is very difficult in Con 
gress, Dingell said, since the manu- 
facture of automobiles is centered 
in Michigan. Thus it is difficult to 
arouse much sympathy outside the 
state’s own representatives. 


supplies since 











“NO DISCRIMINATION against auto- 
mobile industry !’’—wire your congress 
man. 
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who in his youthful days spent 25 
years driving test cars and com- 
peted in countless reliability con- 
tests. He claimed not only a million 
but a million and a half, and I 
let it go at that. I went even 
further in my probe and found 
out at General Motors’ proving 
grounds at Milford, Mich., there 
was Bill Hance, who for 13 years 
had been averaging 75,000 miles 
a year, 300 days a year, five days 
a week and eight hours a day. He 
had covered 965,000 miles, he as- 
serted, up to the time I wrote 
the column two years ago. 

In the air it is no trick at all, 
this million-mile stuff. When I 
checked in 1939, Joe Glass of the 
American Airlines had flown 1,979,- 
625 miles in 15,837 flying hours. 

* * * 


BARNEY OLDFIELD is going to 
have to eat his words and without 
pepper and salt, for I have found 
a man who in 16 years of driving 
has covered 1,450,000 miles and he 
can prove it officially. And better 
still, having traffic safety in mind, 
when I say it, he never has had 
an accident, not even dented a 
fender. 

’Twas at a luncheon at the De- 
troit-Leland last Monday attended 


Prices 


(Continued from Page 1) 


other, his previous request that 
the company’s recent $15 price 
boost be rescinded. 
5 Following up its taking over of 
rubber rationing, the govern- 
ment announced that production of 
tires would be reduced 20 percent 
in the next six months, starting 
with a slight cut in August and 
progressing gradually till the 20 
percent is reached by Jan. 1. In the 
same connection, Henderson an- 
nounced he will freeze prices of 
tires at the June 17 level. 
6 It was reported in Washington 
Friday that the Treasury de- 
partment had requested the House 
ways and means committee for a 
15 percent excise tax on new Cars. 
Originally the treasury had pro- 
posed a 7 percent levy. 

Prior to Henderson’s public cas- 
tigation of the corporation, Chrys- 
ler officials had been conferring 
with the OPACS in Washington 
for several days, pointing out the 
necessity for the recent price 
boosts to meet rising labor and 
materials costs. Corporation of- 
ficials agreed to a slight reductior. 
in the price boosts but Henderson 
refused to accept, possibly with an 
eye to a “spectacular” case with 
which to get action from Congress 
on his price-control legislation, as 
pointed out in Automotive Wash- 
ington on page 18. 

There was considerable specula- 
tion in Washington on whether 
Congress would accede to Hender- 
son’s request, even though it might 
be backed by President Roosevelt. 
Congressional leaders feel, it is 
understood, that if a ceiling is 
clamped on prices one should also 
be put on wages and rents, since 
“prices can’t be kept in line for- 
ever” if labor is allowed to strike 
for higher wages. 

Henderson’s announced intention 
of placing a ceiling over dealer 
profits through fixing mark-ups 
and trade-ins, as well as manu- 
facturer prices, likewise occasioned 
considerable speculation. While it 
is known that many dealers have 
boosted mark-ups in recent months, 
policing of about 40,000 dealerships 
would be extremely difficult. More- 
over, finding a _ solution to the 
trade-in problem —which the in- 
dustry has been trying to discover 
for 30 years—may prove even 
much harder. 

Meantime, retail sales continued 
brisk but slightly under the record 
pace set in May, due to shortages 
of certain body styles in most 
areas and shortages of cars in gen- 
eral in some areas. Unfilled orders 
continued to grow, with the likeli- 
hood that thousands of these or- 
ders will be carried over into the 
1942-model season. 

While most companies will not 
introduce new models until Sep- 
tember, it appears likely that at 


least two independents will bring |; 


forth 1942 models early in August. 
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by dealers of U. S. Rubber Co. 
that I discovered my rebuttal for 
Oldfield in the person of Ed Smith- 
wick, a stocky, smiling young man, 
a Detroiter, who pilots a Dodge 
truck and trailer for Auto Ship- 
pers, Inc. He’s been driving for 
16 years and the official reports 
give him credit for 1,450,000 miles 
—without an accident. No wonder 
he is called the “world’s safest 
driver.” 
+ Ba a 

THIS SMITHWICK right now 
has the Detroit-St. Louis trucka- 
way beat, which takes him three 
days for the roundtrip. In most 
of his driving he has used Dodge 
trucks and the one he has now, 
a ton-and-a-halfer, he has driven 
118,000 miles in 13 months. He pays 
little attention to his driving record 
when he is on the road, however. 
He’s different from the average 
driver—he is a student of driving. 
He studies truck driving—and he 
studies other truck drivers. He 
knows from experience where to 
look for trouble on the highways, 
and he knows how to keep away 
from that trouble. He doesn’t drive 
by habit or by instinct. He sits 
at the wheel — a cold, impartial 
“research” man, making a science 
out of his job. He has for his rules: 
“Don’t drive when you're tired out; 
get a good eight hours’ sleep every 
night; do most of your driving by 
daylight if you can; keep in good 
physical condition. 

Smithwick also does about 10,000 
miles a year in his own passenger 
car a busman’s holiday, you 
might say —and he hasn’t had an 
accident driving for pleasure, 
either. 


* * 


RECOGNITION was given Smith- 
wick at this luncheon through the 
presentation to him of a diamond 
membership badge in the U. S. 
Rubber Co.’s Star Drivers Club. 
This club is sponsored by U. S. 
Rubber and is a goodwill organiza- 
tion to reward and publicize truck 
drivers in all parts of the country. 


Here are the eligibility require- 
ments: 

1. Driver must have driven on 
inter-city operation 300,000 con- 
secutive miles or more without an 
accident in which there was prop- 
erty damage, personal injury, or 
death. A driver working on city- 
suburban operations must have 
driven 100,000 consecutive miles or 
more under the same conditions. 

2. The driver’s application for 
membership in the Star Drivers 
Club must be endorsed by the em- 
ployer for whom he worked during 
the no-accident period. 

Upon being accepted for mem- 
bership in the club, the driver re- 
ceives from the U. S. Rubber Co. 
a special certificate, signed by F. 
B. Davis, U. S. president, and by 
Harold J. Jones, chairman of the 
Safety and Operations section of 
the American Trucking’ Assns. 
With the certificate, the driver re- 
ceives a special badge identifying 
him as a Star Drivers Club mem- 
ber, and a pocket identification 
card. In subsequent activity, driv- 
ers are awarded additional stars 
in the badges, or jeweled badges, 
for additional no-accident mileages 
piled up. Any driver is eligible— 
there are no restrictions other than 
the no-accident mileage required. 


Larkin Heads Dodge 


Dealership in Texas 


PASADENA, Tex.—Larkin Motor 
Co. here has been appointed deal- 
ers for Dodge and Plymouth pas- 
senger cars and trucks. 

The new firm is headed by 
Thomas W. Larkin, known in 
Houston and Texas automobile and 
truck circles for many years. Lar- 
kin recently resigned his position 
as Texas regional used _ vehicle 
merchandising manager for the 
Dodge Brothers Corp., with whom 
he had been connected for 2'z 
years. 


Ward Named in N.C. 


RALEIGH, N. C.—Gov. Mel Brough- 


ton has appointed T. B. Ward, of 
Wilson, as motor vehicle commission- 
er, a new post created by the 1941 
general assembly. Ward was formerly 

member of the state highway and | 
public works commission, 


U.S. Rubber Dealers Meet... 





TOP EXECUTIVES at the United States Rubber Co.’s dealer meeting in 
Detroit last week are shown here, feasting at the company’s luncheon preceding 


the meeting. Left to right, C. N. 


Baker, general office, U. S. Rubb 


er Co.; 


J. Navin, manager Detroit area, and M. N. Brady, Chicago divisional manager. 
Three hundred dealers from Michigan and western Ohio attended the meeting. 





ALSO IN ATTENDANCE 
preceded the U. S. 


in safer automotive traffic, and, right, 


at the Star Drivers Club presentations, 
Rubber Co.’s dealer meeting at the Detroit-Leland last 
week, were left, Donald Slutz, head of the Traffic Safety Assn. of Detroit, 
who made a brief talk on safe driving and congratulated U. S. for their interest 


which 


N. Hood of the advertising-sales 


promotion department of U. S. Rubber Co., New York. 





the effects of the war on the 
automobile business is what 
started to happen about February 
after the Armistice was signed 
in November. In February, 1919, 
there seemed to spring from no- 
where an extraordinary demand 
for new automobiles; commodity 
prices were high, and so were 
automobiles. The post-war money 
which we made was more im- 
pressive than that lost during 
the war. You, of course, have 
heard what happened in the fall 
of 1920 and the season of 1921. 


* * * 


Back in Stride 
Again 
“T\URING the 31 years I have 
conducted an automobile deal- 

ership in Waterloo, I actually sold 
fewer cars in 1921 than in any 
other year, but this slump was 
soon over, and by 1922 and 1923, 
we were back in stride again.”— 
C. A. Morris, Morris Motor Car Co., 
Waterloo, Ia. 

Morris is a director and past 
member of the executive com- 
mittee of the NADA. 


Find Car 


An Essential 
“T\URING the last war dealers 
wondered about having the au- 
tomobile declared a non-essential 
and the manufacture of it being 
prohibited entirely. The extent of 
production figures for cars in the 
future is, of course, the anxiety 
of dealers now. 

“The last time automobiles were 
put in a class with cosmetics, 
chewing gum and dozens of other 
things that were declared non- 
essential. They used too much of 
all kinds of materials necessary, 
including gasoline, oil, etec., and 
the many trips dealers made to 
Washington at that time were to 
convince the powers-that-be that 
they were mistaken — that the 
automobile ‘was an essential.’ As 
the result of many meetings, we 
succeeded in showing that the 
country even at that time could 
not be operated without the 
transportation provided by motor 


cars. 
Ye @ 


Less Trouble 
With Priorities 


« OU will recall that we even 


had several motorless Sundays | 


Dealers tell me .. = jonn 


(Continued from Page 3) 






By 
O. Munn 


east of the Mississippi River, which 
demonstrated their necessity to the 
extent that from then until the 
Armistice we had much less trouble 
with the Priorities Board. I am not 
sure, however, that had the Armistice 
been delayed conditions might not 
have brought about an elimination, 
or at least a decided restriction, of 
automobile production. The need 
for automobiles now is so much 
greater that, in my opinion, it is 
hardly probable that restrictions on 
production will be as drastic as 
they would have been 20 years ago. 
It was not a lowering of production 
which was proposed then, but a 
definite elimination. 


“Naturally, the matter of taxa- 
tion for war funds is practically 
the same as then, except the 
amounts needed now, particularly 
if the 20 and 30 percent sugges- 
tion should prevail, would make 
a serious handicap in the sale of 
cars. High excise taxes would be 
just as serious to dealers as 
excessive curtailment. 

. + © 


Danger Just 


As Serious Now 
“T)\EALERS would find that a 
sales resistance would be hard 
to overcome, particularly in view of 
the fact that sales prices will no 
doubt have to be_ considerably 
higher. So far as the hearings 
themselves are concerned, it seemed 
to me that the matters discussed 
and the danger to the dealer is just 
as serious now as then. Now it 
would entail much greater losses 
due to the big setups and the high 
expenses with which dealers are 
obliged to operate. After the hear- 
ings are concluded, it would be 
interesting to compare the records 
with those made 20 years ago and 
note the many points of similarity 
in the many subjects discussed.” 
F. W. A. Vesper, LaJolla, Calif., 
and St. Louis, Mo. 
During the last war Vesper was 
a Buick dealer in St. Louis. He is 
now retired. For many terms he 
was president of NADA and al- 
most constantly treasurer of the 
same organization. He was one 
of the leaders who organized 
NADA during the last war. 
Vesper was, you will remember, 
unanimously elected by the deal- 
ers of America as National Code 
Authority of the motor vehicle 
ee trade under the NRA 
code, 





Ford 


(Continued from Page 1) 


workers’ wages in the first pay 
period of each month. 

As more of the automobile com- 
panies and allied firms, such as 
rubber, steel, radio and others, are 
brought into the fold of the union 
shop and the check-off system 
(which the Ford contract will more 
than likely force), tremendous 
power will be added to the UAW 
faction of the CIO and it was 
seen as a possibility that the domi- 
nation of the CIO by John L. 
Lewis and his United Mine Workers 
union may be challenged by the 
UAW. Heretofore the UAW had 
been more or less of a weak sister 
in the CIO group. 

Another point of speculation in 
the check-off clause was the effect 
it would have on union leadership, 
since the stopping of production 
would also automatically stop pay- 
ment of union dues. Thus, more 
than just company loss is at stake 
when strikes are threatened to 
meet union demands. This, it was 
felt, was one of the main factors 
that decided Ford to go “all the 
way.” 

Along this same line, the union 
shop clause of the contract also 
places heavy responsibility on the 
UAW-CIO. Theoretically, the union 
has been given a share in plant 
management. Since the Wagner 
act previously had crippled Ford’s 


Ford Station Wagon 


Ordered by UAW-CIO 

DETROIT.—For the first time 
in the history of the UAW-CIO, 
one of the locals has ordered a 
Ford car for the use of its 
members, it was disclosed last 
week. 


Local No. 2 of the Murray 


Body Corp. placed the order 
with Stark Hickey, Inc., Ford 
dealer here, specifying a station 
wagon of the latest design. Of- 
ficials of Stark Hickey thought 
it probable that the station 
wagon would bear a_ union 





right to discharge employes, plant 
discipline was virtually impossible, 
whereas under the new contract 
sole responsibility for continuous 
production now rests largely in the 
hands of the union. 


The union shop is distinguished 
from a closed shop, in that new 
workers do not have to be union 
members when hired but must join 
within 30 days thereafter. In a 
closed shop, new workers would be 
selected from union rolls. 


Outstanding concession in the 
contract for the company is the 
right to use the union label on its 
products. It is generally agreed 
that sales of Ford cars have been 
seriously affected as a result of 
Ford’s previous union stand. This 
is especially true in the past few 
years with the rapid advancement 
of the union movement throughout 
American industries. 


What effect the union label—if 
used by the company—will have on 
the company’s sales, is indeterm- 
inable at present. The farmer and 
other anti-union forces are factors 
to be considered, and it may be 
possible use of the union label may 
be confined to areas where it would 
be beneficial to sales, with dealers 
or distributors using the labels at 
their discretion. 


-—WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 

WANT AD DEPARTMENT 


AuTomotivs News, Derroir 










OPPORTUNITY 
DODGE-PLYMOUTH —- direct dealership. 
Ohio county seat town, 17,000 population. 


Reasonable rent; 110 car contract; mak- 
ing money. Box 274, Automotive News, 
Detroit. 


SALES MANAGER—Ten years experience 
with Buick dealer, desires similar con- 
nection. Prefer middlewest. Box 273, 
Automotive News, Detroit. 


COLLECTION METHOD 


AUTOMOTIVE COLLECTION SY8- 
Se pepeete—(6) Notices, 


(8) 
Final Forms. ples, literature 
and testimonials sent F ; 
Guaranteed. Write today. 


| Mercantile Forms Company, 


11 Avon 8t., Providence, 
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Open territories are usually 
quite temporary. But when 
they occur, Dodge qualifica- 
tions are easily met by any 
sound business man. Drop a 
line to Forest H. Akers, Vice- 
President, Dodge Division 
of Chrysler Corporation, 
Detroit. If the territory you 
seek is open, you’llsoon learn 


why the Triple-Profit Dealer- 
ship rates as the No. | Prize 
in the automotive industry. 


fle 


2 (YEAR RECORD 


IG business is an old story to Frank B. 
Gregg. For more than a quarter cen- 
tury, his Company has been one of the 
largest and most successful in the Pittsburgh 
area...in the entire country, for that matter. 


Obviously, a business attains such pro- 
portions only when its management keeps 
abreast of the industry’s trends. It was this 
“awareness” of motoring developments and 
popular demand that brought Mr. 
Gregg’s decision to cast his lot with 
Dodge-Plymouth scarcely more than 
a month ago. 


Read what he says after these few 
brief weeks’ experience with the 
Triple-Profit Dealership. There’s no 
gainsaying such evidence of public 
acceptance for a group of products 
--nor their retail potentialities 
under progressive management. 


FRANK B. GREGG 
President 

McKinley-Gregg Automobile Co. 

Pittsburgh, Pa. 


DODGE - PLYMOUTH - DODGE Job-Rated TRUCKS 
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